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The Strongest, 
most Durable 
: and Cheapest 

= Cut-off on the . t 
Market. Your sample floor will not he 
canny et. | Just right until your stoves are 
mounted on 


fit Corrugated 
and Plain Pipe, 

: Independent 
tra pipe =A 

Bp: ne | Roller Bearing 
























and which can be 
used without e<- 
~ bers. Manufact- 
COONEY & GEIGER | Stove Casters. 
9& 21 E. South St., Indianapolis, Ind. 
Prices and full description for the 
r ANE’S = asking. 
SA = 
; traces ) | Independent 


tity 
Register Co. 
Lane Bros. Co., nell . 


POUGHKEEPSIE, N. Y. CLEVELAND, O. 











. . . 
Our Facilities 
are unsurpassed by any 
firm in the United 


States for the manufac- 
ture of 


Stove Bolts, 
Stove Rods, 
Machine Screws, 
Pointed Pins, 
Threaded Wires, 
Rivets, 

Special Bolts, & : 

Mica Bolts, @ «¢ HE BEST. 


Cold Pressed Nuts, WY) 
We have a large clientele PRACTICALLY 
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precate 0 og high y : ality. +". UNBREAKABLE” 
rompt deliveries ard at- 
2 tractive prices. Tet us hear Siemase: wonssonnaa 
i) MADE OF WROUGHT STEEL. 
= Atlas Bolt & 5). BRONZE OR BRASS “ALL FINISHES 








i (eeporw» BOMMER BROTHERS. 
——— Screw Co., Bu) BROOKLYN N.Y. USA. 
— ’ ° ‘ 











Quality Talks! 
* 400 0 


of the Stove and 
Furnace Makers 


the American Seal Stove Putty and Asbestos Furnace 







Why? Because it gives uniform satisfaction and 
ice is right. 
-}W in. Connor Paint Mfg. Co. 
TROY, N. Y. 


N. WARSCHAVER, 


Importer and Exporter 
Commission Merchant, 


49 Mariahilferstrasse, VIENNA, AUSTRIA. 


Kas Unequaled Facilities for the Distribution of American Specialties te 
Austria-Hungary and Southeastern Europe. 


Black Diamond Files 24 and Rasps. 


PERFECT—ALWAYS 











Twelve ~~ At 
Medals International 
Awarded Expositions. 
Cc. & H. BARNETT CoO., 
Black Diamond File Works. Philadelphia, Pa. 








THIS SPACE FOR SALE 
Inquire of Owner 
DANIEL STERN 
69 Dearborn Street 
CHICAGO 












Tue “Crose Venriaror, 


In Brass, Copper, Galvanized 
Iron and with Glass Tops for 
Skylight purposes. 


FOR PERFECTLY VENTILATING 










ul i ——_— : 


il ~H ee Churches, Halls, Mills, Face 
NN 3 He) =) Se tor es and Audience Rooms of Every 
“MATTE es 
ee SMOKY CHIMNEYS CURED. 

wn ‘Globe Ventilated Ridging’’ 


PATENTED 
Feb. 29, 1876, May 9, 1874. 
May 29,1888, Nov. 23, 1493 
Dec. 5, 1893, Jan,.30,18%4, 


Send for Pamphlet. 
Manufactured by 


GLOBE VENTILATOR 60., TROY, ¥, ¥ 













HARDWARE RECORD. 


| "<TABASCO” WATER _ 
ALL STEEL : 


SELF FEEC 
a 


A Postal Card from you will bring valuable, completa tee ae a, 

information in regard to the best, most comprehensive, | Sinall Reside 
strictly modern line of these goods. Flats, Hotel 
7 Baptisteries, 


cw York fovon, Punic, AMERIGANRADIATORGOMPANY §- 32 


t. Louis, Buffalo, Minneapolis, 
Yenver, Detroit, London. Lake and Dearborn Sts., CHICAGO. SEND Fo 
; CATALOGU 








Kewane 


FAUCETS.| aa ° 


Beer Kewane 
Milk Can 

Oil Can 

Cream Separator, 


of Various Sizes and Styles. 
MF D. BY 


I Te CLARK NOVELTY CO, 


ROCHESTER. N. Y. 



































THE POWERS AUTOMATIC 
Stops smoke and storm blowing 


CRW GRrws CR CRs CRs CRrw CRrw CR cBirew: low or poor-drawing chimneys, and 1 
“I beg to take advantage of your kind offer of inserting [Strong up-draft. TRY THEM. 


C. C. Arbogast, a free want ad.in your journal. Ama regular subscriber Pictures attract, and tell a long story e 
{ to The American Artisan, and! can tell you, without an We send free to dealers above cut for 
Ing. Also sell the Best Chimney Tops a 


[Plontercy,Pa.,writes: | iota of flattery, that I find it indispensable.” | [2S Also sell the Best Chotmney 1 


ELPA DAG DAG D AIGA AMGA AGED LGD OID POWERS BROS., Streat 














THE KELSE 


Warm Altlr 


_= Generator 


We For I90Il. Better Than 
eae [sew Grate Hangers EvermLower 
Uy 





Cast Iron Back Pipes, 


! h . a" 
¥: sli acto, ; n P ri C e s 
VEN) 











MAKERS 


ib “ Kelsey . : 
U Furnace Co., _. 


BRANCHES: Cook & VAN EVERA Co. 
239 Water St., 173 Lake St., 
NEW YORK CHICACO, ILL. 
SOLE MANUFAC 


JAMES SMART MwNFc. Co. Brockville, Ont. FOR CANADA 












































THE AMERICAN ARTISAN AND HARDWARE RECORD. 


QUIGK MEAL QUICK MEAL 























ow 


“Wickless” Blue 
Flame Oil stoves. 
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Meal” 


Junior 
Wickless 
Blue Flame 
Oil Stoves 


' are simple in 
) construction. 
oo to operate. 


“kg! 


i 
: 


for, 
Y 


yy 


; 


i 


i 
q 
AG 


‘ 
t 


nO 
b 


— _ - “ a 
~ > : 
: 5 P 
; . . oi 


“=, 


=~ 
— 


—— 
ee 


Attractive in Appearance, High in Quality, and Low 
in Price. Their Burners are Simple, Durable and Pow- 


erful, and — a Clear, Blue Flame. 
—**QUICK MEAL’’ Steel Ranges Never Fail. 


RINGEN STOVE C: 
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“Good Specialties }- 


‘The Li: 
Laurel Stoves 








Will Contain 
More 

Good Specialties 
Than any Other 
Line on the 


Market. 





Wrvait for our Salesman o: 


The Art Stc 


Detroit. 
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; e Money Makers.” 


Line of 


s and Ranges 


P1901 

















First-Class in 
Construction and 
Finish, Up-to-date 
in Design and 
Reasonable 

in Price. 


nlor Write for Catalogque 


we Company, 
Chicago. 
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Are being offered to the 
trade for 1901 in an entire- 
ly new dress. 

For years we have been 
considered leaders in every- 
thing pertaining to the 
manufacture of Vapor 
Stoves and our 1901 line 
is a long step in advance 
of anything heretofore put 
upon the market. 

We are conceded to be 
the largest manufacturers 


Reliable 


Vapor 





of Gas and Gasoline Stoves 


and Ranges in the world. Sx 





CHICAGO. 


He knows Reliable goods 
once sold are sold to stay. 
Exclusive agency is given 
only to live dealers. 
Write us, order samples 
and be convinced that the 


Reliable is the line to 
tie to. 


1901 Catalogue is now 
ready. 


THE 





Our output for 1900 was 
99,425 stoves of various 
kinds. 

There are reasons why 
we occupy our enviable 
position in the stove trade. 

The dealer knows that 
Reliable stoves and Ranges 
embody all that is good 
and up-to-date in stove 
excellence. 

He knows that quality 
counts and that it is no 
trouble to sell Reliable 


stoves, 





; Schneider & Trenkamp Co. 


CLEVELAND. 
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he he Monarch [_ine. 
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Still Leading in Original Features. 
Bristling with strong points for the NEW CENTURY. 


MONARCH Gasoline Stoves. 
MIONARCH Blue-Flame Wickless Oil Stoves. 
MONARCH Gas Stoves. 


~~ 
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and the Incomparable NAG 
Li 
MONARCH Asbestos-Lined Ovens. 1. nm 
iv 
New Catalog tells the tale. i a 
oh ‘ mn a 
, 
Tre Mionarct Seve & Mi C2 | 
me 1 iy 
Mansfield, Ohio, U. S. A. lf 
ai | 
BR ES: iT aa’ 
ANCHES: . a 
284-6 Pearl St., New York. 107 No. 2nd St., Philadelphia. 203 Wood St., Pittsburg. f : Di py 
67 Lake St., Chicago. 191 Eagle St., St. Paul. an, ant 
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“THIS STORE IS LIGHTED BY A STOVE.”’ | 





This unique sign and 


“Ther-Lite” Stove 


In the show window of a Hardware Store brought several good customers to one of 


our dealers. 
TRY IT! 
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THE *“ THER-LITE’”’ IS A GREAT SELLR either with or without the light 
attachment. 


It’s brand new and sells at sight. 
Our jobbers are so well known that you won't need an introduction. Just write any 
of the following about our Gasoline and Oil Stoves: 


F. M. BORDEN & BR EUGENE MUNSELL & CO.., THE 8S. M. —r co... 
Philadel shia, Pa. New York City. Bo , Mas 


W. B. BELKNAP & CO., COOK & VAN EVERA CO., FARWELL, ozue "N, KIRK & CO., 
Louisville, Ky Chicago, It. st. Paul, Minn. 
HOLBROOK, MERRILL A STETSON, TOWNLEY META co. F. A. KLAINE & C 
San Francisco, Cal. Kansas C aty, Mo. Cc incinmatl, Ohio. 


KOCH & SONS, Evansville. Ind. 


TOWNLEY STOVE CO H. 
MOKLEY BROS. Saginaw, Mich. 


F. TIEMANN STOVE & HARD- 
‘Werre Haute, Ind. 


WARE CO., St. Louis, Mo. 


The Standard Lighting Company 


CLEVELAND, OHIO. 
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The PRINCIPLES on 

which JEWELS are made 

have stood the test of years and 
remain the same, but where 
possible we have improved 

the dress and construction. 

If we have no agent in 

your town, we want YOU. 














Write for our catalog. 


George M. Clark & Company, 
VA emia 


EASTERN AND EXPORT AGENCY: 


82 John Street, NEW YORK. 





Great Western Stove Co., Leavenworth, Kas.; Omaha, 
Neb.; St. Paul, Minn. 


W. W. Montague & Co., San Francisco, Cal. and Los 
Angeles, Cal. 


H. Sandmeyer & Co., Peoria, Ill. 

Howard W. Peak, Fort Worth, Tex. 

Stratton & Terstegge, Louisville, Ky. 

Mt. Penn Stove Works, Philadelphia, Pa 

B. C. Bibb Stove Co., Baltimore, Md. 

Morehouse & Wells Co., Decatur, Ill. 

j. M. Litchfield, Beekman and Pearl Sts., New York, N.Y- 


SPECIAL RETORT 


(SLOW COMBUSTION STOVE.) 


The dream of Stove Man- 50) y 
ufacturers for the last ears. 
In 1900 we doubled our capacity, 


and are now again increasing 
our melting capacity 


66 PER CENT. 


All caused by the 


Special Retort 


MADE ONLY BY 


. MarionStove(Co. 


MARION, IND. 


SS P.S. Send for Catalogue and new prices for 1901 


FRED K. WELLS, Manager. 
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T P betaine 


Novelty 


Stoves and Ranges 
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We want to do a little figuring with you. Take in all the costs 
that enter into stove-making and 10,000 stoves do not cost ten 
times as much to make as 1,000 or 100 times as much as 100 
stoves cost. The larger the scale of manufacture, the cheaper 
the product. As we make 





by the carload while some little one-horse foundries are turning 
out a single stove, we can offer up-to-date patterns, an entirely 
new line at competition-defying prices. Not only is our line 
unequalled to-day in the western stove trade, but we will con- 
tinue to keep it far beyond the reach of all attempted competition. 
Besides our marvellous saving in manufacturing we also save the 
dealer middlemen’s profits, as we are a branch, not a jobbing 
house. 






— Pa. ‘a 


) ee oe = Cras A. Bil oa =e 


Manager 


Chicago Branch, 
15-17-19 West Lake St. 
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Abram Cox Stove Co. 
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GueKsss™ 


se 


Eclipse. 
SERIES fF es 


POLISHED STEEL or JAPANNED. ||f/| 


Triumph; 
| i 

















| Ovens— 16x20, 18x20, 20x20. ai 

| CAST ENCASED RESERVOIR. | ) 

| ALUMINIZED OVEN. 1] y 

HI Strictly High Grade in Every Respect. 

= | | 

HH a ~ ; 

| ie series [) gave | 

| eo An Unequalled Low Priced Steel Range. | 

) ee Ovens—14x18, 16x18, 18x58, 20x18. ; 

| CAST ENCASED RESERVOIR. i al 

| The New Size Oven, 20 in. wide, is a : \ 

| Winner. " 
The 14x18 Oven Range is a Fine Four- N 

tH Hole. PY | 


EVERY RANGE WARRANTED. 
++ +++ 4 + 


| Eclipse | Steel Specials.| 
= srniece 


Surprise. 


| THE CHEAPEST STEEL RANGE 


ON THE MARKET. 


||| THE BEST STEEL RANGE 





























| FOR ANYTHING LIKE THE MONEY. 


STYLES: 
On Cast Base, as shown. 
Steel Run to Floor, Regular Range Form. 


||| HIGH CLOSET, 
HIGH SHELF, 





| TEA SHELF, t 
| PLAIN TOP, je 
| SQUARE TOP, ted 
RESERVOIR, P 

The Value, Style and Utility of this Range A 
will Pacis You. it 

| Write for “A Book About the Eclipse,” q| 
} Our Catalogue No. 18. al i| 
(the eeeeeeeeeeeely i? 
THE ’ 


Eclipse Stove Co.,' 


MANSFIELD, OHIO. 
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IT’S ONE THING to manu 
but it’s quite ANOTHER 17 


WE DO BOTH. We 


Natio 
Stoves anc 


oe a 
- Oey 5 


—_— A - 






























And we make a 
way for the public to 
know about them. 
We use printer’s ink 
and lots of it. 

Perhaps this is 
one reason why. 





: 





B Excelsi 
» Manutac Ul 


QUINCY, EL., 
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» manufacture a good article, 
HER _ THING to popularize it. 





i. We manufacture 


tional 
ind Ranges 














National Stoves 
and Ranges have 
become popular and 
that 1900 has been / 
the biggest year in 4 
our history. i 
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XXth Century Fuel Savers 
White’s 
Model 
Steel 


Range. 


Our new line of Steel Ranges for 
coal is equipped with many en- 
tirely original improvements. The 
bodies are made of a superior 
quality of polished steel. Ovens 
are full sized and extra deep. 
Oven Doors are Spring Balanced. 
Grate is of the combined revolv- 
ing and dumping pattern. The 
walls are triple lined steel asbestos 
steel. The asbestos in the bottom 
is protected by an outside shield. 
The bottom Oven Plate is secure- 
ly braced. The Top Oven Plate 
is asbestos lined, overlaid with 
Open Cast Shield.  Anti-rust 


Back Plate in front of Reservoir. 


White’s Modet 
Steel Cook. 


This Handsome Steel Cook for 
coal contains many new and 
original features, in common 
with the new White’s Model 
Steel Range. 

We make a full line of 
Cast Stoves and Ranges, also. 

Write for our 38th An- 
nual Catalogue. 


Thos. White Stove Co. 


QUINCY, ILL. | 





5 
bs 












Fat en ee 
ad <x» Sadar, 


Ss BE a E, 


< 























* 


A Be MAS 


eee Oe 


SS es a ae ee, 

















AAAAAAAAAAAAAARARAMAAAAAARADZ=4 


_ a 


Terverevervevervenervenevenerveneeeenenevoveeven nneve even enn eve enone ven onnenn orn enevenee 


sti! 
= 











THE AMERICAN ARTISAN AND HARDWARE RECORD. 


rrververvoreverennevveenevvernevanrevreveevenerneen renee vonreveeereeneent r 


o— Perfect [deal 
Steel Range. 


\ddudii 


es 
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Steel Ranges are not a side line with us. Our entire attention is devoted 
exclusively to their manufacture. Our ranges are leaders. They are easy 
sellers and our prices will prove interesting. 


Cleveland Steel Range Co. 


CLEVELAND, OHIO. 
IUUTUEEUULUNUUneitenirtrrurio ieee iee: 
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“IT’S AN EASY LINE TO SELL” 


Moore’s Steel Ranges 
— igen 


+ ameeLihliiy F tune owe ha 
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LOOK IT OVER 


again. We are not through talKing 













Range is bound to be 
y an easy seller. 





our “TalKing Points.’’ Look at the 






gy 
lj ‘th | 
th H 


SS came ———"Sa9— toast or feed fire--without touching 


a 


. 
>> S= sail Ki 
SS : sul sl a 


end draft,--lookK at the chain raising 






the Key-plate--(so a woman can broil, 








a lid lifter;) looK at the flush reser- 


voir--which gives a greater top sur- 






face--looK at the grates, oven, and 






don’t forget, to taKe a good look at 










THE THERMOMETER 
IN THE OVEN DOOR 






The Range is full of good talKing 


(and selling) points. 
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i: For Wood 
4 For Coal 
| For Coal a1 Wood 
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Made from newest patterns of latest 
design. 

For style, neatness of design and 
price we are in a position to meet any 
manufacturer of our line of goods in 
America. 

The trade will find the 
surface work on our castings 
equal to any line of stoves produced. 

Watch for our line of steel cooks. 


Send for catalogue. 


) Sheridan Stove 


Mee. Co. 


Quincy, Ill. 
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! Select Range. For Wood. High Shelf with Nickel and Base. 
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CinderellA 


Steel Ranges 


Made to Meet Every Requirement. 








We are making the Steel Range business a 
specialty—just as much so as if we did not make 
anything else. 

We have a separate plant for that purpose, 
equipped with modern appliances, operated by 
the best experience. 

If you handle Steel Ranges, we want you to 
buy them from us. 

Our prices are low enough to make it worth 
your while to deal with us, and high enough to in- 
sure the best possible workmanship and materials. 

Our catalogue is at your disposal. 


Pittsburgh Stove & | 
) Range Company, | 


PITTSBURCH, PA. 


Western Sales Agent: 
W. D. SACER, 38 and 40 Michigan St., Chicago, Ill. 


él 


the fire box in amy steel range on the market. Then weigh that in the 


Criumph Steel Range 


and you will find it is far heavier. This places the weight where it is most 
needed and makes this range very durable. Every dealer should write and 
secure the agency for this popular range. 


(Yim. G, ((illard, ppyanutacturer, 


619-621 Ni. Fourth St. eeee $t. Louis, Mo. 


8 handicap yourself in the stern , SBP ote 
]J-) competitive struggle after busi- = ie te aed ae" ia 
ness by handling an inferior sre Bee? va 


ba , ‘ arty re ; 
range or furnace. You can't US AP ¥ 
. e Bae APE 
te, Wt hd 4 






























afford to pursue such a course or you will find yourself in = 
the rear division of the procession. The way to getto 
the front in the furnace and range trade in your town 
is to handle recognized leaders like 

Furnaces and Ranges. The company SCHILL 
making these ranges has a larger capitalization and 
greater facilities than ever before, and these 
» goods are to be even more widely known in 
the future than they have been in the past. 

Write us for catalogue and discounts. 


me Schill Bros. Co. 


Crestline, O. 
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While Breaking Heads and 
Plate Glass is Attracting 
Attention in the West 


Please do not forget the XXth Century line of heat- 
ers for soft coal. The NEW XXth CENTURY line for 
hard coal, lignite, and wood have all the essential features 































o- SASING LINE. 


for the successful consumption of those kinds of fuel. 
Our catalogue tells you all about them. 


The John Schran Stove Co., 
Seattle, Wash_, for the Pacific 
Slope States. 


H. Galer, Kansas City, Kas., for 
the Central Western States. ‘ 





Jones & Powell, Milwaukee, 
Wis., for the Northwestern 
States. 

= The O. K. Stove & Range Co., 

: Louisville, Ky., for the South- 
ern States. 

The Davis Roofing & Supply Co., 
Pittsburgh, Pa., for the East- 
ern States. 





Address all communication to 


(Clerkin & Maag, Akron, O., U. S. A., 


THE ONLY EXCLUSIVE FURNACE HOUSE IN AKRON. 


Hot Water Heaters, 
Steam Heaters 
-=-— and Furnaces, 


is our Specialty. ‘'n over fifty years of 








The making of 
heating apparatus— 











experience we have met with about every 


phase of the heating problem. The manu- . 
facture of economical and durable heating 

apparatus has been our constant aim, and 

our success has been fully demonstrated by 

our long continuance in this line. 


REMEMBER, efficiency and durability are the 








sure tests of cheapness. . 
* _—.™ a Catalogues, Price Lists and Discounts cheerfully 
== : 7 —_— ga furnished the trade. 
The Boynton Furnace Co., | : 





New York and Chicago. 
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FOR HARD and Wi U eo a L E Fe FOR COAL and WOOD. 
SOFT COAL. 


HOT AIR FURNAGES 
COMBINATION HEATERS 
STEAM wo HOT WATER BOILERS. 


Large Variety for All Kinds of Fuel. 
WRITE FOR CATALOGUE AND PRICES. 


We Are Also Jobbers of Everything Per- 
taining tu the Heating Trade. 











ESTABLISHED 1857. 


J > LJ. Mueller Furnace Go. 


191Reed St.. MILWAUKEE, WIS. 


Emperor 
Furnaces 


——— For Wood =" 
Simple. Safe. Durable. 
The Best and Cheapest 


Line of Wood Furnaces. 
Furnished for Either Brick or Calvan- 
ized Iron Casing. Send for Catalogue. 


shane 


Neenah, Wis. 
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will be cast on one of these up-to-date and effective furnaces 
for all large buyers. Write us for full information concerning the 


Monarch Furnaces 


All cast i-on, for hard and soft coal, at foundry prices. Besides 
these furnaces we make fine light gray iron castings, and do 
pattern making, japanning and nickel plating. 


The F orestCity F ou ndry & Mie.C O. 


61 Elm Street, Cleveland, 0. 


TWEIR a <=. FURNACE 


. . 
The Original Air Blast, 
Patented 1882, 1885, 1891, 1897, 18907, 
is the heaviest All Steel Furnace made. It is Riv- 
ited like a Steam Boiler, and absolutely gas and dust 
tight. Through its sectional Fire Pot it is the Original Air 
Blast or Gas Consuming Furnace. It has been in use since 
1882, and now stands without an equal as a Soft Coal Furnace 


Manufactured by 


* Fanace C 
—® [Vileyer Furnace Vo., 


1300-1304 S. Washington St., 
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| WRITE FOR CATALOGUE | Peoria, Ill. 


AND PRICES. 


Portable. Made in 5 Sizes. For Brick Setting. Made in 7 Sizes. 
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sie. CATALOGUE SHOWING 
A BLU Cast Cooks 


Gas Ranges 








Cast and 
- Steel Heaters 
Hot Plates 


Steel Ranges 








Cast Ranges 
Steel Cooks 














WILL BE FURNISHED FOR THE ASKING BY 


Enterprise Stove Co. 


VINCENNES, IND. 


ROYAL 
HEATERS. 


HART &« CROUSE CO., 


UTICA, N. ¥. 
Water. Hot Air. 








Steam. 


Branches: 
79 LAKE STREET, - CHICACO. 
St. Louis. Minneapolis. Columbus, Onio. 


225 WATER STREET. - NEW YORK. 


MONEY 


made in the furnace business is 
largely determined by the furnace 
handled. The dealer handling 
our furnaces always finds it profit- 
able. 

Brand’s Steel Dome Base 
Heating Furnace. For Hard or 
Soft Coal. Three Sizes. Portable 
Brick Set Form. 

Brand’s Magnet Wood Fur- 
mace. Portable Form. Three Clean- 
Out Doors, four inches diameter on 
each. Radiator made of 14 Gauge pg 
Steel. : 














: Write for Catalogue. 


eae Brand Stove Co. 


Milwaukee and Chicago. 










Braend’s Steel Dome Kase Heating Furnace. Brand’s Magnet Wood FPurrace. 


PPIFITIIS9I939 5223354 


*Diameter 

14 to 24 Inches. 4 N W ' : 

; Al . people in your neighborhood come : 
} o1 Oo 











pant you, Mr. Dealer, and tell a tale 
of woe about their inability to keep servant girls. Tell them the reason is because the poor @ 
girl has to sleep in aroom atrifle colder than the average refrigerator. Tell them to putin @ 


Smith’s Little Giant: 
Circular Water Heater ; 


which are used in thousands of furnaces to heat cold rooms. When people rying to - 
heat a house with a furnace about one-half as big as they ought to, come to youwith @& 
their tale of woe just tell them that a Smith’s Water Heater, with no joints, will & 


always prove satisfactory. of 
86 LAKE STREET ¥ 


The Chas. Smith Co. *° ‘cuicaco. >% 






















“Quaker” 


POINTS OF EXCELLENCE. 


Large Feed Door for Wood. 

Immense Vertical Heating Surface. 

Heat Equally Distributed Over All the 
Heating Surface. 

Heating Surface Absolutely Gas Tight. 

No Dead Air Space. No Burnt Air. 

A Lined Furnace. Basket Grate. 

Simple in Construction. 

Can Be Controlled in the Mildest 
Weather. 

The Cheapest Heavily Lined Steel Fur- 
nace on the Market. 

Can Be Put in a Low Cellar. 


Large Stock. yemet Shipments. 
Low Prices. 


| Wiretou Heating Co., 


MAIN OFFICE and WURKS: 
Blue Island, Ill. 


CHICAGO OFFICE: 40 DEARBORN STREET. 


Acme Ovens, 
=a Cookers 


AND 


Hot 
Plates. 


Write for Catalogue 
No. 33. Just Out. 
A Complete Line. 


H. Adler Co. 


241 and 243 ist Avenue, 
PITTSBURC, PA. 































sate SOLDERING 
Dea FURNACE 
The MARENO MISTAKE 
pf OS Soe 
No Odor. Chirty 
No Noise. Years 
Made Unercecaualed, Experience. 
Only Unrivaled. 
BY Safe, wate 
urable. 


Burgess % Soldering % Furnace « Co., 
COLUMBUS, OHIO, U. S. A. 











° hh 
' { 
{ Huff & Mueller, “Will you please discontinue our advertisement in the 
WwW b Ci I Want column, We havesecured the man we wanted. 
ebster ity, a., Thanking you for this space and your trouble; we 
write: are more than ever convinced it pays to advertise.” 
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Lackawanna 


Railroad 


The Scenic Line 


New York City 


Palatial Solid Vestibuled Trains 
Superb Dining Cars 
(Meals a la Carte) 
Observation Cars Latest Pullmans 
Elegant Day Coaches 


THROUGH TRAINS 
DAILY from CHICAGO 


Leaving Chicago Arriving New York 
10.35 a. m. 8.35 p.m. next day 
2.30 p.m. 7.30 p. m. next day. 
10.30 p.m. 7.10 a. m. 2d day. 


Rates $13.29 Sit ets, 
CITY TICKET OFFICE: 103 Adams Street 
GEO. A. CULLEN, Gen’! West’n Pass. Agt. 


CHICAGO 
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Ohio - -_ 
sae Ranges 


We are pioneers in steel range business; 


old in experience yet adopt modern up- 
to-date methods. Write tor our catalog. 


Tinnerman Steel Range Co., 
CLEVELAND, O. 








, John WV. Gaither, { 


Jackson, Tenn., writes: 


a **I like THE AMERICAN ARTISAN, and 
, Wwantitas regular as Sunday rolls around. 
h I think it isa number one paper to have 

for its quotations are always up to dete 
mn which makes it invaluable to the tin 


eecceececeec? 


shop.’’ ° 
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Use! Use! Use! 


Asbestine Stove Linings 
in your Stoves. 


Lasts Longer, Costs Less. 
Asbestine Stove Linings, Asbestine Crate Walls, 
Asbestine Brass Furnace Walls, Etc. 


This material may be sawed, cut, chiseled, shaved or whittled with ease, and may be nailed through without 
breaking. As it can be made to fit any stove, it may be kept on hand in large quantities, thereby saving freight and 
express charges. Kept in stock in assorted sizes. Special sizes to order. 


We are pleased to state that the testimonials in our circulars or booklets are authentic, and by writing to the signers of the same 
you will be enabled to ascertain more fully concerning the merits of our Asbestine Stove Linings. 
We shall be glad to have you communicate with them. We have implicit confidence in our Linings, and hope you will give 


us a trial order. 


Our Guarantee. 


If, on the fault of our Asbestine Steve Linings, placed in amy stove, proves unsatisfactory, we are 
willing to furnish a new set of linings, tree of charge, paying all expenses, providing directions have been followed. 


sino» EhHe ASbestine Mfg. Co. 


Windber, Penna. 
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Front Rank Wood Furnace.’ 4 Good Road 








He 


Now made 
with Galvanized 
Iron Casing. 

It is. made in 
both Portable 
and Brick Set 
Form and is the 
Newest and 
Best in its line. 


Secure an 





To Cincinnati.om 


The Monon Routs and C. H. & D. R’y 
run four trains daily from Chicago to Cin- 
cinnati. The day trains leave Dearborn 
Station, Chicago, at 8:30 A. M. (except 
Sunday) and 11:45 A. M., and are 
equipped with elegant Parlor and Dining 
cars. The Night trains leave at 8:30 P 
M. and 2:45 A. M. These trains are 
equipped with elegant sleepers and com 
partment cars, the sleepers on the latter 
train being ready for occupancy at 9:30 
P.M. Alitrains stop at 22nd St., 47th 
St., and 63rd St., Chicago. Ask for tick- 
ets Via MONON and C.H. & D. 


agency. 
Front Rank 
furnaces are | 


City Ticket Office, 
232 S. Clark St., 





CHICAGO. 





selling better to- 
day than ever | 





before. 
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Front Rank Stee! Furnace Co. 2s re 


[sata ‘ENV1dd0) ® ONITAIY 


ST. LOUIS, MO. | 
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L. B. HOOKER, Sturgis, Mich., writes: 


“ Your paper is a grand success. _I believe no tinner or plumber should do without it. 
and the only way is to find out what other shops are doing, and the way to do that is to take The American Artisan.” 


I try to keep up with the times 
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The Newest Furnace | 


IN THE : 


New Century 


BADGER STATE. For Wood or Coal. Four Sizes. COAL FIXTURES For Badger State and New Magnet. 


AND 
Our Prices WILL INTEREST You. 
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NEW MAGNET. Wood or Coal. Two Sizes. EMPIRE. For Coalor Wood. Four Sizes. 


Brand S&towe CoO. 


MILWAUKEE. CHICAGO. DENVER. 
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ROUND Oak & 
STANDARD g of AMERICA S 





It doesn’t make much 
difference what article 
a merchant takes up, 
to push the sale of, 
among his trade. 

It must be useful and 
it must be good, 

but no matter how good 
it must have behind it 


A live, pushing 
dealer 


who genuinely believes 
in good goods, 

and in making quality 
instead of price 

the selling argument. 
We have in our 

Round Oak Planished 
Steel Range, 

Round Oak Cast Range, 
Standard and 

Special Ranges, 
Round O&k Cooks, 
goods of quality at 
reasonable prices. 

If there is a merchant 
who believes we are 
on the right track 

in making 

‘“‘good goods” only, 

we would like to hear 
from him. 


Estate of 
P. D. BecKwith, 


Dowagiac, Mich. 
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MAKERS OF GOOD GOODS ONLY. 
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ESTABLISHED 1880. 





Representative of the Store, Gin, P\aroware, P\cat- 
ing and Bentilating [nterests. 


PUBLISHED EVERY SATURDAY. 

Terms of Svbscription (invariably in advance): One Year, Postage Paid, $2 
Address all letters, communications and remittances to 
DANIEL STERN, President American Artisan Press, 

69 DEABORN STREET, CHICAGO, ILL. 


Entered at the EBicago Post Office as Secon Clase Patter. 
THIS Paper is A MEMBER OF THE CHICAGO TRADE PRESS ASSOCIATION. 
This Office is connected with the Long Distance Telephone System 
Our Telephone Number is “Central 677.” 








CHICAGO, FEBRUARY 9, 1901. 





No FEATURE of the exportations of the calendar 
year 1900 has been more remarkable than that of manu- 
facturers of iron and steel. When the total for 1899 
passed the $100,000,000 line much surprise was felt 
in other parts of the world, and the opinion was ex- 
pressed at home and abroad that the high prices which 
prevailed in the beginning of the year would cause a 
reduction of these exports rather than an increase 
This expectation has not been realized. On the con- 
trary, the year 1900 made even a larger gain than did 
the year 1899, and brought the grand total of iron 
and steel, exclusive of iron ore, up to $129,633,480, or 
more than $100,000,000 in excess of the year 1890, 
when the total was a little above $27,000,000, and more 
than double that of 1897, when it was $62,737,250. 








Just as the lamp of experience fur- 

Bradstreet’s nishes the safest light by which the foot- 
Statistics ofsteps of men in ordinary affairs are 
Failures. guided, so does the experience of the 
unfortunate venturers upon the sea of 

trade and commerce possess high value to the thinking 
business man and the student of commercial affairs. 
Much of this valuable material, too, lies deeper than 
the mere enumeration of the number of such failures, 
with particulars as to the liabilities and assets of the 
embarrassed traders. These statistics themselves are, 
of course, of some value, as is testified to by the close 
attention bestowed upon their contents from week to 
week and from year to year. To go deeper than this, 
to learn the underlying causes of such embarrassments, 
and to point out to what extent these troubles may be 
mitigated or even avoided by careful study, has 
remained for the trained statistician. This work, by 
Bradstreet’s, has been prosecuted for years at first for 
reasons connected closely with the carrying on of their 
mereantile agency, but later on also for the sake of the 
tangible results of value to the business public generally 
which have been elicited by patient research This 
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able commercial paper gives the following classification 
of those sinking into the maelstrom of non-success: 
A.—Due to Faults of Those Failing. 

(1). Incompetence (irrespective of other causes). 

(2). Inexperience (without other incompetence). 

(3). Lack of capital. 

(4). Unwise granting of credits. 

(5). Speculation (outside regular business). 

(6). Neglect of business (due to doubtful habits). 

(7). Personal extravagance. 

(8). Fraudulent disposition of property. 

B.—Not Due to Faults of Those Failing. 

(9). Specific conditions (disaster, etc). 

(10). Failure of others (of apparently solvent 
debtors. 
(11). Special or undue competition. 

During 1900 77.4 per cent of the failures were 
due to the faults of those failing, while 22.6 per cent 
here attributable to causes beyond and aside from the 
failing merchants’ own control. 

We quote herewith the summary of this authority 
on this, a most important topic: 

“First among the causes of commercial nonsuccess 
is, of course, lack of capital, to which is attributed 32 
per cent of all the failures in 1900. This cause, which 
accounts for nearly one-third of all the embarrass- 
ments in that year, was, however, less fatal than in any 
year since 1897. In 1899 the proportion due to this 
cause was 34.6 per cent; in 1898 it was 34.2 per cent, 
and in 1897 it was 31.4 per cent. While lack of capital 
was less fatal in 1900, however, incompetence was more 
so, as shown by the percentage of 17.9 in 1900, against 
16.5 per cent in 1899, 13.6 per cent in 1898 and 12.3 
per cent in 1897. We have again to go back to 1892 to 
find a percentage equal to that shown in the past year. 
The embarkation of many new traders in business, 
with its inevitable crop of failures, is reflected, too, in 
the embarrassments which are due to inexperience, 
namely, 7.7 per cent, which was more fatal than for at 
least nine years past. Unwise credits accounted for 
2.9 per cent of all failures, speculation (outside) for 
1.3 per cent, neglect for 3.4 per cent, and extravagance 
for .9 of 1 per cent. The last of all the causes proceed- 
ing from the trader himself, fraudulent disposition 
accounted for 11.3 per cent of the 1900 failures, a 
slightly smaller proportion than in 1899. This cause, 
it will be seen, has not materially changed as to per- 
centage of late years; though it will be recalled that 
this reason has been less generally assigned in years of 
financial stress, such as the years from 1893 to 1896, 
inclusive. Among the causes not attributable to the 
failing trader himself, specific conditions, which in- 
cludes anything outside of the normal in trade, is the 
leading deterrent to success. In 1900 the proportion 
was 14.4 per cent, in 1899 it was 16.9 per cent and in 
1898 it was 22.9 per cent. It is illustrative of the full 
return to the normal in trade, in fact, that specific 
conditions claimed fewer victims in 1900 than in any 
vear for at least a decade. Undue competition in 1900 
accounted for 6 per cent, against 5.4 per cent in 1899, 
while failures of others were responsible for only 2.2 
per cent, a proportion larger, however, than in any 
vear since 1896. Summed up briefly, therefore, the 
three great causes of business failure, proceeding from 
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the trader himself, were lack of capital, incompetence 
and fraud, the three causes making up 61 per cent of 
all, while against this it might be remarked that spe- 
cific conditions and undue competition, not attrib- 
utable to the trader himself, accounted for over 20 per 
cent, or about one-fifth of the whole.” 

This article is only a hasty glance at the able 
article on this subject in our contemporary. Those 
desiring an exhaustive article on this subject, with 
tabular reference to failures in different sections of 
the country and different seasons of the year, should 
consult the January 26th issue of Bradstreet’s. 








RANDOM SKETCHES. 
BY SIDNEY ARNOLD. 

CAN retail prices be maintained, and the price-cut- 
ter—whether department store, catalogue house or 
ignorant retailer—be shut down on? 

This is really, I believe, vastly simpler than it 
at first appears. All it needs is the co-operation of 
manufacturer and retailer, and this should not be a 
hard thing to secure. It is said that nearly 98 per 
cent. of the retail druggists of New York City favor the 
fixing of prices as the means of eliminating price cut- 
ting on patent medicines. 

The following notice was sent to every druggist 
in New York City, some fortnight back: 

“The price schedule herewith inclosed will become 
operative on and after Thursday, Jan. 24, 1901. Every 
one dealing in medicinal proprietary articles is ex- 
pected to conscientiously uphold and maintain prices, 
and every such dealer is requested to see that, in spirit 
and in letter, these minimum prices are adhered to.” 

Up to date, the scheme is reported to have worked 
excellently. 

Such a scheme as this followed by punitive methods 
towards violators should, if rigidly fought for by organ- 
ized retailers, end all department store and catalogue 
house competition. The only reason people patronize 
supply houses is on account of their lower prices. No 
sane and well informed man is going to send off 500 
miles for an article costing $1.00 when he can buy 
the identical article at home for the same price. Time, 
freight, chance of breakage in transit and many other 
factors militate decisively against the supply house being 
a competitive factor against the local retailer when 
prices are on a parity. 

* a * 

Any householder knows that mural decorations are 
expensive. A good story in this connection is that 
of a Scotch mountaineer who called down the hereditary 
head of his clan for bragging about the money he had 
put upon his walls. A London paper tells the story 
thusly: 

“What do you think of this?” queried the chief- 
tain. “The varnishing alone of this room cost me 
£150.” 

“That’s naethin’ ava,” was the astonishing response. 
“If ye’ll come along tae ma bit hoose, A’ll show ye a 
room that cost faur mair than that tae be coated.” 

And so an appointment was made, the colonel won- 
dering that he had never heard of it before. When he 
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visited the place, a poor-looking, thatched, little “big- 
ging,” he was shown into a room so dark that he could 
scarcely see, with its walls literally blackened by the 
smoke from a peat fire. 

“Here’s ma room,” exclaimed the triumphant ten- 
ant. “A mak oot that it took five hunner loads o° 
peat tae coat it, and at 10 shillings the load that makes 
250 pun.” 

* * 

THE Akt of enameling dates back to the twilight 
of history. It is a mooted point whether the dreamy 
Etruscan, artistic Greek or stolid Chinaman first found 
a working formula for an enamel. It is true that 
these three peoples have all enriched the world with 
jewelry and decorative accessories of all kinds worked 
in enamel or colored glass, though the exact processes 
and methods of application differed with each period. 
It is said, too, that research into Celtic antiquities shows 
that the enameler was not an unknown quantity in the 
Emerald Isle. 

There are several works published that treat this 
interesting and fascinating subject, and from these I 
have plagiarized the following statements on this inter- 
esting art: 

“Fundamentally, the principle of decorating metals 
with enamel is pretty much the same in all kinds of 
work, and can briefly be described by saying that it is 
simply the application by fusion of glass colored by 
means of metallic oxides to the gold, silver, copper or 
brass object to be enriched. This, however, does not 
cover the whole ground, for there are many ways of first 
preparing the metal before it receives its coating of 
enamel, and these different treatments help very con- 
siderably in the characterization of the various classes. 
It will be sufficient for our purpose to divide these into 
three: (1) cloisonne, (2) champleve, and (3) trans- 
lucent upon relief. In the first-named, which was the 
kind largely practiced by the Egyptians, the plate of 
metal intended as the foundation was first turned up 
round the edges to retain the enamel in place. The 
outline of the pattern was then formed inside this by 
strips of metal the same depth as the rim, being placed 
on their edges on the main lines composing the design, 
the intervening spaces being filled with enamel. The 
Japanese use gum to fix these metal strips in place. ‘It 
is, however, quite sufficient if they are simply placed 
down without fastening of any kind. The metal for 
champleve is not further supplied with a network of 
other strips, but is first taken in a thick sheet, the pat- 
tern being chiseled out with a graver, leaving the out- 
lines standing on a level with the outer rim. The hol- 
lows thus formed receive the enamel. Translucent 
enamels upon relief, as their name almost seems to 
imply, are prepared first by the metal being beaten into 
a relief, upon which the enamel is afterwards thinly 
run.” 

+ ” * 

Tue Cycie AGE quotes a gentleman who has been 
for many years in the hardware business and who long 
ago adopted and has since successfully sold bicycles in 
connection with his other lines. He says that if all! 
hardware men had gone into the bicycle trade with the 
same energy that he did, there would be no exclusive 


evele stores. 
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News Siftings. 


Moser, Wehrle & Co., Newark, O., stove manufac- 
turers, have broken ground for a new foundry. 








The Parrott Stove Co., Carthage, Mo., will start 
work on their foundry early this coming spring, and 
will make a special form of heating stove. 


J. D. Proctor is president; Thomas Robertson, 
vice-president, and R. G. Brown, secretary and treasurer, 
of the Conie Stove Co., Junction, Ark., capitalized at 
$20,000. 


The Telescope Stovepipe Co., Columbus, O., send 
us a little circular describing their patent telescope stove 
pipe section. This can be lengthened or shortened with- 
out cutting, and is securely fastened at the desired 
length by a little movement of a lever. 


L. H. Osterud advises us that he and his two 
brothers have made arrangements to put in a first class 
machine and repair shop in Ostrander, Minn. They 
will equip the shop with first class tools, lathe, drill, 
etc., and will be pleased to receive catalogues and prices 
of manufacturers of goods and tools in their line. 


The Excelsior Stove & Mfg. Co., Quincey, IIl., en- 
joyed the largest year in its history during 1900. This 
firm realize that it is one thing to make an article and 
another to popularize it, and they feel justly proud of 
the fact that they have succeeded in doing both in the 
case of their National stoves and ranges. 


The Enterprise Stove Co., Vincennes, Ind., make 
a complete line of gas ranges, steel ranges, cast ranges, 
steel cooks, cast cooks, cast and steel heaters and hot 
plates. One of their catalogues will be forwarded the 
trade on application. When writing for same kindly 
add: “Saw it in THe AMERICAN ARTISAN.” 


The London Ironmonger, well known in the Brit- 
ish hardware world, has crossed the Atlantic and opened 
an American branch office in the Park Row building, 
New York, in charge of John E. Glass. This London 
paper is now in its 42nd year, and besides the aforesaid 
New York branch, also has a Melbourne, Australia, 
branch. 

The Art Stove Co.,- Detroit, Mich., will be repre- 
sented on the road this present year by the following 
corps of salesmen: T. A. Bowman and Harry B. 
Guniss, Chicago; A. F. Bantelmann, Milwaukee; T. T. 
Crandall, Michigan; George H. Fowler, Illinois; Miles 
M. Foot, Iowa; E. J. Hahn, Wisconsin; C. E. Ireland, 
Indiana; T. C. Read, Ohio, and M. J. Reilly, Detroit. 


The Dauntless Mfg. Co., recently incorporated at 
Beaver Dam, Wis., to manufacture malleable iron and 
steel ranges with nickel plated trimmings. This firm 
is capitalized at $65,000 and will employ from 80 to 
120 men. The following directors have been elected: 
S. W. Lamoreaux, T. L. Newton, Peter Beule, E. C. 
McFetridge, Geo. B. Congdon, H. R. Hawley, O. W. 
Miller, C. Stackweather and I. C. Zander. The di- 
rectors elected S. W. Lamoreaux, president; T. L. New- 
ton, vice president ; Peter Beule, secretary: I. C. Zander, 
treasurer, and Oscar Millsop, manager. 
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The John Van Range Co., 419 Elm St. and 410- 
116 Home St., Cincinnati, O., are manufacturers of 
Van’s patent improved wrought steel portable family 
range for soft coal, wood or natural gas. ‘This range 
has six 8-inch holes. The top cooking surface is 36x 
30 inches, with a permanent nickel plated bar or towel 
rack in front. The oven is 20x20 inches. The range 
is furnished with an L-shaped water back, so that a 
wood or galvanized iron open tank or circulating boiler 
can be attached. The patent reversible grate is anti- 
clinker. 

The Eclipse Stove Co., Mansfield, O., are manu- 
facturers of some very attractive steel goods. The 
Triumph Eclipse steel range, series F, is made of 
polished steel or japanned. The ovens are 16x20, 15x 
20 and 20x20, with cast encased reservoir and alumin- 
ized oven. The series D is a low-priced steel range with 
14x18, 16x18, 18x18 and 20x18 ovens. It has cast en- 
cased reservior and new size oven 20 inches wide. The 
Surprise steel range is made on cast base, with steel 
run to floor, regular range form, high shelf, high 
closet, tea shelf, plain top, square top and reservoir 

The A. Geisel Mfg. Co., St. Louis, Mo., send us 
an up-to-date circular describing their Ideal ovens and 
trimmings for gasolene, oil and gas stoves. Their knock- 
down oven consists of but nine parts, including the 
two sides, and is put together with eight screws. The 
ovens are packed each in a tight wooden box, thus pro- 
tecting them from dust and dirt and the danger of rust- 
ing. All parts are interchangeable, enabling one to 
make repairs at small expense with little or no trouble. 
This firm’s small polished steel oven is lined with tin 
plate throughout. It has improved enameled wood 
handles and turn key with swing door. One of these 
circulars will be forwarded the trade on application. 
when writing for same kindly add: “Saw it in THE 
AMERICAN ARTISAN.” 

The Reading Stove Works (Orr, Painter & Co.), 
have recently enlarged their salesroom at their New 
England Branch, 86-90 Canal street, Boston, Mass., by 
the addition of about 2,500 feet of floor space. They 
have done this by throwing together two large stores, 
which gives them entrances on two of the principal 
thoroughfares of one of the busiest sections of Boston. 
The store, as at present arranged, extends through the 
entire Wakefield Building, which fronts on Friend and 
Canal streets. This store is well lighted and admirably 
adapted to the demand of their steadily increasing 
New England trade. Heretofore, they have been unable 
to properly display their extensive lines of Sunshine 
stoves, ranges, furnaces, and steam and hot water heat- 
ers. The store is numbered 86-90 Canal street, and 171- 
177 Friend street. 

The Sheridan Stove Mfg. Co., of Quincey, Ill., send 
us their annual catalogue No. 1 of Select stoves and 
ranges. This is a preliminary catalogue, as only a part 
of this firm’s splendid line of new patterns is shown. 
This firm have more patterns in process of construction, 
and in the near future will present them to the trade in 
a full and complete catalogue. Dealers will find the 
surface work on this firm’s castings equal to any line 
of stoves produced, it is claimed. Their Select line of 
cast cooks embraces all the very latest improvements. 
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The Serene Oak, for coal or wood, is the newest 
pattern on the market. It has nickel urn, bottom, 
nickel ring, nickel name plate, nickel foot rails, nickel 
door damper, nickel ash door dampers, nickel poker and 
handsome spun brass urn. The doors are fitted air tight. 
One of these catalogues will be forwarded the trade on 
application. When writing for same kindly add: “Saw 
it in THE AMERICAN ARTISAN.” 


The Champion Steel Range Co., Cleveland, O., 
send us a little circular entitled “Please, Sir, Why?” 
that tells why this firm consider their’s a superior range. 
Besides the ordinary heating flue surrounding the oven 
there is another leading from the outside draft to the 
fire box. This flue feeds the fire with hot air, the air 
being heated by contact with the heating flue. A su- 
perior draft, or “blast,” is thereby obtained, and at the 
same time avoids the waste of heat, both from radiation 
and from the necessary heating of the cold air taken in 
through the draft before it can be utilized. The Mar- 
quart four-hole range, with high shelf, has two heavy 
steel plates with asbestos between them. It is made 
with low shelf or high shelf and high closet as desired, 
and can be supplied with water fronts and broilers, or 
inclosed or outside reservoirs. One of these circulars 
will be forwarded the trade on application. When 
writing for same kindly add: “Saw it in THe AMER- 
1CAN ARTISAN.” 


The Reading Stove Works, Orr, Painter & Co., 
Reading, Pa., and 153-159 South Jefferson St., Chicago, 
send us a circular calling attention to their Mystic Sun- 
shine range. These ranges are brand new and have the 
newest thing in high grade ornamentation in the shape 
of their satin finish design. These ranges embody the 
popular sheet flue construction. The grates are mounted 
and easily placed in position or interchanged without 
removing bricks. The fire box is lined with either brick 
or cast iron. A register in the back oven plate permits of 
attachment for heating upstairs. The reservoir flues are 
so constructed that water will heat quickly. The fol- 
lowing parts of this heater are nickel plated, viz., oven 
door panel, oven door opener, outer oven shelf, door 
handles and hinge pins, top band and end hearth band, 
nickel cup brackets, etc. A descriptive circular of this 
new range will be forwarded the trade on application. 
When writing for same kindly add: “Saw it in THE 
AMERICAN ARTISAN.” 


The Cleveland Steel Range Co., Cleveland, 0O., 
are manufacturers of the popular Ideal steel ranges. 
These are made of the highest grade of cold-rolled mal- 
leable steel, thoroughly patent leveled, having an even 
and smooth surface and free from scale. The ovens are 
closely boiler riveted to the bodies of the ranges, and 
the fronts are riveted with counter-sunk head rivets, 
giving the ranges a smooth and well-finished appear- 
ance. The bottoms of the ovens are securely braced 
with heavy bars of iron bolted to the aforesaid bottoms 
with counter-sunk head bolts every three inches apart. 
The fire box is mounted with a removable duplex grate, 
which can be detached and replaced at any time. The 
plating on these ranges is very fine, as it is first done 
in copper to prevent rusting and is then heavily coated 
with nickel, thus forming the highest grade of nickel 


plating. The bodies of the ranges, closets and shelves 


are enameled with the best quality of locomotive black. 


This firm cal] attention to the fact that they are an ex- 
clusive steel range house who makes steel ranges all the 


year round and do not carry them as a side line. 


°e@e- — 


~ ACME COOKER. 


The accompanying cut shows the Acme cooker, 


manufactured by the H. Adler Co., 341 First Ave., 





Acme Cooker. 


Pittsburg, Pa. The baker of this cooker is made of 
heavy sheet steel coated with a dead black japan, and 
is absolutely rustless. It is full asbestos and tin lined 
with heavy wire racks. The supports are made of heavy 
angle iron, the tops of extra heavy chain steel with 
angle iron supports. These cookers have patent detach- 
able burners, which can be removed, cleaned and put 
back or interchanged to any part of the cooker with the 
utmost ease. This firm’s Perfect cookers are the same 
as the Acme, except that the oven is made of polished 
sheet steel and is not asbestos lined. 


a 83% 
DEATH OF F. B. FOX. 





A veteran in the furnace field has passed away in 
F. B. Fox, of Cleveland, Ohio, who died of 
heart failure, at 8 o’clock, Monday morning, Feb. 4th. 
Mr. Fox was born in New Comerstown, Ohio, Jan. 7, 
1837, and was educated at Oberlin college. He spent 
four years in the civil war. A _ score of years 
ago Mr. Fox was with the Richmond Stove Co., 
Norwich, Conn., and the Fuller, Warren Co., of Troy, 
N. Y. His great knowledge of furnace construction 
made him a strong factor in the western furnace field, 
and he was identified with several furnace firms, having 
been with the Forest City Foundry & Mfg. Co., Cleve- 
land, O., at the time of his death. His son, E. C. Fox, 
manager of the Independent Register Co., Cleveland, 
and a widow survive him. 

The funeral was held at his late residence, 21 
Wellesley street, East Cleveland, 2:30 p. m., Feb. 6. 











THE AMERICAN ARTISAN 


The Hardware Record. 











Arkansas Retail Hardware Dealers’ 
Association. 

Pres E. W. Horne, Forest City. 

lst Vice-Pres. Pittman, 
Pre -cott. 

2ud V.ce-Pres., J. H. Morgan, 
Camden. 

Secy-Treas., J. A. Plummer, Mari- 
anna. 

Executive Committee: J. P. Ru- 
dolph, Arkadelphia; E. E. Mitchell, 
Morrilton; W. M. Harrell, Conway; 
F.C. Stearns, Hot Springs; J. A. 
Tappan, Helena. 

Chicago Retail Hardware Dealers’ 
Association. 


Pres., D. McLaughlin. 
Vice-Pres., W. J. Krueger. 
Sec., G. R. Lott. 

Fin. Sec., John Hora, 
Treas., J. L. Smith. 

Hardware Merchants’ and [Manu- 
facturers’ Association of Phila- 
delphia. 

Pres., Hugh McCaffrey. 
Vice-Pres., Wm. C. Peters. 
Sec.-Treas., T. James Fernley. 
Directors, William W. Supplee, 

Samuel Disston, John H. Gritith, 
James H. Ritter, William C. Pet- 

ers, Thomas Devlin, Fayette R. 

Plumb, Hugh McCaffrey and T. 

James Ferniley. 

Illinois Retail Hardware Dealers’ 

Association. 
Pres., Z. T. Miller, Bloomington. 

Vice-Pres., Geo. A. Engeldardt, Chi- 


- 
c., L. M. Reeves, Peoria. 

Treas., F. F. Porter, Chicago. 

Ex. Com., Z. T. Miller, Blooming- 
ton; G. A. Engelhardt, Chicago: L. 
M. Reeves, Peoria; F. F. y 
Chicago; D. D. Velde, Pekin; D. 
McLaughlin, Chicago; L. Babst. 
Kankakee; L. Rosenberg, Chicago; 
Chas. Mauer, East St Louis. 


Indiana Retail Hardware Dealers’ 
Associa’ 


Pres., W. H. Weed. Vincennes. 

Sec. M. L. Corey, Argos. 

Ex. Com., W. P. Lewis, New Al- 
bany; A. H. Burket, Gosport; J. C. 
Shanklin, Frankfort; W. H. Weed, 
Vincennes; M. L. Corey, Argos. 
The Retail Hardware Association 

of the Indian Territory. 

Pres., Thos. Hale, Durant. 

First Vice-Pres., J. B. Spraggins, 
Ardmore. 

Second Vice-Pres., I. P. Smith, 
Caddo. 

Sec., Dick Miller, Poteau. 

Treas., Clarence Turner, Mus- 
kogee. 

Inter-State Retail Hardware 

Dealers’ Association. 

Pres., Z.T.Miller, Bloomington, II]. 

Vice-Pres., H. A. Cole, Council 
Bluffs, lowa. 

Sec. Fred. H. Cozzens, Detroit. 

, Treas.,H.T.Helgesen, Milton, N.D. 
@Ex. Com., Irving A. Sibley, South 
Bend, Ind.; C. F. Ladner, St. Cloud, 
Minn.; Chas. F. Bock, Battle Creek. 
Mich.; C. A. Peck, Berlin, Wis. and 
J. W. Poland, Carrollton, Mo. 
lowa Retail Hardware Association. 

Pres., H. A. Cole, Council Bluffs. 

Vice-Pres., S. R. Miles, Mason 


City. 

Sec., C. W. Brelsford, Villisca. & 

Treas., W. A. McIntire, Ottumwa. 

Ex. Com., Geo. Kent, Burlington; 
F. j. ee West Liberty; i Tite 
Chapen, Union; E. G. Penrose, 
Tama; W. H. Keating, Ottumwa; 
L. H. Kurtz, Des Moines; M. W. 
Keating, Afton; C. M. Doxsee, Al- 
gona. 

Kansas Hardware Dealers Ass'n. 

Pres., Geo.F.Anderson,St. Marys. 

Vice-Pres., Oscar Roehr, Topeka. 

Sec., J. A. Cole, Topeka. 

Ex. Com., James H. Hamilton, 
Arkansas City; E.l. King, Logan; T. 
H.Kiniry, Beloit; J. M.Walters, Kob- 
inson; F, W. Bartlett, Kansas City. 


Kentucky Retail Hardware and 

Stove Dealers’ Association. 

Pres., Geo. Dehler, Louisville. 4 

[st V.-P., J. S. Ogden, Ashland. 
2nd V.-P., Chas. D. Winn, Paris. 
Sec. Paul Wagner, Louisville. 
Asst. Sec.,Wm. Dehler, Louisville. 
Treas., Henry Heick, Louisville. 
Michigan Hardware Association. 

Pres. Geo. W. Hubbard, Flint 

Vice-Pres., H. C. Minnie, Eator 
Rapids. 

Sec. Fred H. Cozzens, Detroit. 

y Treas., H. C. Weber, Detroit. 

Ex. Com., C. E. Pipp, Otsego; A. 
1. Seott, Marine Citv: J. B. Sperry, 
Port Huron; A. Harshaw, Delray; G. 
B. M. Towner, Muskegon, for one 
ye as J. Potter Alpena; Jno. W 


jJuchim, Ispheming; Robt. G. Chan- 
dler, Coldwater; John Popp, Sag- 
inaw; F. S. Carlton, Calumet, twe 
years. 


Minnesota Retail Hardware Asso- 
ciation. 
eres. James E.U’ Brien, Crookstor, 
Vice-Pres., T. C. Caley, Princeton. 
Sec., T, McCracken, Minneapolis. 
_Ex. Com., C. S. Pierce, Duluth; C. 
F. Stremel, Minneapolis; H. Hauser, 
Giboon; H. C. Hatch, Battle Lake: 
Joseph Mason, St. Peter; C. F. Lad- 
ner, St. Cloud; S. R. Nelson, Owa- 
tonna; W.H. Tomlinson, Le Sueur; 
E. H. Loyhed, Faribault. 
Missouri Retail Stove and Hard- 
ware Dealers’ Association. -, 
Pres., P. E. Harney, Joplin. 
Vice-Pres., B. F. Naylor, Marshal. 
Sec.-Treas., E. Thomas, Trenton, 
Ex. Com.,J. W. Poland,Carrolton; 
W. T. Shoot, Palmyra; R. L. Hixson. 
Hannibal: F. A. Kannsteiner, St 
Louis. 
. Advisory Board. M.C. Post, Brook- 
field; F. Neudorff, St. Joseph; Taylor 
Frier, Louisiana; G. A. Pauly, St 
Louis; H. G. Koenig, St. Louis 
National Hardware Association 


Pres., John Bindley, pigbere. 

First Vice-Pres., R.W. Shapleigh, 
St. Louis. 

Second Vice-Pres., Brace Hayden 
San Francisco. 

Sec-Treas., T. James Fernley, 
Philadelphia. 

Ex.Com., W. K. Belknap, Louis- 
ville: John C. Koch, Milwaukee; R. 
A. Kirk, St. Paul; Samuel A. Bigelow 
Boston; P. E. Strauss, Boston; J. D. 
Moore, Birmingham. 

North Dakota Retail Hardware 
ers’ Association. 

Pres., H. T. Helgesen, Milton. 

Vice-Pres., H. Harrington, Fargo. 

Treas., H. N. Joy, Hamilton. 

Sec., C. N. Barnes, Grand Forks. 

Ex. Com.,H_ F. Strehlow, Cassel- 
ton; I. L. Newgard, Grafton; H. B. 
Allen, Jamestown; H. A. Mae, 
Church’s_ Ferry; M. G. Evenson 
Sheldon; W.H. Pinkerton, Lakota. 


Ohio Hardware Association. 
Pres., O. M. Scott, Marysville. 
Vice-Pres., W. P. Bogardus, Mt 

Vernon. 
Cor. Sec., Geo. Gray, Coshocton. 
Fin. Sec., Will H. Jones, Columbus. 
Treas., H. G. Woodward, Sidney. 
Ex. Com., Geo. B. Meyer, Cincin- 
nati; Geo. V. Guyton, Ada; Frank 
Harrison, Toledo; J. Rohrbacher, 
Akron: H. P. Davidson, Cleveland; 
Frank Winter, Lancaster; James B. 
Carson, Hamilton; J. H. Brown, 
Washington Court House. 
Philadelphia Retail Hardware Deal- 
ers’ Association. 
Pres., Frank Schmidt. 
Vice-Pres., puiius M. Aff. 
Sec., T. B. Hendricksen. 
Treas., Edwin H. Shannon. 
Trustees, Wm. E. Andrews, Lewis 
C Glading and Aaron I. Sanson. 
St. Louis Stove Dealers’ Assn. 
Pres., F. A. Kansteiner. 
First Vice-Pres., John May. 
Second Vice Pres,, Aug. Stein- 
Sec., A. F. Geschwindner. [meyer. 
Treas., L. J. Boehi. 
Southern Hardware Jobbers’ Asso- 
ciation. 
eam J. D. Moore, Birmingham, 


a. 
Vice-Pres., C. E. Speer, Ft. Smith, 
Ark 


Second Vice-Pres., F. W. Heit- 
mann, Fort Worth, Tex. 

Sec., C. B. Carter, Knoxville, 
Tenn. 

Ex. Com., W. E. Gibbons, Knox- 
ville, Tenn.;G. W. Barnett, Mont- 
gomery, Ala.; O. B. Barker, Lynch- 
burg, Va.; Wm. Crumley. 


Texas Mardware Sethers' ASsocia- 
tio 


Pres., F. A. Heitman, Houston, 


First Vice-Pres., J. C. Bering, 
Houston, - 
Second Vice-Pres., Ed. Strauss, 


aco. 


Sec.-Treas., Robert Ejikel, Hous- 


ton. 

Ex. Com., Jas. Moroney, Dallas; 
R. F. Bell, Weatherford; W. L. San- 
ford, Sherman; A. E. Goeth, Austin. 
Wisconsin Retail Hardware Deal- 

ers’ Association. " 

Pres.. Jonn Hessel, Antigo. 
MVice-Pres., Otto Schlafer, Apple- 
ton. 

wec., C. A. Peck, Berlin. 

Treas., George Leverenz, New 
Holstein. 
Ex. Com., Henry Droegkamp, 
Miiwaukee; Arthur Heins, Tigerton; 
E. H. Ramm, New London; J. Wil- 
kie; Fond du Lac. 
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The Jackson Hardware Co. is a new Jackson, Miss.. 
concern, capitalized at $10,000. 


The Knapp & Spencer Co., Sioux City, Iowa, will 
shortly erect a five-story warehouse, 100x150 feet in 
dimensions, at a cost of $100,000. 


The Lee Glass Andreesen Hardware Co., Omaha, 
Neb., are now located in their new building, a six-story 


and basement affair, 132 feet square. 


Suelflohn & Seefeldt, Milwaukee, Wis., hardware 
manufacturers, have purchased four acres of ground 
at a cost of $21,000 as a site for a new and enlarged 
foundry plant. 


Sidney Shepard & Co., Buffalo, N. Y., are putting 
up an extensive plant for the manufacture of sheet 
metal goods. This plant, when completed, will have a 


frontage of 600 feet. 


R. B. Fentress is president, 8. Q. Collins is vice- 
president, and B. W. Leigh is secretary and treasurer 
of the Norfolk Cutlery Co., Norfolk, Va., capitalized 
at $25,000, for the manufacture of cutlery and silver- 


plated ware. 


Rohrbacher, Allen & Jahant, the Akron, O., hard- 
ware firm formed by the recent consolidation of Rohr- 
bacher & Allen and the Jahant Co., are contemplating 
moving the hardware stock of Rohrbacher & Allen to 
the Jahant building, which being remodeled for their 
needs. 

The Dixon Crucible Co., Jersey City, N. J., send 
us a pretty little booklet entitled “Graphite as a Lubri- 
cant.” This book scientifically and practically considers 
the subject and also treats of graphite’s manifold use- 
fulness as an accessory for engineers and mechanics. 
This book goes into the subject exhaustively, as is 
shown by its voluminous table of contents, and it will 
be found interesting reading for all who have any occa- 


sion to use lubricants. 


The Grand Rapids Refrigerator Co., Grand Rapids, 
Mich., have made a number of new improvements in 
their Leonard cleanable refrigerators. Among these 
is their sliding shelf which can be adjusted to any height 
without the aid of tools, as the close adjustment allows 
this firm to put in an extra shelf. Other novelties are 
found in their porcelain linings, which consist of vitri- 
fied porcelain on sheet steel and in their nickel slated 
zinc linings. Their refrigerators, also, have mineral 
wool filling, air-tight locks, all metal ice-racks, self- 
cleansing traps and removable flues. 


The Wm. Frankfurth Hardware Co., Milwaukee, 
Wis., are actively pushing the sale of the Geneva Tool 
Co.’s hoes, rakes and forks. This enterprising western 
jobbing house was quick to recognize the superiority of 
these goods and their adaptability in different shapes 
and sizes to all localities and uses. These Milwaukee job- 
bers have some very attractive trade literature to send 
out concerning these goods, and make prices which, when 
the quality is considered, are certainly worthy of inves- 
When writing this firm for cata- 
“Saw it in THe AMER- 


tigation by the trade. 
logues and prices, kindly add: 
ICAN ARTISAN.” 
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The Geneva Tool Co., Geneva, O., send us a copy 
of their handsome illustrated catalogue of garden tools 
for 1901. This catalogue marks a distinct advance in 
trade literature of this character. The half tones 
of different hoes, rakes, etc., are exquisitely finished, the 
angles at which the ‘different goods are shown being 
those that best bring out their leading features. The 
day when the supposition was that any old cut would 
do for a garden tool is past. Their Columbian hoe 
is made of extra crucible steel, with mirror polished 
blades, long swan neck, XXX _ polished handles and 
English vermillion finish. 

This firm’s Washington County hoes are put up 
with mirror polished trowel tempered, wafer blades, 
full bright finish. They have XXX light Washington 
County handles. Their New England meadow hoes 
have broad shallow blades, full polish, bronze finish and 
they are elastic tempered. 

The New Century sidewalk cleaner has double- 
headed blade, tempered, special malleable iron lock fer- 
rule and elegant finish. 

The Geneva dock and thistle digger has blade, foot- 
rest and shank all of one piece of solid cast steel. 

This firm’s braced shank, single shank and solid 
bow steel rakes are forged from a single piece of refined 
cast steel. There is a good weight head or bar, full 
length teeth and excellent forging. 

The “Geneva” hay forks have solid steel shanks, 
capped ferrules, selected XX polished handles and 
bronze finish. 

These are only a few of the immense variety of 
hoes, rakes, forks, etc., shown in this unusually attract- 
ive and artistic catalogue. The trade in writing for one 
of these catalogues should kindly add: “Saw it in THE 
AMERICAN ARTISAN.” 


ee a 


BEINDORF’S TELESCOPE STOVE PIPE. 


Chas. Beindorf, 189 N. 5th St., Columbus, O., is 
the inventor of Beindorf’s telescope stove pipe, shown 
in the accompanying cut. As the 
name implies this pipe can be ad- Tl 
justed in length in a few seconds 
without cutting. It is composed 
of two sections of either 12 inch 
or 24 inch each. The lower or 
inner section is straight and 
standard, using a slight crimp for 
convenience on end _ inserted. 
The upper section is slightly tap- 
ering and has its lower edge Nh. 
turned in making a thick edge 
and a narrow 1-4 inch bearing 
when clamped upon the inserted 
pipe section, while the balance of 
the inserted section does not come | 
in contact with the outer section Ht | 
sufficient to be affected by rust, peiescope stove Pipe. 
etc. To counteract the fine ad- 
times used just above the thick edge. The seam of 
this outer section need not be hammered down quite 
as tight as ordinary and a rivet is placed in the upper 
end, the lower end contains the clamp attachment, which 
is composed of twe arc-shaped links, the outer ends of 




































































AND HARDWARE RECORD. 


which are riveted to the material of the pipe section. 
These links contain somewhat more than 180 degrees 
and to the otherwise free ends of the links is connected 
a lever three inches in length, with a head correspond- 
ingly formed that when brought around to the right, 
as shown in illustration, longitudinal with the seam the 
rivets in head of lever pass beyond the dead centers of 
the outer rivets, thereby held against accidental dis- 
placement. 


—_ —_—__— -e- @-o— — _— 


CLARK’S HUSKING PINS. 


The accompanying cut shows Clark’s husking pins, 
made by R. F. Clark, 237 5th avenue, Chicago. Clark’s 
husking pins are different from all others. The leathers 
are extra heavy, the wide shields protect the fingers, 
and do not hold any dirt; being open the finger is venti- 
lated and prevents the skin from cracking, the divided 
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CLARK'S HUSKING PINs 





strap spreads and does not bind the finger joint, giv- 
ing more freedom to the finger by not cramping it. The 
sliding adjustment rings hold the pin firmly upon the 
hand and changing the rings in the notches makes the 
pin longer or shorter to fit a large or small hand. It is 
a special feature of these pins that by cutting a slit 
through the mitten for the ring they may all be worn 
outside a mitten, thus making a most comfortable and 
durable husking mitten, on account of the protection to 
the cloth, and the comfort and warmth of the hand. 


——-—  -e@e - — 


THE HANDY RIVETER. 

The Milwaukee Automatic Machine Co., Milwau- 
kee, Wis., are manufacturers of the “Handy” riveter, 
shown herewith. The 
“Handy” riveter is a 
neat and compact tool 
for mending broken har- 
ness, straps, belts, ete. It 
is simple in construction, 
unbreakable in use and 
powerful in operation. It 
is always ready for use 
and can be carried in the 
pocket, which makes it 
an indispensable tool for 
the farmer, liveryman, 





mechanic, engineer, driv- 
er and harness maker. 
The body and screw are made from malleable iron; 


The Handy Riveter. 
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sleeve from cold rolled stock; plunger of hardened tool 
steel. It will clinch any size of tubular or bifurcated 
rivet and make a perfect job, it is claimed. 
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SANITARY REFRIGERATORS. 


The accompanying cut shows the Sanitary refriger- 
ator, manufactured by the Ideal Mfg. Co., Detroit, 
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Circalation in Sanitary Refrigerator. 






A 





Mich. This firm make these goods in golden ash, oak 


and birch exterior finish. A very popular style is their 


white line on wood. The system of circulation is as fol- 
lows: 

Fresh air enters refrigerator at intake “A.” The 
air chamber “B,” being constantly filled, acts as a tem- 
pering chamber. The forcing of fresh air into this 
chamber expels a proportionate ‘amount of partially 
cooled air into chamber “C,” where it is further cooled, 
and immediately drops to provision chamber “D,” where 
the warm and impure air is forced through outlet “E.” 


= 
> 





WARREN’S CATALOGUE AND _ STATIONERY 
CABINET. 


The J. D. Warren Co., Chicago, are manufacturers 
of the catalogue and stationery cabinet shown herewith. 
This cabinet is made in two designs, one the same as 
illustrated and the other having a railing at the top to 
hold large catalogues. The former is known to the trade 
as No. 1804, and the latter as No. 1805. It is made of 
antique oak, mounted with solid brass pulls and card 
frames for numbers and names, with a sliding shelf in 
center to rest catalogues on when referring to same. 
It is 4 feet 6 inches high, 2 feet 5 inches wide, 1 foot 3 


THE AMERICAN ARTISAN 











AND HARDWARE RECORD. 





inches deep, containing 12 drawers, 12 inches wide, 14 


inches long, 3 inches high, 5 drawers 24 inches wide, 14 





Catalogue and Stailone:y Cabinet. 


inches long, 4 inches high, and 3 drawers 24 inches 
wide, 14 inches long, 134 inches high. 





A TREATISE ON INCUBATION. 


The Geo. Ertel & Co., Quincy, J1l., send us their 
general catalogue of their improved Victor incubators 
and brooders. This booklet gives a very interesting 
scientific treatment of the development of life in the 
egg, which tells us how the central part of the blasto- 
derm is called the area pellucida, and by numerous 
illustrations traces the great subject of the develop- 
ment of life. in an exhaustive and technically scientific 
but easily understood manner. 

Their various sizes incubators, some designed to 
hold as many as 400 to 540 eggs, are shown. Prac- 
tical information regarding the feeding and care of 
poultry, artificial incubation, model poultry houses, 
etc., is given, as well as a number of testimonials to the 
practical merits of the Geo. Ertel Co. incubators. 
This book is more than a trade catalogue and contains 
matter of interest to all poultry dealers. When writ- 
ing for one kindly add: “Saw it in THe AMERICAN 
ARTISAN.” 


The plant of the Enterprise Stove Co., Muncie, 
Ind., has been sold by the court to satisfy the claims of 
creditors. 
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Dealers’ Association. 





WEDNESDAY AFTERNOON SESSION. 


The fifth annual and sixth meeting of the Wisconsin 
Retail Hardware Dealers’ Association was a high-water mark 
in attendance in sociability and enthusiasm. The frank inter- 
change of opinion that has marked previous meetings was 
accentuated if anything and the members who failed to attend 
certainly missed a great deal. As it was over 200 representa- 
tive dealers from all sections of the state braved the zero 
weather and gathered in the corridors of the Republican 
House, Milwaukee, the old stamping-ground of this conven- 
tion, most of them coming on the scene early Wednesday 
morning. At 10:30 A. M., the members of the Executive 
Committee held a session. 

The afternoon session was scheduled for 2 p. m., but the 
members first grouped themselves on the north side of the 
Republican House and sat for a picture taken at the direction 
of Charles Lindemann of J. P. Lindemann & Sons, Milwaukee. 
At 3 o'clock they wended their way to the convention hall. 
The meeting place was not as it has been in former years. 
Lipp’s Hall, with its interminable stairways and more or less 
archaic arrangements for comfort and general mustiness, but 
was held in the spacious new annex of the Republican 
House. As regards light, heat, seating arrangements and 
handiness, the quarters were certainly everything that could be 
desired. At 3:10 p. m. President A. H. Sheldon of Janesville 
called the convention to order. 

The roll-call showed the following dealers in attendance: 


C. A. Peck,. Berlin. 

John Hessel, Antigo. 

A. H. Sheldon, Janesville. 
John Droegkamp Co., Milwaukee. 
Chas. Beechl, Wampun. 

L. M. Nash, Grand Rapids. 
Torgesen Bros., Stoughton. 
Anderson & Siele, Stoughton. 
O. A. LaBudde, Elkhart. 

A. D. Race, Depere. 
Pflugradt Bros., Milwaukee. 
John F. Wegner, Fond du Lac. 
A. J. Williams, Cambria. 
Henry Macklett, Carter’s. 

H. Winter, Clintonville. 

J. H. Wasley, Sauk City. 

D. G. James, Richland Centre. 
Fred Haernel, Racine. 

Wm. Noll, Mansfield. 

F. E. McGraw, Peshtigo. 

W. R. Hay, Sturgeon Bay. 
Casper Bagley, Cambridge. 

E. H. Daniels & Co., Milwaukee. 
H. H. Marvin, Oregon. 

S. F. Menzel, Oshkosh. 

F. J. McPherson, Oshkosh, 
John Hamilton, Westfield. 

E. C. Williams, Waupaca. 

A. N. Puchner, Edgar. 
Andrew Puchner, Wittenberg. 
L. M. Montgomery, Merrill. 
F. Uecke, Milwaukee. 

Geo. Ewen, Antigo. 
Stollenbeck Bros., Milwaukee. 
Wenzel & Duteau, Merrill. 
W. N. Shandrew, Kenosha. 
Roach Bros., Fennimore. 

O. P. Schlafer, Appleton. 

Geo. P. Dana, Fond du Lac. 
C. F. Peiper, Columbia. 

M. Broderick, Brodhead. 


Thomas & Cunningham, Berlin 


Louis Weiss, Milwaukee. 

H. M. Krogman, Milwaukee 
Robert Reinhold, Milwaukee 
Chas. Kroesing, Chilton. 

Geo. W. Berelow, Waupun. 
F. W. Ellenberg, Reedsburg. 
Esser & Schmidt, Hartford. 





Ex-Pres. A. H. Sheldon, of Janesville, 


Chas. T. Reihl, Milwaukee. 
E. H. Ramm, New London. 
C. A. Haertel, Waukesha. 

J. Kornely, Milwaukee. 
Henry Veiter, Milwaukee. 
August Thielke, Mayville. 

G. W. Lehmann, Cedarburg. 
Emil Tietgen, Manitowoc. 
Anderson & Fritz, Racine. 
D. G. James, Richland Centre. 
C. F. Thalheim, Wausau. 

H. A. Schmeitz, Manitowoc. 
Smith Bros., Wauwatosa. 
Aug. N. Rose, Milwaukee. 
Aug. Schupinsky, Milwaukee. 
John Hughes, Fond du Lac. 


Geo. Gookin, Geneva Junction. 


J. Dexter, South Wayne. 
H. H. Miller, Sheboygan. 
H. J. Heyer, Darien. 

J. A. Wiltsie, Fond du Lac. 
G. P. Peschke, Milwaukee. 


F. W. Manheur, New Holstein. 


Peter Paulus, Milwaukee. 
D. B. Johns, Spring Valley. 
J. Mente, Milwaukee. 
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C. A. Gerder, Waukesha. 
H. J. Kohlleipp, Unity. 

. A. Metcalf, Janesville. 

. A. Jacobs, Delavan. 

. G. Pratsch, DePere 
C. M. Zmeck, Milwaukee. 
Rudolph D. Bussey, Milwaukee. 
J. A. Hughes, New Richmond. 
Gus. A. Mueller, Columbus. 
Byron E. Walter, South Milwaukee. 
G. H. Lehrkind, Milwaukee. 
Chas. Lehrkind, Milwaukee. 
P. R. Stowers, Eau Claire. 
Thos. Madden, Pardeeville. 
C. F. Hansan, Markesan. 
L. P. Ashley, Pardeeville. 
John C. Schween, Shawano. 
F. M. Day, Omro. 
F, G. Schultz, Milwaukee. 
J. F. Hauerstein, Sheboygan Falls. 
Herman Dieterick, Milwaukee. 
Gross & Jacobs, Stevens Point. 
C. B. Wagner, Burlington. 
Geo. A. Spiegelberg, Brownville 
Dehne Bros., Neosho. 
H. W. Timmer, Waldo. 
J. B. Wensink, Plymouth. 
Geshermann Bros., Milwaukee. 
Wm. Wedde, Campbell Port. 
John H. Haensgen, Fond du Lac. 
Lon B. Ruka, Boscobel. 
R. H. Sneltinger, Two Rivers. 
Frank Z. Kerscher, Manitowoc. 
Siefert Bros., Reedsburg. 
Andrew Noll, Chilton. 
A. G. Kroncke, Madison. 
J. L. Roblee, Fond du Lac. 
Christ & Busby, Arcadia. 
Fred Merhad, South Kaukauna. 
A. G. Urel, Manitowoc. 
J. Schirffiin, Oconomowoc. 
Robert Rose, Bordnel. 
Thomas Barry, Arcadia. 
F. H. Gove, St. Louis. 
Lawrence Clancey, East Troy. 
H. M. Krogmann, Milwaukee. 
John R. Jenkin, Mineral Point. 
H. T. Prenglow, Johnson’s Creek. 
Ralph M. Burtis, Oshkosh. 
F. A. Kellman, Galesville. 
J. Wallschlager’s Sons, Manitowoc. 
J. W. Hall, Whitewater. 
Andrew Lewis, Monroe. 
J. B. Pierce, Monticello. 
W. Rathsack, Manitowoc. 
H. Larleburg Co., Oconomowoc. 
C. B. Root, Omro. 
William Pulehard, Randolph. 
Rudolph Greve, Kiel. 
L. Godfredson, Godfredson Bros.’ Hardware Co. 
Edward C. Hazen, Jefferson. 

After the roll-call the president’s message was next in 

order, and President Sheldon delivered the following ad- 
dress: 


ADDRESS OF PRESIDENT SHELDON. 


REVIEW OF A YEAR. 


G 
A 
G 


In greeting you to-day, the Fifth Anniversary of our 
Association, it is well for us to review for a moment the 
past as well as to look forward to the future. 

One year ago we were on a very uncertain base of opera- 
tion; prices for goods in our line were at their extreme 
limit in height, and no one bought more than to supply their 
daily needs and each one was anxious as to what the future 
would bring us. 

This continued until the Gates manipulation of stock 
occurred and then the 100 drop in nails came, and following 
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this all steel and iron products in sympathy fell to nearly 
old prices. The year 1900 was noted for a falling market, 
as was the year 1899 a rising one 3ut we are to-day on a 
much safer basis than one year ago and the prospects brighter 
by far. 

The high prices of 1899 deterred the majority from carry 
ing out their plans for building and in many locations scarcely 




















Ex-Pres. James Montgomery, of Warsau. 


any new buildings were constructed, but gradually since the 
decline we begin to see a change, and I prophesy that 1901 
will show us a “hummer” for trade. 

The past year has also been a presidential year, which 
always more or less interferes with regular trade, but that 
is now over and we can rejoice that we shall have rest from 
politics for another four years, and know pretty surely what 
a dollar is worth. 


CHANGES OF A_ YEAR. 


During the year 1900 we lost by death and non-payment 
of dues 45 members and added 60, leaving a net gain of 17, 
which will make us a membership of about 300 paid-up mem- 
bers. 

We have lost by death our faithful and efficient Treasurer, 
H. J. Steinbach of Rice Lake, E. Sanborn of Fox Lake and 
Mr. Fredericks of Beloit, and D. J. Thomas of Berlin. I 
would recommend that suitable resolutions be presented and 
placed on file and a copy of same be sent to friends of 
deceased. 

The Executive Committee have done their work well and 
have ever been ready to do all they could for the good of the 
Association. 


PRAISE FOR SECRETARY PECK. 


Your Secretary, of course, has been the main spoke in 
the wheel—in fact, nearly the whole wheel—I cannot say too 
much for his indefatigable energy in keeping in line the whole 
work, for the year has in many respects been one of disap- 
pointments and failures over which we had no control. His 
report will show that financially we are in first-class shape ; 
also he will explain what was done at the International Asso- 
ciation and the results. 
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THE AMERICAN ARTISAN 


We have had some matters to adjust during the year and 
the entire Board have done all in their power to remedy exist- 
ing evils; but I am afraid they were not fully backed up by 
the Association as they should have been, therefore if they 
have not fully succeeded do not blame them. 

I do not expect we will be able to correct all abuses at 
once, but I know we are on the right road and unity of action 
will certainly accomplish what we are working for. 

Some matters of importance will come up for discussion 
during our sessions, and I earnestly hope each one will 
express his mind freely on every subject. 


SUGGESTED TOPICS FOR ACTION. 


(1) Why not unite the office of secretary and treasurer 
in one and require bonds? 

(2) Shall we urge a closer regard for our rules and also 
a closer study of the Pink List? 

(3) Shall we exempt department stores from being 
objectionable and ask jobbers to refrain from selling only 
consumers and Catalogue Houses as Minnesota has done? 

Shall we affiliate with any other Associations? 


CHANGES IN CONSTITUTION. 


Among other changes in the constitution which will be 
brought up is one to have at least two members of the Execu- 
tive Committee hold over, and on this change we are prepared 
to take action at this meeting. 

Now, as we are about to commence the work of this ses- 
sion let us unitedly resolve that the plans decided on be 
carried out faithfully by every member and that the Associa- 
tion be placed on a sounder basis than ever before and the 
result of such action will help to remedy many of the evils 
that constantly annoy us and cut off our profits. 

After the applause following President Sheldon’s paper 
had died,away, Secretary C. A. Peck announced that a ques- 
tion-box would be one of the features of the convention, and 
he said hé hoped every member would give in such questions 
as he destred discussed for the good of the convention. 

The following committees were then announced: 

Committee’ on Transportation—C. A. Peck, Berlin. 

Committee on Resolutions—L. Findiesen, Green Bay, and 
Otto Schlafer, Appleton. 

Committee on Grievances—John Hughes, Fond du Lac, 
and D. G. James, Richland Centre. 

Committee on Reception—Jacob Kornely, Milwaukee; 
Robt. Suettinger, Two Rivers, and Mr. Shandrew, of Fay & 
Shandrew, Kenosha. 

Committee on Legislation—John Summers, Madison, and 
L. G. James, Richland Centre. 

Auditing Committee—R. M. McPherson, Oshkosh, and 
Mr. English of Lee Pratt & English, Baraboo. 

Committee on Question Box—E. H. Ramm, New London, 
and H. L. McNamara, Janesville. 

Following the appointment of these committees came the 
reading of communications. Secretary Peck read a letter 
from David S. Rose, mayor of Milwaukee, expressing his 
gratification that the convention had so continuously selected 
Milwaukee as its meeting place and he hoped they would 
select it as their meeting place for 1902. Secretary Peck 
facetiously remarked that the mayor had omitted to mention 
that he would call the police off, but that it was probably an 
oversight. 

A letter from the Milwaukee Business Men’s League was 
read urging the convention to hold their next meeting in 
Milwaukee. 

Secretary Peck then announced that the jobbers of Mil- 
waukee had furnished tickets for the convention for witnessing 
the performance of the “Sign of the Cross” at the Davidson 

lheater on Wednesday night and for the Alhambra Theater 
on Thursday night. 

The Secretary then read a fraternal letter from G. R. 
Lott, secretary of the Chicago Retail Hardware Dealers’ As- 
sociation, stating that Messrs. D. McLaughlin, W. B. Costello, 
Geo. Engelhardt and F. F. Porter of the Chicago Association 
would visit the Wisconsin Association on Thursday, and 
asked for the privilege of the floor. On behalf of the Asso- 
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ciation Secretary Peck said that every courtesy should be 
shown the visiting Chicago dealers. 

A communication was read from the National Enameling 
and Stamping Co., inviting the members of the Association 
to inspect their plant and witness the manufacture of granite- 
ware whenever they found it most convenient, and 9 a. m. Fri- 
day was settled on as the date for the acceptance of this kind 
invitation. 





Vice-Pres. Otto Schiafer, Appleton. 


A letter of regret for inability to attend was read from 
Treasurer Herman Schlegelmilch of Eau Claire. 
Secretary Peck then read his annual report as follows: 


REPORT OF SECRETARY PECK. 


A BUSY YEAR. 


In presenting my fourth report I am glad that I can 
come before you while the prospects of the association are.so 
bright. We number today three hundred, who have paid all 
their dues up to date. 

The past year’ has been the busiest one for the secretary 
of all that have preceded it, but as long as the membership 
manifest as much interest in the association as they do, it 
seems as though we could afford to bestow the necessary 
time and money to build up and improve it in its workings, 
and thus make it a greater power for good. 

The almost uniform courtesy that I have received from 
the membership, as well as from jobbers and manufacturers, 
is a source of great congratulation on my part and, I think, 
is fully appreciated by me. 

FORMATION OF INTERSTATE ASSOCIATION. 


I have been roasted once or twice to the “Queen’s taste,” 
but my hide is thick and I have apparently come through the 
year in fairly good shape. Early in March I went to Fond 
du Lac to consult in regard to the new association about to be 
launched in Chicago, and, on the 12th of March, met, in 
Chicago, representatives from several Northwestern States, 
where, after two days of discussion, the interstate association 
was formed, but it was evident to some who were present 
that several of the states represented at that meeting have 
not as yet sufficiently perfected their state associations to 
move forward at once along the lines that had been pursued 
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by the old Northwestern Association, but, hoping that soon 
all conflicting interests could be harmonized, officers were 
elected and the formation completed. 

BEST INTERESTS ALONG LINE OF INDEPENDENT ACTION. 

It seemed as though almost the first thing to be done was 
to issue a pink-list, which the membership could at once 
utilize, but the fact that such a list, to be available in the 
Interstate, must contain reports which the Northwestern, 
was not particularly interested in, like Louisville, Kansas 
City, St. Louis, Detroit, Indianapolis, Cincinnati, etc., con- 
fronted us, which, together with the fact that the president, 
early in the summer, lost his entire establishment by fire, so 
delayed this work that in July, after a full consideration of 
the matter by our executive committee, it was decided that 
our best inteersts lay along the line of independent action, 
and we paid our proportion of dues up to date and withdrew. 
So far as I know that action has not been regretted. We 
then bought a supply of pink lists recently issued by Min- 
nesota, so changed as to be applicable to Wisconsin, and this 
explanation will in some degree explain the tardiness in get- 
ting out those lists that were so earnestly called for during 
the early summer by our membership. 

The matter of joint action with other states, either by the 
formation of a Northwestern association, or by a reuniting 
with the Interstate, will no doubt come up for settlement at 
the present session. 

DUNNING DELINQUENTS. 

During the early summer I spent considerable time dun- 
ning delinquents, as I firmly believed that any member who 
allowed his dues to lapse did not have interest enough in the 
association to receive any benefit himself or be of any benefit 
to the association. In August the executive committee author- 
ized me to make draft on all delinquents and to drop. from 
the rolls all who did not protect the drafts so made. It 
resulted in purging the rolls of a score or so, but their places 
were more than filled by new members, so. that today we feel 
that we are proud of a membership that have faith in our work 
and are willing to work for its success. 

There -have been a great many more complaints during 
the year than in all previous years combined, but I wish to 
thank everyone against whom complaints have been lodged, 
for the very fair way in which I have been met, with only a 
single exception, in which case all efforts to adjust matters 
were useless. 

August 23 the executive committee met pursuant to call, 
at Fond du Lac, and took action on all matters necessary, 
and that has been the only meeting of the committee since 
the last annual meeting, until today. 

WORK OF THE SECRETARY. 


January 10 I mailed 7o1 copies of our present program to 
the trade of the state. The patronage of the advertisers 
therein has enabled us to realize a handsome profit from the 
same and added materially to our cash balance. 

The executive committee offered a series of prizes to that 
traveling salesman who should secure the greatest number of 
members, as they were strongly impressed with the idea that 
the matter needed only presentation to a great many dealers 
to enlist them with us and they knew of no way to reach them 
so cheaply as this. It has not resulted as successfully as 
some of us expected, but has added several new names. 

My clerical work for the year consists in part of mailing 
358 duns, 650 copies of proceedings, 957 circulars, 284 appeals 
for membership, 283 pink lists, 123 jobbers and manufacturers 
for advertisements, 7oI programs of this meeting and 
some 300 (more or less) miscellaneous letters, besides receipts 
for dues received, making a total postage bill of some $40, 
besides the postage on 1901 programs, which is a separate 


item. 
NECROLOGICAL. 


I think four of our members have been removed by death 
during the year, and it may be more, but if so it has escaped 
my notice. 

Our treasurer, H. J. Steinbach, died in July, after a 
long, painful illness; E. Sanborn, who was in business at 
Fox Lake, September 3, and Mr. Fredericks, of the Fredericks 


Hardware Co., of Beloit, in December, and D. J. Thomas, of 
Berlin, September 12, 1900. 
FIRES, BURGLARIES AND COMPLAINTS. 
I notice two of our members who have suffered by fire— 
J. S. Druse, of Milwaukee, and Sherwood Bros., of Spring 


Green. 

Burglars counted at least three of our members worthy 
of their attention—C. A. Dewey, of Kenosha; Summer & 
Morris, of Madison, and S. S. McDowell, of Pensaukee. I 





Secretary C. A. Peck, Berlin. 


presume these statistics may not be complete, but are those I 
have noticed. 

I received a complaint from one dealer, who complained 
of a firm listed as unfavorable, and could, of course, do noth- 
ing for him. I could not help but notice, too, in one com- 
plaint sent me, embodied in an ad. printed in a local paper, 
that in looking the paper through I did not find an ad. of any 
kind from the complainant, which, of course, was a help to 
the success of the fair store. 

The loyalty with which the officials of the association has 
supported my every effort has been duly appreciated by me, 
and did much to lighten the labors of the office. 

President Sheldon next called on the efficient secretary of 
the Minnesota Retail Hardware Dealers’ Association, Thomas 
J. McCracken, to make a few remarks, and amid a burst of 
applause that experienced association worker addressed the 
convention substantially as follows: 

“The invitation finds me unprepared. I am glad to meet 
the members of the Wisconsin Retail Hardware Dealers’ 
Association and am glad to see such a large attendance. At- 
tendance at an annual meeting is a criterion of the success of 
an association. The question-box you will have is a good 
thing, and every dealer should help the matter along. By a 
vote of 8 to 3 the Executive Committee of the Minnesota 
Retail Hardware Dealers’ Association has voted to exclude 
large department stores in the large cities from the unfavor- 
able list. While the jobber will sell these houses they will 
not sell racket stores or catalogue houses. The racket store 
man opens up with three or four wheelbarrows full of 
goods and damages dealers in small towns. The department 
store trade damage is entirely local and the action of the Ex- 
ecutive Committee was taken only after consultation with 
the Minneapolis Retail Hardware Dealers’ Association. Now 
in Minneapolis some large hardware stores are located close 
to department stores, and prosper. I believe the trade is get- 
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ting nearer amd mearer to a cash basis. A good way to fight 
catalogue-house competition is to have a catalogue right in 
the store and to offer to sell goads at these supply men’s 
prices for cash with their charges for freight, boxing, dray- 
age, etc., added, as well as postal cost in sending to supply 
houses. 

“There are 425 members in the Minnesota Retail Hard- 
ware Dealers’ Association all paid up. At our next meeting 
we are making special efforts to have the ladies present” 

President Sheldon said: “We are looking for light and are 
not attempting to do what cannot be accomplished.” 

Mr. Nash of Centralia was called on for a few remarks, 
and in answer to a query as to how he managed the granting 
of credit to new settlers said: “Credit is the same in a new 
as in an old country. Persons should judge the class of trade 
they are dealing with. There are more bad accounts in a new 
than in an old country. People in a new country expect great 
results. The majority of people are honest, but cannot pay 
their debts. In a new country selling for cash is the only 
way to compete with department stores.” 

Robert Suettinger, of Two Rivers, on being called on to 
tell how he sold for cash, said: “I am not a public speaker. 
Four years ago I began a cash business and refused to offer 
credit to anybody. It has been a success. My business has 
increased year by year. I have the confidence of my cus- 
tomers. My prices are right and I have no trouble in selling 
for cash. I do not sell on time. At most I insist on payment 
of half down and a note for thirty days or I refuse to sell the 
goods. Farmers are getting good prices and have plenty of 
money. Formerly I carried farmers five or six years. It 
would be pay in the fall and then pay next year—and was 
altogether a bad business. Farmers are my best customers. 
I have only lost $4 in four years—a painter’s account. He 
bought $80 worth of goods and paid up all but $4. He could 
afford to live well but could not afford to pay me the bill. 
Good contracts from building contractors, etc., and manufac- 
turing accounts are settled on the first of each month. Many 
say they are afraid to inaugurate a cash business. 

“The town I live in was built up on books. Everybody 
had a book. A man would come in and say, ‘I will take this 
and I will take that,’ and he wouldn’t even ask you to charge 
it. All this is changed. The manufacturers now pay good 
wages in cash. I have some of my circulars left over and if 
any member desires some I will be glad to send them the 
circulars if they will correspond with me. All my goods are 
marked. I have only one price and do not give any cash 
discount. I use the National Cash Register Co. coupons, which 
are good for 25 cents in trade with every $10 worth of goods 
bought.” 

President Sheldon said: “I wonder why the volume of 
credit is less than it was four or five years ago. My volume 
of credit has dropped off 50 per cent in five years with no 
more severe scrutinizing of accounts than before.” 

Ex-President Montgomery said: “I think credits are 
increasing in my section of territory.” 

President Sheldon said: “Ten years ago all Janesville 
merchants went on a cash basis. It was a good year. The 
agreement was strictly adhered to for nearly a year. Then 
some one broke it through jealousy and the whole thing went 
to smash. Many mill owners want you to come around once 
in thirty days for money. Every man should make out bills 
once in thirty days.” 

Otto Schlafer of Appleton said: “I have given the mat- 
ter considerable attention. I have failed to find where it 
would help me to sell for cash. In the case of mill accounts, 
men owning their own homes or farmers, credit granted to 
them is safe. Many men with small salaries are poor risks. 
In $50,000 credit that I have granted I have only lost 1 per 
cent in bad debts. I find it easier to say no as time goes on. 
| would lose five times as much as I do through granting bad 
credits if I sold for cash only. The Credit Experience Guide 
of sixty Appleton merchants is a good thing and gives ratings 
on people, tells how they pay, etc. The other day a lady came 
into my store to buy a meat cutter. She once before waited 
‘wo years before paying a small account. I looked her up in 
he Guide to see whether she had improved lately or not, and 
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as the account showed she was at the present time, owing 
three dealers in the town. I refused to let her have the meat 
cutter, telling her why. She said she would pay me for it 
next day. I refused to sell it. Then she went out and bor- 
rowed $2.50 to pay for the cutter, just to show that her 
credit was good. The older the account is the poorer it is. 
Chauncey Depew says that he has lost 25 per cent of money 
he has lent, but on that account one should not lose confi- 


dence in human nature. 
“Fifteen years ago I trusted a man whom I believed to 

















Arthur Heins, Tigerton, Member Executive Committee. 


be honest and who was in hard luck for a coal stove. It 
took him two years to pay for that stove. This man has come 
up and has done $2,000 a year cash business with me for the 
past five years, so it paid me to trust that man. 

“Chauncey Depew said, ‘I have given 1,000 men a chance, 
100 have improved it. The other 900 have been ungrateful 
because I did not push them along harder.’ But for the hun- 
dreds’ sake his faith in human nature is undiminished. | 
have used the coupon system with cash registers like Mr. 
Suettinger.” 

Secretary Peck said: “A man was once killed in an acci- 
dent. A crowd gathered, among them an undertaker. A man 
said: ‘He was my father. Coffin the body and I will foot the 
bill.’ In the course of an hour the man came around to the 
undertaker’s where the corpse was laid out in a handsome 
casket. The man said, ‘Take off the bandage from the face 
and let me view my father’s remains.’ The undertaker did so 
and as he did it the upper front teeth, which were false, fell 
down. Then the man said, ‘I am mistaken, the corpse is not 
that of my father; all my father’s teeth were sound,’ and he 
went out. Then the undertaker said to the corpse, ‘You ding- 
basted old idiot, if you had only known enough to keep your 
mouth shut you would have had a handsome burial instead of 
being dumped, in the potters’ field.’” 

“T would get into less trouble if I kept my mouth shut. 
but I want to say something along the line of Mr. Schlafer’s 
talk: 

“Sixty or seventy per cent of my sales are on credit. Yet 
I have lost less than 3% of one per cent in twenty years by 
bad credit. If I trusted $16,000 worth I deduct here over 
$120. In 1868 I tried to do away with credits, but gave it up 
To do a credit business you must systematize collections. I 
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send out a bill three times a year to every account on the 
book, even if they do not owe more than 15 cents. Like Mr. 
Schlafer, I once trusted a man for a stove. Now he is a 
good customer. A question I am going to put in the question 
box is, How to most securely be sure that every piece of 
goods that goes out of the house is either paid for or 
charged ?” 

D. B. Johns, of Foss, Armstrong & Johns, Spring Valley, 
said: “A man should use judgment in selling goods. We can 
educate our customers to be slack or prompt. If we only call 
attention to accounts once a year people will only pay once a 
year. I don’t think there are four men in the room here 
who do business according to their best judgment. We give 
customers the benefit of the doubt in doubtful cases instead 
of giving it to ourselves.” 

The meeting adjourned at 4:33 p. m., to meet Thursday 
at 9 a. m. 

THURSDAY MORNING SESSION. 


The Thursday morning session of the association. was 
called to order by President Sheldon at 9:30. President 
Sheldon said that a topic for discussion that would come 
before the meeting would be the question of having two 
of the old Executive Committee hold over for the next 
year each year, one of these to come from Milwaukee. This 
amendment was carried. 

The following Committee on Nominations was then 
appointed: James Montgomery, Wausau; Jno. Hughes, 
Fond du Lac; R. G. James, Richland Centre; Andrew Noll, 
Chilton; C. B. Wagner, Burlington; A. D. Race, Depere; 
L. Findresen, Green Bay, and R. Finch, Whitewater. 

As this committee filed away to make their choice of offi- 
cers for the ensuing year, the delegation from the Chicago 
Retail Hardware Dealers Association, consisting of F. F. 
Porter, D. McLaughlin, Geo. A. Engelhardt and W. B. 
Costello, filed in and were greeted with a round of applause. 

A communication was then read stating that inasmuch 
as business houses and manufacturers have of their own 
volition decided not to hire men over 40 or 45 years of age, 
that we consider these men as our. friends ever ready to 
counsel and advise us, and that we extend our cordial sym- 
pathy to commercial travelers and condemn as un-American 
this setting up of an age limit. 

On motion of D. G. James, Richland Centre, the motion 
was laid on the table, one member stating that it was not the 
province of the association to interfere between manufac- 
turers and their employes. 

The Executive Committee asked for more time to con- 
sider the question of manufacturers and jobbers selling to 
department stores, and a motion was passed giving them 
power to act in this matter. 

The Committee on Legislation reported through Chair- 
man D. G. James, of Richland Centre, that a communication 
had been received from the Retail Grocers and General 
Merchants Association of Wisconsin, in which they stated 
that a bill had been introduced in the Legislature asking 
that the exemptions under the Wisconsin law be reduced 
from $60 to $40 a month, with full exemptions at $2,000 for a 
homestead. 

The Committee on Legislation recommended the adop- 
tion by the association of a resolution favoring its passage. 
This was carried. 

The Committee on Resolutions next made its report. 

Resolved, That the Association extend a vote of thanks 
to the Mayor for extending us the freedom of the city. 

Resolved, That our Association extend a vote of thanks 
to the members of the press for their courtesy in reporting 
our meeting, etc. 

Resolved, That we tender a vote of thanks to the pro- 
prietor of the Republican House for courtesies shown in fur- 
nishing us a place free of charge for our meeting. 

Resolved That we thoroughly appreciate the efforts of 
the Milwaukee manufacturers and jobbers to entertain us, 
and that we extend a vote of thanks to them for many 
courtesies. 

A resolution was also passed thanking the National 
Enameling and Stamping Co. for the invitation extended 





to visit their plant, and a separate resolution of sympathy 
for the families of deceased members was passed by a rising 
vote, 

President McLaughlin, of the Chicago Retail Hardware 
Dealers Association, was next called on and after presenting 
President Sheldon with one of the badges of the Chicago 
Association, he said: 

“Our Association has 150 members and meets the fourth 
Friday of every month. We have a buying committee and 
a grievance committee. We have made our club a social club 








Jacob Kornely, Milwaukcec, Ex-Member Executive 
Committee. 


for the retailers. It is no longer the case that every man 
has his little hammer out as he used to do. We keep tab 
on all our members, so we know at the end of the year 
how many meetings each member has attended. ; 

“We give a ball that is complimentary, and a picnic, 
which we charge for. We make enough off the picnic to 
pay the expenses of the Association. 

“We have much to contend with in Chicago—more than 
the country merchants do. There are twenty-five department 
stores in Chicago, some employing over 500 people. It is a 
disease among some of the feminine sex to think that all 
the business that is done is done on State street, instead 
of around the city. While catalogue houses do not injure 
us, we fight them just the same. We consider department 
stores and fight them first, last and all the time. 

“We would be glad to have your Association send some 
one to attend our State meeting at Galesburg. We were 
sent here by the Chicago Association. There are 400 hard- 
ware stores in Chicago. The most flourishing of these are 
down town. In our Association we have a buying com- 
mittee, and make purchases of summer goods, like lawn 
mowers, refrigerators, screen doors, window screens, etc. 
We get prices by buying in large quantities. Gentlemen, 
I thank you.” 

Geo. Engelhardt, of the Chicago Retail Hardware Deal- 
ers Association, on being called on, said: “I have nothing 
especially to say.” 

F. F. Porter, of the Chicago Retail Hardware Dealers 
Association, said: “It has been a great pleasure to me tc 
rub elbows. We came here to see and learn something.” 

W. B. Costello, of the Chicago Retail Hardware Dealers 
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Association, said: “I am glad we are here. These annual 
gatherings are a great benefit. The hardware dealers of 
Wisconsin should stand by their sister organizations 
throughout the country. We should all stand by each 
other.” 

Fred Peck then read the following paper on adver- 
tising: 


ADVERTISING. 





By Fred Peck. 


A PRECARIOUS SUBJECT. 

I'll not say that this subject is a stale one, for the subject 
of advertising can never become stale to a live business man 
any more than eating to a growing boy; but it is a subject 
which has been thoroughly digested heretofore, which has 
already been viewed from nearly every standpoint, has been 
argued from every sort of premise, which has had so many 
sorts of supporters, from the man who has made a study of 
it and conquered it, to the man who thinks he knows all 
about it without having mastered the rudiments—that I hesi- 
tate to speak on so precarious a subject lest I make a fool of 
myself in my efforts to demonstrate that I belong to the 
former class; or fall down in my efforts to convince you that 
I do not belong to the latter class. 

I lay no claims to being an expert advertiser, but was 
born with, in fact, inherited a desire to get my money’s 
worth; and this desire has always prompted me to see that 
the advertising money was spent with that object in view. 

A BUSINESS PROPOSITION, 

Advertising is a business proposition, pure and simple. 
It is a science only so far as any investment is a science. It 
is an investment the same as a purchase of a car of stoves 
is an investment; both are moneys expended with an idea 
of return in profit—both should be purchased judiciously 
and with an idea of the requirements of the trade, both as to 
quality and quantity. 

One article may pay big returns on an advertising invest- 
ment in a high grade magazine, while another would fall flat 
on such an investment and pay big returns in a country 
weekly. 

The advertising agent, or specialist, if he is successful, 
studies and knows both the patrons’ needs and possibilities 
in the advertising line, the same as you study the market on 
nails; he also knows just where those needs can best be met 
—which magazine or paper. The country dealer who cannot 
afford—probably does not need—the advertising specialist, 
should make a study of these features if he wishes to get 
the most value for his money. 

For instance—there’s not much return for the investment 
to be had in advertising calf weaners, or hog rings in a local 
daily paper; neither would it display good judgment to 
advertise coal stoves extensively in a country weekly which 
circulated largely in a wooded section. 


TACT IN ADVERTISING. 

There’s a great deal in “tact” in advertising as well as in 
selling goods. “Tact” in fact counts for a great deal more in 
this world than we give it credit for. The dear old woman 
who went out-of her way to hand a tract on “The evils of 
dancing” to a one-legged man, was very much lacking in this 
qualification; while the King’s fool, who was sentenced to 
death for some misdemeanor, yet was allowed to select his 
own method of shuffling off this mortal coil, exercised “tact” 
when he decided if it lay with him he would prefer to die 
of old age, and saved his head thereby. 

We must know who the people are whom we wish to 
get at; and then we must “locate their vitals,” as they say 
of a whale. In some communities a slangy worded adver- 
tisement might drive home a point—though to tell the truth, 
I believe they are very, very few; while in others, the 
smoothly written, concise, polished advertisement would be 
more readily digested; and right here allow me to state a 
vital necessity in successful advertising—that is, somewhere 
in the advertisement drive home and clinch a point which 
will bring you dollars and cents; somewhere state a truth, 
which, either by previous statement or insinuation, shall 
convince the reader that what you are talking about is either 
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better or cheaper or more desirable than he will probably be 
able to find elsewhere. Let each ad be written as though 
you expected the reader is about to purchase, somewhere, 
the article you are advertising and it is necessary for you to 
convince him that yours is the place to buy it. 


WHEN IT WOULD BE BETTER TO PUBLISH THE WEATHER REPORT. 


If you are advertising an article which possesses neither 
the feature of quality or price, you'd better publish the 
weather report. It will do you just as much good and your 
readers more. I take no stock whatever in this style of 

















D. G. James, Richland Centre, Chairman of Committee 
on Legislation. 


advertising which says simply “Our Hog Rings are the 
Best,” or which says “We carry a full line of hardware, tin- 
ware, stoves, etc.” Why, if the reader had never seen your 
advertisement he could guess that every hardware dealer in 
the town would vouch for as much; but supposing you put 
in an advertisement like this—“If (and have the ‘if’ in 
italics), “If our hog rings are better than others, there’s a 
reason for it. Step in and we'll tell you what it is.” Then 
you have made a point. The customer thinks, without know- 
ing he thinks it, that “those hog rings have some point of 
merit which is worth something, else he wouldn’t ask me in 
to expatiate on their merits.” You have his curiosity aroused 
and at the same time -you have created the impression that 
you have a superior article. 


ADVERTISEMENTS SHOULD BE CHANGED AS OFTEN AS SHIRTS. 

That enterprise which permits an ad to stay in the paper 
from Christmas time until it’s time to advertise fire-crackers, 
and from fire-cracker time until Santa Claus time again, 
has received enough general condemnation to need no iur- 
ther mention here. You'll find that the dealer who has no 
more regard for his advertisement than to thus neglect it, 
is the sort who is waving his hands high in the air and pro- 
claiming to his fellow men that “this advertising business is 
all a hold-up;” when the facts in the case are that if this 
same man would change his ad as often as he does the shirt 
on his back, his community woul4 be so surprised at the 
frequency of the former and the infrequency of the latter 
that they’d actually visit his place of business out of curi- 
osity. They would probably find him as busy as the man 
whom the editors tell about who wouldn’t advertise; an 


<a -—-- —- 





-—— 


~ Sd 


<_< 


_—_ 











































































| 
{ 








| 


40 THE AMERICAN ARTISAN 


























































— ee ee 


Mgt 


me. 


a 


a 


ST SS a ee a ee ee ee eee 


= 








editor went into his place of business and actually found him 

busy—he had the itch and a Waterbury watch, and when 

he wasn’t busy scratching himself, he was winding the watch. 
SOWING WHEAT. 

Put an advertisement in the newspaper just as you would 
sow wheat—not with an idea of watching each and every 
kernel and judging the whole thereby, but rather to judge 
by the granary at the end of the season; remembering this— 
use good seed and have the soil well cultivated; for no matter 
how good the seed, or how well put the advertisement, if 
the ground be not well cultivated, if you haven’t the confi- 
dence of the readers of the advertisement, both seed and 
advertisement fall on barren ground. 

Be sure to always keep faith with your customers; don’t 
advertise an article as of superior merit unless it has it; don’t 
advertise it as cheap in price unless it is cheap. One of the 
most successful advertising agents in the United States will 
not write an ad unless he has first ascertained to his com- 
plete satisfaction that the article advertised is all that the 
proprietor claims for it. 

THE ADVERTISING THAT PAYS. 

Now I am speaking only of newspaper advertising in this 
paper, for I believe that newspaper advertising is the only 
steady kind of advertising that pays. (I am also only speak- 
ing from the retailer’s standpoint.) Dodgers, fence-board 
advertisements and theater programs may be all right for 
an occasional “flyer,” but the advertising that pays, is the 
clean-cut, fresh, pointed and pithy advertisment that is stuck 
constantly under the nose of the man who is intelligent 
enough to read and to want to read his daily or weekly news- 
paper. The man who can’t read and who has no one to 
read to him is the kind whom you must “catch-as-catch- 
can.” 

The way to catch the ignorant man’s trade is to attend 
his barn raising, or the wedding of his daughter (whom he’s 
been raising) and the chances are he’ll swear by you. 

FIFTY DOLLARS A FORTUNE. 

I once heard of a “country jay’ whose ideas of wealth 
were very limited, and who probably considered fifty dollars 
a fortune, who in response to an advertisement of engines, 
wrote for a price on one of a certain capacity; when the 
response came back saying that an engine as described would 
cost $1,000, our friend promptly sat down and wrote the 
manufacturers as follows: ‘You durn fool, you; if I had a 
thousand dollars what would I want of an engine?” 

CUTS. 

As to the amount of space required to properly display 
an ad, this also requires judgment, as it will vary with the 
article advertised and with the season of the year. Cuts are 
necessary to liven up an ad, but sometimes the cut of a fly 
will be more effective in advertising a screen door than a 
cut of a door. Because you can, in a small space, advertise 
very advantageously a pen-knife, is no reason why you need 
a much larger space to advertise a range; it might be that 
the reverse would prove true. 

As the old story goes—‘‘Because a man born in Ireland 
is called Irish, is no reason why kittens born in an oven 
should be called biscuit.” 

Don’t use a set amount of space, but have plenty and 
vary it. It carries the impression that you are advertising 
for business and not from force of habit. 

SIZE OF ADVERTISING APPROPRIATION. 

Now as to the amount to be invested in advertising, this 
point has been very ably and thoroughly gone over in a 
paper at a previous session. I will simply say this, that I 
believe it is very generally conceded to be a good policy 
to lay aside a given amount annually for this purpose and 
work to that amount. If you are doing a twenty thousand 
dollar business and believe that with judicious advertising 
you can increase your business 10 per cent or two thousand 
dollars, and suppose you estimate that you will make 10 per 
cent on that two thousand dollars, you will be justified in 
investing in the neighborhood of $100 in additional advertis- 
ing. I am allowing that this is the minimum. 

SPASMODIC ADVERTISING. 

Too many merchants advertise for a month, or until the 

printer’s bill comes in and then, because they have to count 
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out the cold cash and no customer comes in and purchases 
enough goods in response to the ad, so that the profits on 
the same will meet the printer’s bill, they stop the advertise- 
ment—or put in a little card advertisement which reads very 
much as will the epitaph on their tombstone. 

Terry says: “A business man may be known to some 
extent by the style of his advertisement. If he merely re- 
vamps old and stereotyped ideas and adopts other men’s 
ideas, phrases and expressions, the probabilities are that he 
does the same in his business. Every man should endeavor 





Ex-Treas. Herman L. Schhlegelmilch, of Eau Claire. 


in form or method, to improve upon what he sees about 
him. 

The time was, years and years ago, when a man could 
put a standing ad in the newspaper and have it worth 
something; but that time has gone by—it belongs to the days 
of the canal boat. 

I believe that the merchant of to-day who does not 
advertise is missing an advantage; and the merchant who 
does advertise, with an ad, that stands from week to week, 
is missing an advantage and paying for the privilege. 

THE MISSION OF PUBLICITY. 

If advertising is worth anything—if it has a mission—it 
is to inform people; and you can’t give the public any infor- 
mation. by telling them something which they knew before. 
If you have the best store in town, don’t tell people of it— 
take it for granted that everybody knows it, or ought to 
know it; but tell them why it is the best store and carry 
the impression that you suppose of course they know it is. 
In my opinion it is a good plan to leave the reader some- 
thing to think out. “Is 35 years’ experience worth any- 
thing?” is better stated than if it read “35 years’ experience 
is worth something.” “Peck makes his own tinware” is 
better put than “Peck’s own make of tinware is better than 
the machine made,” because the former conveys the same 
idea, but allows the reader to draw the conclusion himself. 
Either way of putting it wouldn’t prevent Peck from buying 
his tinware from the jobber, if his tinshop was overworked, 
and labeling it his own make. 

ADVERTISING PRICES. 

There may be those here who differ with me, but I 
believe that only that merchant who conducts a “cheap store” 
should advertise prices to any extent. It is certainly of no 
avail to advertise prices unless the prices are low;and in order 
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to advertise low prices, the dealer must carry cheap goods— 
goods to correspond with the prices. I admit, of course, 
that there are times when the cheap competition must be 
met, but the dealer should get goods for the occasion and 
advertise prices which are out of reach, but I believe that a 
business which is built up on quality, is built on the rock; 
while that which is built on prices is short-lived and built 
on the sand. 
THE PRITNER AND THE ADVERTISEMENT. 

Here’s another idea—keep your eye on the printer. Many 
printers take a pride in their art and know how to properly 
display and insert an ad; but a large percentage seem to 
think that large, bold-faced type is all that is necessary to 
give an advertiser his money’s worth. Pick up any standard 
magazine of the day and see if you do not find that many of 
the advertisements which create the best impression and 
most forcibly present the merits of the article advertised, are 
not the most modest in their typography. We have followed 
the plan for several years in our business of having a special 
type, of which we purchase a font and change the fype 
yearly. We own the type and own it exclusively. It sets 
the ad, out away from the other ads. 

It is better for the dealer to print out his advertisement 
as he wants it, showing display matter, etc., so that the 
printer can make no mistake; for the advertiser knows better 
than the compositor what point he wishes to emphasize 
and where he wishes to make an impression. Some printers 
have better taste and judgment in these matters than the 
advertiser; of course under those circumstances, it would 
be better to leave the whole matter with the printer, simply 
giving him~-the correct ideas. See that your advertisement 
is put in right—given enough ink and not too much; that it 
is displayed as it should be—in fact see that it is what you 
have paid for, the same as the goods you buy. Some printers 
take pride in their advertising columns, others simply throw 
them together. 





LIMITS OF ADVERTISING. 
In my opinion a dealer cannot advertise everything he 


has in his store in one five-inch double-column ad. In fact, 
I do not think he can advertise any more than one article 
in such a size advertisement and have it amount to any- 
thing—two articles at the outside. 

Now advertising is like courtship—you had better not 
undertake it unless you mean business. To carry the simile 
a little farther, it’s like courtship in the ice-cream season, 
in that if you go into it half-heartedly it is money thrown 
away. 

I accepted the proposition to write this paper so as to 
hold my job. The secretary of this institution and the per- 
sonage who requested me to write the paper and the gentle- 
man who furnished the capital which I help to operate, are 
one. I would undoubtedly have been requested to write on 
“How to make a hardware investment pay 50 per cent divi- 
dends” were it not for a fear that I would give away trade 
secrets. 

I have no apologies to offer, for I should consider that 
whatever subject your honorable committee might assign 
to me to write upon, they could not have selected a better 
or more competent exponent. 

The next thing on the program was the question box. 

1. What is the easiest way of selling a stove to a man 
if you have doubts as to his credit? 

A member—“‘We have a contract like a sewing machine 
contract and take a payment of $10.00 down and monthly 
payments are made. If they do not pay, we either get 
stove back or threaten to get it back.” 

A member—“If a man comes from another town, I look 
him up and say, ‘you must pay part. Give us a chattel 
mortgage for rest.’ If no security is offered, we look out. 
We have not lost 3 per cent in twenty-five years by being 
careful. We take a lien note and file it with the town 
clerk.” 

President Sheldon—‘‘I demand enough cash to make the 
article good when it is returned. Then I take a lien note. 
I have taken back two bicycles and resold them, which more 
than made me whole on the deal. I wouldn’t take a lien 
note from a known deadbeat.” 
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A member—“A man’s wife has to also sign note. If 
party disposes of property, you are out unless wife signs it. 
Wife must sign if it is household goods. A note must 
be a contract signed by purchaser and man giving con- 
tract.” 

2. What is the best way to prevent creosote from form- 
ing in a chimney? 

Mr. Nash, of Centralia—‘‘The only way to prevent it is 
to have a draft over the fire. Open draft in rear over stove.” 

Member—‘“‘A stove in stone building was 16 feet from 
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brick wall. The chimney was 34 feet long, open at the 
bottom. Stopping it up was no good. Then I shortened 
the stove pipe to 4 feet, and after that I had no trouble.” 

3. What is the surest method to secure the entry of all 
goods on either cash or book account? 

Mr. Nash, of Centralia—“Carry a book in your pocket 
and make charge as soon as goods are sold. Have your 
bookkeeper ask clerk as customer goes out if bill was 
charged. Work in harmony with your force. Each one 
should keep tab on the other.” 

Secretary Peck said: “Every time a clerk makes a sale 
he gives a tab. The customer gets the tab. Everything is 
on tab and duplicated on the book. The book goes in at 
night.” 

Mr. Nash, of Centralia, said: “I have used this system 
for three years. Each clerk has a number. I let some 
customers help themselves and so save dissatisfaction. Cus- 
tomers will put up with more from the proprietor than they 
will from the clerk.” 

President Sheldon said: “A clerk should put down a 
previous sale before he makes a new sale. When I was a 
boy, my first instruction was if the front end of the store is 
afire, charge item first and then put it out. I fear I do not 
put down credits paid me on account. I tell every man, 
‘I want you to take a receipt.’” 

4. Is this organization to accumulate money? Shall 
not we reduce our fees to members? 


Secretary Peck said: “It’s a good thing to have a shot 
in the locker for a wet day.” 
President Sheldon said: “We may not always have 
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means to carry on our Association if we do not save for 


an emergency.” 

5. Is it not high time that we organize a National 
Hardware Association? 

President Sheldon—‘“The Inter-State Association in 
some respects would be a grand thing, but with the amount 
of machinery they have it would be burdensome. It is not 
practical. It should be a court of last resort. Grievances 
should be taken before the States first, then there. The 
Inter-State officials were going into details in all States, 
knowing nothing of jobbers in those States. States handling 
same trade could associate better than if they joined a 
national association.” 

Mr. Nash, of Centralia—‘I am willing to pay my dues. 
A man with $1.00 can buy $1.00 worth of goods. There 
are many false movements in this matter. Travelers who 
uphold the Association are often those who sell outside. 
The way retailers can accomplish something is to have co- 
operative insurance like Minnesota, or co-operative buying 
like Chicago. We should have exclusive services. The 
Association will have to establish a purchasing agency if 
manufacturers won’t be right, and get a good manager and 
buy through him. Let manufacturers know our intentions. 
I do not believe in joining any national association. An 
experience with the Northwestern Association taught us 
that going outside our State was expensive. We could 
send representatives to the other Associations.” 

6. When a burglar visits any store and gets cutlery, 
would it not be a good idea to send brand to Secretary so he 
can notify other members? 

Secretary Peck said: “I mark all my cutlery with a 
little mark that cannot be taken or be rubbed off. The 
idea of sending out a card giving the brands is a good one.” 

7. If Mr. Suetlinger trusts contractors until a building 
is finished and sells to manufacturers on monthly payments, 
is his a cash basis? Is he not liable to lose some of his 
accounts? 

A member—‘Selling to contractors who take hardware 
from time to time for a building is selling for cash.” 

A member—“It is impossible to do a strictly cash busi- 
ness. We send out tinners everywhere, without knowing 
what work they will be called upon to do or what to charge 
for their services.” 

Why not ask stove manufacturers to make a uniform 
collar for No. 8 or 9 cook stoves? 

A member—‘A woman came in to see me the other day 
and wanted a collar for an 8 or 9 inch cook, which she had 
bought twelve years ago. When I told her I couldn’t give 
her the collar without measuring the stove, she said that she 
didn’t think hardware men were up to date, as her husband 
knew the weight of a hog he sold me five years ago. My 
customers often measure collars with a string, but the string 
stretches. I use paper to measure around collars and 
heaters.” 

Secretary Peck said: “It is a fool idea for stove manu- 
facturers to vary the size of collars.” 

Mr. Bullumkle: “There should be only two sizes of 
collars—those with 6-inch and those with 7-inch holes.” 

Mr. Findiesen, Green Bay: “I move that the secre- 
tary be instructed to confer with stove manufacturers in re- 
gard to stove pipe collars and make collars uniform 6 or 7 
inches, as they decide.” 

A member—‘“A 6-inch collar is all right for dry wood and 
coal, but a 6-inch collar is too small for green wood.” 

Mr. Nash, of Centralia—8-18 and 8-20 are certainly 
sizes for a 6-inch collar, but larger sizes should have larger 
collars. All should be uniform.” 

Otto Schlafer, of Appleton—“I favor 6-inch and 7-inch 
collars for proportionate sizes and the doing away with 
5%, 5% and 6%-inch. I move we should write to the secre- 
tary of the National Association of Stove Manufacturers 
to put in either 6 or 7-inch collars.” 

A member—“Every hardware store has a tinner and 
the pipes can be remade to fit, which is something the de- 
partment and racket stores cannot do.” 

A member—‘“I think it would be a good thing to ask 
manufacturers to make only the odd sizes.” 


A member—“Do stove manufacturers’ guarantees hold 
good when the size of the pipe is reduced?” 

R. G. James, of Richland Centre: “Ours is a wood 
stove country. A 6-inch collar will give a draft if the 
chimney is good. A 7-inch collar and a 6-inch pipe will 
work on any stove. It’s mighty poor wood we have, too. 
We get it from the farmers in trade.” 

The motion of Mr. Schlafer was lost. 

9. What has been the experience of hardware retailers 
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as to the success of early closing—closing at 6 p. m. in winter 
and 8 p. m. in summer? 


James Montgomery, of Wausau: “We have adopted it 
in Wausau. It works like a charm.” 
John Wessel, of Antigo: ‘For several years we closed 


at 6 p. m. in winter and 8 p. m. in summer. Then we closed 
at 6:30, except Wednesday and Saturday afternoons. We 
close every day but Saturday at 6:30 p. m. I have not lost a 
dollar by early closing.” 

10. Which is the best nail for shingling—a 3-inch cut 
or a galvanized wire nail? Which will last the longest? 

Geo. D. Dana, Fond du Lac, said: “Most carpenters 
are going back to the iron-cut three-penny nail for shing- 
ling. More of them are using them every year.” 

Otto Schlafer, Appleton—‘“A three-penny nail in length 
and of four penny thickness I find to be very popular.” 

A member—“I sell four kinds of shingle nails. There 
is too much extra charge for galvanizing nails. The wire 
nails split shingles, but cut nails do not.” 

11. Where can we buy tinware and stamped ware? 

Geo. D. Dana, Fond du Lac: “In Milwaukee.” 

D. G. James, Richland Centre: “It’s cheaper in Chi- 
cago.” 

12. Are trusts, as they are at present managed, bene- 
ficial to the hardware trade? 

President Sheldon here called on Secretary Thomas J. 
McCracken, of the Minnesota Retail Hardware Dealers’ 
Association, who read the following able address: 








ADDRESS BY MR, rIC CRACKEN. 


ORGANIZATION THE KEYSTONE. 

It is indeed a pleasure for us to meet with you to-day, and 
participate in the exercises of the fifth annual convention of 
the Wisconsin Retail Hardware Dealers’ Association, and to 
assure you that as a delegate from Minnesota, we cordially 
extend to you the right hand of fellowship along the lines 
marked out and governing our work, whose mission is asso- 
ciation, whose keystone is organization, and whose ultimatum 
we trust will be the federation of the hardware trade. We are 
glad to be informed by Secretary Peck that your association 
has shown a healthy growth during the past year and we 
trust there is not a dealer present “without the fold” who 
will not esteem it his bounden duty and pleasure to join with 
us to-day. We invite you in the name of over twenty-five 
state associations similar to your own who are battling with 
us for equity and justice to the retail dealer, on behalf of 
your state manufacturers, whose special aim is to learn your 
wants and meet your requirements, and on behalf of your 
state jobbers who look to you as the legitimate medium for 
the distribution of their wares. 

ISOLATION IS DETRIMENTAL. 

You can in no sense not detrimental to your own best 
interest isolate yourself from our association work, bringing 
you, as it does and will, into close touch with your hardware 
friends, as well as into intelligent co-operation with the rep- 
resentative dealers of your state. You certainly cannot hope 
to be benefited unless you are interested, and you will be inter- 
ested in this work just in proportion as you take upon yourself 
some degree of responsibility. You should not be willing to 
accept gratuitously the labor of others whose efforts are 
solely directed to lighten some business burden you are called 
upon to bear. You should be a responsible individual unit in 
the framework of your state hardware association, as you 
have everything to gain and nothing to lose thereby—the time 
is not far distant when it will be the exception rather than 
the rule not to be associated with us, as it is only through 
united effort that the best results are obtainable, and is the 
only manner in which we can hope to arrive at an harmoni- 
ous adjustment of the trade difficulties through which we are 
now passing. The annual meetings of your association should 
always be attended. In and through them you can at all 
times more readily voice the results of your deliberations, and 
have the co-operation of all towards such action as you may 
deem expedient and beneficial to your business requirements. 
It is your duty to be loyal and helpful to the officers of your 
association and to at all times assist them in the discharge of 
their duties. The place for you to kick and find fault with 
them is right here, and now. Up in Minnesota, we have found 
the best kickers to be the poorest pullers—and chronic 
grumblers usually have an impediment in their speech when 
we meet them face to face. 

LIVING EXPONENTS OF PRINCIPLES. 

We do not believe the individual members of our associa- 
tions appreciate fully the relation they bear to our work. 
When you joined with us you agreed on your part to do cer- 
tain things else we never would have taken you in, and if you 
are negligent or not willing to do as you agreed you are no 
help to us. You should aim at all times to be a living ex- 
ponent of what you profess, as it matters very little what 
you preach if you do not carry out in practice the principles 
for which you stand. We tell our boys if their faith has 
become so cold that they cannot be loyal to us, we want them 
to take out a 30-day “traveling card” and have it expire by 
limitation. We had very much rather have a good lively 
kicker for a member, than one of those somnambulistic fel- 
lows that you have to “put a tag on” to steer him to an annual 
meeting. We want you to remember that the growth and life 
of your association depends solely and only upon the loyalty 
of each individual member thereto. 

EACH DEALER SHOULD PUT HIS SHOULDER TO THE WHEEL. 

Your officers and executive members are working without 
pay and with very little help from you along educational lines 
to benefit the retail dealer and to give him a chance through 
organized effort to improve his own condition. We want 
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you to realize this, and to impress upon each individual mem- 
ber the necessity of putting his shoulder to the wheel during 
the coming year, that your association may grow in numbers 
and in usefulness, and by unity of action with similar asso 
ciations throughout the land, become an irresistible power. 
We are all more or less creatures of habit, and good habits 
as well as bad habits are not changed without effort, nor can 
we hope to at once divert trade which for some time has been 
flowing into other channels, into what we deem the proper 
ones. It will be, as a matter of course, a slow process and 
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much patience and good judgment are necessary as well as 
forbearance toward your neighbors. 
SHOULD ERR ON THE SAFE SIDE. 

In formulating your list of such parties as you deem 
unfavorable mediums for the distribution of hardware, and 
whom you ask the jobber and manufacturer to refrain from 
selling, be sure you err on the safe side for the time being, 
rather than do injury to some of your business neighbors by 
placing them unjustly on this list. Let every member weigh 
well his action in reporting candidates for this list, and not 
allow business or local jealousies to warp his judgment. 

SELLING IS PERNICIOUS. 

Because a competitor is wide awake and by judicious 
honest advertising is showing the public that he not only 
keeps hardware, but -sells it, do not “sulk in your tent” and 
allow him to get all the “persimmons,” but get out of your 
Rip Van Winkle habiliments and secure some for yourself. 

WOULD EMBRACE THE MANY, NOT THE FEW. 

Our associations seek to embrace the many and not the 
few, and wherever you are located and however small your 
stock—you are the one altogether lovely in our eye, and we 
would gather you in, even as a hen gathereth her chickens 
under her wing. We have no grips, signs, passwords, or 
tokens, which become the open sesame to our deliberations, 
but say to every hardware dealer, who-so-ever-will may come, 
and have his name recorded by Secretary Peck, as one of your 
members. 

These associations embody the earnest conviction of 
broad-minded men based upon sound and enduring principles 
of business equity, banded together for the laudable purpose 
of endeavoring to correct the many abuses that have gradu- 
ally crept into our business life, and will surely serve to 
benefit every retail dealer and to foster his interest. 
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It is a serious assemblage of serious men, for the con- 
sideration of serious problems; the consensus of business 
opinion to-day is in favor of associating together and working 
to the best interest of all; when the individual fails, organiza- 
tion succeeds; associated, we become an irresistible power; 
obstacles but incite renewed effort; difficulties develop hidden 
strength; we are becoming strong, you can make us stronger. 

ASSOCIATIONS ARE GROWING, 

Whatever may have been your opinion heretofore as to 
association work, it remains an undisputed fact that we are 
growing in numbers and usefulness not only in our own state, 
but throughout the land. The principles which underlie all 
associations of this character are right and just, and in asso- 
ciating yourself with us, you are by no means taking any 
backward step, but rather stand out upon a higher plane of 
action, immeasurably benefiting yourself, and joining hands 
with those who have and are laboring for your commercial 
advancement. 

ADVANCE OF RECENT YEARS. 

Our commercial interests have advanced more rapidly 
during the past thirty years than they did in the lapse of two 
hundred years before, and we are passing now from the long 
time credit prices of the past on to the new cash basis of 
the future in all lines of trade, just as fast as the wheels of 
time can carry us, and it is well to note that the imaginary 
ruinous competition of the department store trade about which 
you complain so much is, in a very great measure, but the 
legitimate difference between cash and credit prices. The hot 
roasted chestnut vender on the corner of your streets who 
sells you a thimble full of chestnuts for five cents, deals in 
the same fruit that we used to buy at 35 cents a bushel, and 
roast them ourselves. The taffy on a stick man who lures you 
on to buy at one cent a gob, with a little tissue paper wrapped 
around to make it presentable, uses the same old N. O. 
molasses we used to buy at 17 cents a gallon, and cook it 
ourselves in the stove kettle. The vintage in either case is 
just the same, but the marketing thereof vastly different and 
more highly profitable. 


THE COMING SUCCESSFUL MERCHANT. 


The coming successful merchant is the one who will give 
his attention to some special line and stick to it, and by special 
line we mean hardware, groceries, boots and shoes, hats and 
caps or some other well defined branch of merchandise, that 
a jack of all trades is master of none, obtains in our business 
as well as in our daily avocations. Take the confectionery 
stores in your own city, occupying, as they do, the most 
desirable locations. The average amount of each sale is small 
and yet the aggregate profit each day is enormous; they in- 
variably succeed because they sell for cash and understand 
to a nicety the requirements of their business. So, too, in 
every other line—you cannot be a successful hardware dealer 
in any other way than by a thorough understanding of the 
details of your business; with these acquired and the appli- 
cation of the cash basis in so far as possible to your business, 
you will succeed, and will then have given the solar plexus 
blow to the bogie men of your imagination, the racket store, 
the department store, the supply house and the catalogue 
house. 

COY TRADE. 


Trade is a most wonderful thing. It is very sensitive 
to change, easily influenced, very aggressive and waits not 
on man’s opportunity. You very frequently have it when you 
do not want it, but oftener want it when you do not have 
it. It is as coy and artless as the summer maiden and will 
remain with you just so long as you are appreciative of her 
charms and up-to-date in your business methods. You should 
always remember that some one somewhere has something to 
buy, and some one somewhere will sell it to him if he has to 
cross a sea in an open boat to do so. 

If you are not willing to get in line with the new order 
of things and look after the trade in your own town and 
county, you may rest assured some one else will, and then 
Brother Peck will hear from you again about some wide 
awake, progressive fellow coming into your town with two 
or three wheelbarrows full of odds and ends and starting 
another department store. 
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Don’t let this occur, but wake up to the possibilities of 
your trade, and firmly resolve when you return home from 
this annual meeting to pull yourself together and become, 
if you are not now, a representative dealer in the hardware 
line. 

INSURANCE. 

One of the practical results of our association work is 
The Retail Hardware Dealers’ Mutual Fire Insurance Com- 
pany of Minnesota. We are the only company confining its 
business exclusively to hardware dealers, and will write insur- 
ance upon your stock, or upon building containing same, if 
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you own the building. The smallest amount we write is for 
$500, and the largest amount, $3,000. Our articles of corpora- 
tion prohibit us from incurring any liability greater than 
$3,000 in any town on two risks exposed to one fire. The 
result, therefore, is in our risks being well scattered and not 
subject to excessive loss from disastrous conflagrations. 

We issue the Minnesota standard policy and every holder 
thereof, by virtue of his policy, becomes a member of our com- 
pany, and has a voice and vote in its management. Why 
should you not place your insurance in a company where 
you can place your vote? 


THE MODUS OPERANDI, 


Upon making formal application for insurance, you are 
required to pay in cash (the same to accompany application) 
an amount equal to one annual premium based upon the estab- 
lished board rate in your town, or the rate you now pay. 

The premiums you pay belong to you and are simply on 
deposit with the company until end of year (are not in the 
hands of the officers), and can be used only for the payment 
of losses and expenses of the company. 

Every policy holder pays only his proportion of the 
liability incurred, from the hazard of his own risk. 

If your neighbor now has to pay $4 per hundred for his 
insurance, and you have to pay $1 per hundred for your insur- 
ance, he pays just four times as much as you do, because his 
risk is four times more hazardous than yours. 

In accordance with resolution adopted by our board of 
directors at their last quarterly meeting, a dividend of twenty- 
five per cent (25) of each premium paid in, was declared upon 
all policies expiring during the year Igor. 
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SURPLUS FUND. 

They also set aside ten per cent (10) of premiums paid 
in, to establish a surplus fund, for the payment of excessive 
losses occurring at any time. This practically saves to our 
policy holders thirty-five per cent (35) of the premiums paid 
by them during our first year’s business. 

We are authorized to write insurance within any state 
of the Union, but our first year’s business has been confined 
almost entirely to North Dakota and Minnesota. We have so 
far only written in Wisconsin $13,500. We hope, however, 
that during the present year you will avail yourselves of the 
saving we afford you. 

DEMONSTRATION IN A SPECIFIC CASE. 

We will take one policy, that of Hall-Linden & Co., Hay- 
ward, Wis., to demonstrate our plan and to show you the 
saving we have made to them. 

Their policy is for $1,000, and the premium they paid to 
us was $40.00. When their policy expires, May 22, 1901, 
we will save to them 35 per cent of this amount, or $14.00, 
so that instead of their insurance costing them $40, it will 
only cost them $26. Here is something tangible, something 
easily understood and applies the same to every policy holder 
—readily demonstrating to you the enormous saving which 
our mutual plan would give to Wisconsin hardware dealers, 
who must carry in the aggregate between $3,000,000 and 
$4,000,000 insurance. 

LOSSES. 

Our losses during the year past were less than $2,000, 
and every loss was paid within seven days after the fire. 
Hardware stocks and stores are the safest risks known and 
why should you place your insurance where you must pay 
losses upon hotels, factories, drug stores, elevators, mills 
and other property whose risk is far more hazardous than 
your own, when you can place it in a company devoted ex- 
clusively to your own line? 

OLD AND ECONOMICAL, 

Mutual insurance is the oldest as well as the best and 
most economical in the world. You obtain it at a less per- 
centage of cost, as compared to losses incurred, than by any 
other known plan. Community of interest insures propor- 
tionate care and protection against loss—and in strengthening 
the moral hazard of our risks, we incur less liability and far 
greater security to each policy holder and to the company. 

BIOGRAPHICAL, 

Again, we would say to you, Mr. President, and gentle- 
men of the convention, we are pleased to meet with you to-day. 

Some twenty-five years ago we engaged with the firm of 
John Nazro & Co. to learn the mysteries of the hardware 
business, and naught but pleasurable reminiscences come to 
us of our seven years’ sojourn in your beautiful city. The 
boys of those times are the mature men of to-day, but the 
changes with them have not been more marked than has 
occurred in the line of hardware. The first box of hardware 
we ever marked was a box of iron brace Morgan cradles for 
Frank Geele & Co., Sheboygan, Wis., and we can even now 
hear the stentorian voice of E. H. Stone coming up the 
elevator shaft, “Hurry up them cradles; they’ve got to go on 
the 4 o'clock boat.” We never remember seeing that 4 o’clock 
boat, but we know it must have had a most ravenous capacity 
about that time every day. 


MORGAN CRADLES. 


Our firm had some sort of cinch on Morgan cradles for 
your state, and sold every year between 500 and 550 dozen— 
how many are sold to-day? Scythes and Spear Point hay 
knives in those days came wrapped in straw, and all hard- 
ware wrapped in paper. All door locks were right or left 
hand and no such thing as a reversible butt was known. Our 
table cutlery and wood screws were all imported goods as 
well as pocket cutlery, carpenters’ pincers, pliers, nippers, 
scissors, shears, razors, and hundreds of other articles which 
the ubiquitous Yankee is now manufacturing and is shouting 
to the world, “same ting oir har.” 

OLD TIMES. 

We remember the hardware firms of Clarence Shepard & 
Co., Wm. Frankforth, John Pritzlaff, Robert Haney, Stone 
& Phillips, K. & A. G. Sexton, and also the names of many 
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associated with them—Jim Nugent, surnamed -Ananias; 
Hank Barnard, the irrepressible Hank, who had his notifica- 
tion cards printed Herr Wilhelm Heinrich Bernhardt, in com- 
pliment, as he said, to his German trade; Hugh Pound, who, 
being rather small, was called 12 ounces; Claude Williams, 
who on account of being correspondent for the New York 
Sporting Times, secured passes for the boys to the old Acad 
emy of Music; A. O. Hall, Geo. and Anson Redfield, our 
life-long friends, Henry M. Gay and W. H. Byron, C. N. 
Graves, Geo. F. Greenleaf, Chas. O. Collins, Wm. A. Stark- 
weather, Sam Burnell and others whom we do not now recall, 
were all in the hardware business. 

Time, we trust, has dealt kindly with them, and where’er 
“the destiny that shapes our ends, rough hew them how we 
may,” has placed them, we know the future can have no days 
more bright than those we passed together so many years ago. 

At the conclusion of Mr. McCracken’s paper there was 
loud applause. The convention adjourned at 11:30 a. m. 

THURSDAY AFTERNOON, 

President Sheldon called the meeting to order at 2:20 
p. m. 

President Sheldon said: “I have here a communication 
from the secretary of the Interstate Retail Hardware Dealers’ 
Association. The executive committee have looked this com- 
munication over carefully, and they request that it be referred 
to them for action. On motion the communication was so 
referred.” 

Secretary Peck then said: “I think our interests should 
be scattered, hence it might be well if we had a separate 
secretary and a separate treasurer, instead of uniting the 
offices.” 

John Hughes of Fond du Lac made a motion that the 
action of the convention in the morning in making the sec- 
retaryship and the treasurership one office, be reconsidered. 
The motion to reconsider was carried. 

Mr. Hughes then moved that the committee on nomina- 
tions bring in nominations for a separate secretary and a 
separate treasurer. The committee on nominations then made 
the following report through Chairman Montgomery: 

President—John Hessel, Antigo. 

Vice-President—Otto Schlafer, Appleton. 

Secretary—C. A. Peck, Berlin. 

Treasurer—George Leverenz, New Holstein. 

Executive Committee—Henry Droegkamp, Milwaukee; 
Arthur Heins, Tigerton; E. H. Ramm, New London; J. Wil- 
kie, Fond du Lac. 

The report of the nominating committee was unanimously 
passed. 

Andrew Noll of Chilton made a motion that the treasurer 
be required to give a bond for $1,000. 

Otto Schlafer, Appleton, made an amendment that the 
Association pay for the bond. 

The motion was carried. 

President-elect Hessel now took the chair amid loud ap- 
plause, and said: “Gentlemen, I thank you for the honor 
conferred. I am not prepared to make a speech, but will do 
the best I can by the Association.” 

On motion of Mr, Nash of Centralia a vote of thanks was 
unanimously accorded the outgoing officers. 

The question box was next taken up. 

rt. Would it not be justice to express our thanks to such 
manufacturers and jobbers whe have listened to our request to 
refrain from selling catalogue houses and department stores? 

Secretary Peck said: “A vote of thanks would be all 
right, but I suggest that they would appreciate it better if 
our thanks took the tangible form of orders on which they 
made a small margin of profit.” 

Andrew Noll of Chilton suggested that the election of 
officers, at the next annual meeting, should be held the first 
day and that that session being the best attended one, should 
be an executive session. 

Mr. Nash of Centralia spoke in favor of Mr. Noll’s sug- 
gestion, and said that the new rule would prove invaluable 
in case of a clash between the Executive Committee and the 
Association. John Hughes of Fond du Lac asked if any 
order of business was prescribed in the by-laws and it was 
found that no regular order was prescribed, 
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2. How are our members satished with Association 


work? 
John Hughes, Fond du Lac, said: 


“IT am satisfied with 
it. 

Irving A. Sibley of South Bend, Ind., here entered the 
convention hall and was warmly received. 

3. What do you think of a retail hardware dealer who 
can’t make his living by working six days a week, and has to 
keep open Sunday? 

Several members: 
ness.” 

4. Will some dealer speak on the importance of friendly 
relations between dealers in the same town and neighboring 
towns? 

John Hughes, Fond du Lac, said: “I think we have less 
jealousy in Fond du Lac than any other town in the state. 
We were not cranky before the Association was born, and 
the Association has fostered this feeling. We are not jealous. 
This good feeling which we are so fortunate as to have in 
Fond du Lac can be cultivated anywhere. Your neighbor is 
not such a bad fellow as you think he is.” 

Secretary Peck: ‘In some towns the first dealer you 
strike says, ‘I’m all right, but it’s the fault of the fellow up 
the street.’ I see the other fellow and he says it’s the first 
fellow. Now, in Fond du Lac, if you see one dealer he will 
take you around to see the others until you get them all in a 
bunch. The Association has helped this state of feelings.” 

5. How can the retailer improve his business? 

John Hughes, Fond du Lac: “Work harder and spend 
less money.” ' 

J. C. Bump of Eclipse Stove Company, Mansfield, said: 
“That is a question that more nearly affects the dealer. In 
order to make money buy goods cheap and sell them at a 
good profit. Ninety-five per cent of my customers discount 
their bills.” 

Irving A. Sibley, South Bend, Ind., was called on and 
said: “I thank you for being called on. Years ago I came 
to the conclusion that every hardware man in my town was 
working to make a living. I made up my mind to take his 
word rather than that of customers who said they could buy 
goods cheaply. When the Interstate Retail Hardware Deal- 
ers’ Association was formed, I hoped the Wisconsin dealers 
would see their way clear to join the Association. It seemed 
to me there were matters which could not be affected by 
single individual states, but might be accomplished by a 
combination of states. There are some evils in the hardware 
business which we can eliminate. I learned from Mr. Peck 
that there were some reasons why your Association could not 
join the Interstate, but I never learned what these reasons 
were. Gentlemen, I thank you.” 

John Hughes, Fond du Lac, said: 
the Association ?” ; 

Mr. Sibley: “The Association embraces Michigan, In- 
diana, Illinois, Iowa, North Dakota, Missouri and Kansas. 
I am chairman of the delegation who will meet the jobbers at 
Detroit next Monday. Differences of opinion come up be- 
tween jobbers and retailers. I have personally been where I 
knew I was right in a question and felt the need of an Inter- 
state Association. The Association is a good deal like the 
Northwestern Traveling Men’s Association. I never paid an 
assessment to it but I felt it did some fellow good. In the 
same way the Interstate Association will help the trade. We 
feel as though we ought to have you with us.” 

Secretary Peck said this matter had been referred to the 
executive committee, with power to act, and if they think best 
they will authorize two delegates to attend. 

John Hughes, Fond du Lac, said: “I have always been 
in favor of some Interstate Association. I think we can very 
well afford to pay an assessment of $1 per capita to the Inter- 
state Association. I move that our chairman appoint a com- 
mittee of three to report within an hour as to what is best 
for us to do in the matter of an Interstate Association, and 
particularly as to the advisability of sending delegates to the 
Interstate meeting at Chicago.” The motion was carried. 

President Hessel appointed John Hughes, Fond du Lac; 
James Montgomery, of Warsau, and C. A. Peck, Berlin, as 

the committee. 


“I think he ought to go out of busi- 


“What is the state of 
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President Hessel called on Thomas McCracken, secretary 
of the Minnesota Retail Hardware Dealers’ Association, to 
explain some points in regard to insurance. “The premium 
you would have to pay is the board rate, whatever you pay 
them you pay us. Your dividend at the end of the year applies 
in the same manner to a go cent policy that it would to $4 
policy.” 

W. B. Costello, Chicago, asked Mr. Sibley as to the per 
capita feature of the Association. 

Mr. Sibley said: “For every member your Association 
has you pay $1 from the state treasury into the Interstate 
treasury. This may be reduced from year to year, as the 
Association only needs enough money on hand to defray ex- 
penses.” 

Otto Schlafer, Appleton, said: “I don’t see how an As- 
sociation could receive $300 worth of good from joining the 
Interstate Association, but I think the Association should en- 
ter into close relation with sister organizations and work in 
harmony with them.” 

W. B. Costello, Chicago, said: “There is a strict ac- 
count kept of all funds by the Interstate Association and the 
assessment of $1 per capita is simply an experiment.” 

A. H. Sheldon, Janesville, then read the following paper: 


ORIGIN OF TRUSTS. 
BY A. H. SHELDON. 


Perhaps the most startling feature of the present cen- 
tury is the enormous increase of wealth in Europe and 
America, and the aggregation of immense masses of capital 
devoted to productive industry through the agency of the 
so-called “Trust.” 

This particular form of business management, at least 
in respect to its magnitude, originated with the present gen- 
eration in the oil and coal industries. It was about the year 
1872 that the Standard Oil Company, the typical trust, though 
not yet formally organized as such, set out on its world-con- 
quering career. This notorious, if not infamous, monopoly 
first became such by the invention and organization of the 
trust feature in its management, in the year 1882. By this 
device the control of all the oil refining corporations, partner- 
ships and individual properties, which joined in the scheme, 
was placed in the hands of trustees, although the ownership 
of the several properties remained unchanged. Such was the 
trust strictly so-called. But after a time in consequence of 
hostile popular agitation and legislative interference, this mode 
of combination was found inconvenient, and was superseded 
by the formation of companies or corporations, which obtained 
ownership of the plants and managed them by directors in- 
stead of trustees. Since then the term “Trust,” though not 
strictly applicable, yet in popular usage, “covers any agree- 
ment, pool, combination or consolidation of two or more 
competing concerns which results in a complete or partial 
monopoly in certain territory.” 

A MUSHROOM GROWTH. 

Since the marvelous success of the Standard Oil Com- 
pany, a large number of similar organizations have sprung 
up, especially within the last two or three years—how many 
it is impossible to say, but certainly upward of five hundred, 
besides as many more which, though not incorporated, yet 
belong to the same category. 

The aggregate capitalization of these concerns, including 
wind and water, may be safely taken at from eight to ten 
thousand millions of dollars—figures which make one gasp— 
though probably the actual investment is but a third or fourth 
of this vast sum. But it must not be forgotten that we poor 
victims are required to pay good round, fat dividends on 
the wind and water, as well as on the dry, hard, solid cash. 

Whatever one may think of the good or evil of the trust 
system from a merely economic point of view, no one, I think, 
can doubt that the practically absolute, irresponsible and 
arbitrary control of these uncounted millions, in the hands 
of a few, constitutes a most serious menace to the social busi- 
ness and political welfare of the people. This, if there were 


no other, is the great and overwhelming argument against 
them. 
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EVERY INDIVIDUAL IS AFFECTED. 

But besides the vast capital they wield, these trusts cover 
and control almost every branch of profitable industry, and 
affect the welfare of almost every individual. There is hardly 
any line of production and manufacture which they do not 
dominate, from chewing gum to locomotives; there is hardly 
any necessary of life—food, fuel, clothing and shelter, books 
and education—which they do not tamper with and tax at 
their own sweet will; there is hardly any occupation, from 
scavenger to astronomer, with which they do not interfere. or 
compel to pay tribute; there is scarcely any business man to 
whom they do not dictate how he shall conduct his business 
or whether he shall be permitted to do business at all. 

There is no individual, of any class in society, from the 
humblest day laborer to the Chief Magistrate of the Republic, 
at any stage of his earthly existence, from birth till death— 
and not even then, for the coffin trust levies on the corpse— 
who is not forced to pay tribute to these insolent, arbitrary, 
taxing powers, and to submit to their tyranny and extortion. 
Nor is this all. For they use their all-pervading influence, 
and their millions of money, to terrorize and silence opposi- 
tion; to corrupt law-makers in the legislatures; and to pervert 
justice in the courts; so as to defraud and oppress, and often 
ruin, those who antagorfize them, and to escape the penalties 
of their own lawless acts. And yet the trust claims to be 
a beneficent institution! Let us then consider this claim 
and see how far it is supported by facts. 

ALLEGED ADVANTAGES OF TRUSTS. 

Among the principal advantages asserted for the trust, 
the first and most important is that it cheapens production, 
through the lessening expense and saving of waste in plant, 
material and management, and by its increasing the efficiency 
of labor. And this claim is valid, though not to the extent 
asserted. For the truth is that the chief factors in the cheap- 
ening of production in these days are the discoveries of sci- 
ence, the progress of invention and the facility of transporta- 
tion. But admitting all that the advocates of trusts assume, to 
whom do the benefits of this cheapening inure? To the gen- 
eral public or to the profit of the trust? The facts admit of 
but one answer. For while product has been greatly cheap- 
ened, you have but to look at, not the lessening, but the com- 
parative increase in the price of commodities controlled by 
the trust, and the enormous dividends they have declared, to 
see by whom the fruits have been reaped. In point of fact 
the public have been compelled to pay a greater price for an 
inferior article than if the business were open to competition. 
The only instances where the trust has lowered prices have 
been in those cases where they were seeking to crush out 
competition. When they have had the business in their own 
hands, the cost to the public has been increased. I need only 
adduce the notorious instances of the Oil and Sugar Trusts 
and refer you for the facts to the “Review of Reviews” for 
June, 1899. 

TRUSTS AND WAGES. 

A second advantage claimed for the trust is, that it in- 
creases the compensation of labor—that is, of course, the la5or 
they employ. This claim is seriously questionable, but ad- 
mitting it to be true of the labor they employ, what of the 
thousands of laborers they have thrown out of work by the 
closing of factories, and the army of commercial travelers 
who have been deprived of their occupations? And is it not 
almost obvious that if these monopolies were abolished not 
only would more men be employed, but also higher wages 
be paid? 

A SERIOUS CONDITION. 

Of the other advantages asserted for the trust, one is 
that they are able to make use of material otherwise unprof- 
itable, which is probably true; and another is that they afford 
an opportunity to the investors of small capital, of which lat- 
ter it may be said that they are rash, and will probably be 
unfortunate men, who shall invest their property in these 
concerns, and taking their name for what it signifies—be 
credulous enough to trust the “Trust.” 

The condition which the trust has created, and which 
now confronts the business men throughout the country, is 
certainly serious. Are we to be mere tools of monopoly, serv- 
ants to do their bidding and submit to their dictation? Or 
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shall we strive to preserve the liberty that we still possess, 
and regain what we have lost—so as to conduct our own busi- 
ness according to our own best judgment? Are we still to 
guard the opportunities for enterprising and energetic men 
to engage in business, where they may win a competence 
and honorable reputation, uncontrolled by arrogant and in- 
solent corporate wealth? If so, we must fight the trust, or 
at least endeavor to place such restrictions upon it as shall 
render it harmless if not beneficent. 
SUGGESTIONS FOR CONSIDERATION. 

If it be asked what can we do about it, let me throw out 
in closing a few suggestions for your consideration. 

We should endeavor to secure such legislation (national, 
if possible) as will: 

First—Limit the amount of capital of any corporation. 

Second—Restrict the capital of the corporation to the 
money actually invested. 

Third—Take from these trusts all protection in the way 
of tariff, subsidy or bounty. 

Fourth—Require a government license under the interstate 
commerce provision of the Constitution, before they may do 
business outside the state in which they are incorporated. 

Fifth—Require them in stated reports to submit their 
transactions to official and public scrutiny. 

Mr. Johns of Spring Valley moved that Mr. Sheldon be 
given a vote of thanks for his able paper. 

J. C. Bump of the Eclipse Stove Company, Mansfield, 
Ohio, said: “In regard to this matter of the Interstate Asso- 
ciation, I would say that while $300 in the aggregate seems 
a large sum, yet $1 a member is a small sum. This is a 
year of organization and I think the executive committees of 
the different states could act together. I think it would be 
good judgment on your part to enter into some arrangement 
so that you would represent 3,000 different dealers instead of 
300 dealers.” 

Otto Schlafer, Appleton, said: ‘Ten secretaries all act- 
ing together would do just as much as any one man could.” 

A Member: “The complaints attended to by this Inter- 
state Association would be those of large centers, like Chi- 
cago, and not those of small dealers.” 

President Hessel: ‘Why should not our state act with 
Minnesota and other states like Iowa, and form an association 
of three or four states, which could act with the Interstate 
Association ?” 

The committee appointed to consider the advisability of 
sending two delegates to the coming convention of the Inter- 
state Retail Hardware Dealers’ Association, reported as fol- 
lows, through Chairman James Montgomery of Warsau: 

The committee recommended that Otto Schlafer of Apple- 
ton and N. L. Nash of Centralia be appointed a committee to 
meet with the Interstate delegates at Chicago next March, 
with power to act in joining the Association and that their 
expenses be paid by the Association. 

George D. Dana, Fond du Lac: “I am in favor of this 
committee going down there to confer and report at the next 
annual meeting, but without power to act.” 

The motion as amended was carried. 

Secretary Peck read a letter from the Kelly Ax Company, 
Alexandria, Ind., expressing their ideas on selling to catalogue 
houses and asking the Association what they thought about it. 

A suggestion was made that the secretary be instructed 
to file’ this letter as an advertisement for the forthcoming 
program, and a bill rendered for same. 

A Member: “I think the Kelly Ax Company should 
have some recognition.” 

A Member: “I don’t handle a Kelly ax and know noth- 
ing about it, but they are willing to meet us half way and I 
think a vote of thanks should be voted them for their stand.” 
The motion was carried. 

James Montgomery of Warsau was called on for a few 
remarks. 

“I wish to assure you gentlemen of my hearty apprecia- 
tion of what this Association has done. We are trying up 
our way to become a little more brotherly. I think we are 
ou the upward grade. The year just opening promises great 
things for the hardware men. Let us allay some of our jealous- 
ies. Wecan’t any of us do all the business. Let us cultivate 
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where we lose them the other way.” 

Mr. Pier of thé Favorite Stove and Range Company, 
Piqua, Ohio, said: “I think my competitors are my friends. 
I was once in the hardware business. We effected a good, 
profitable local organization. We had a meeting once in 30 
days, talked matters over and fixed prices. We formed a 
trust, a hardware trust, in our little town. We fixed the 
price of nails so we all made a profit of 25 to 50 cents a keg 
and all did well.” 

A Member: “I would like to know how to meet local 
department store competition. In my town I sell nails at 3 
cents. It is too low, but the department store made the cut 
and I met it.” 

A Member: “Every man should cultivate a friendly feel- 
ing for his competitors. He should read his trade paper, as 
that will keep him informed.” 

A Member: “Dealers put too much confidence in what 
other people tell them. I don’t believe farmers are any more 
honest than hardware men. They have their methods of 
getting low prices just the same as hardware dealers do.” 

President Hessel: “Up our way we take leading articles, 
such as nails, etc., and make a price which we distribute to 
each dealer. We have a telephone system and find out if 
there is any dereliction. Once in a while we invite our com- 
petitors to tea at our houses, and they invite us. There is 
no use in cutting the liver out of everything. We get along 
very nicely, especially since this Association was formed.” 

Secretary Peck said: “I have found it well to look out 
for men who come in and say they have just found out that 
my competitor is a fraud and a cheat. I am a little like a 
fellow who went into a bird store and said, ‘what’s that?’ 
‘It’s a parrot.’ ‘What’s it’s price?’ ‘Five dollars.’ ‘Can it 
talk?’ ‘If it couldn’t talk any better than you can I'd wring 
it’s neck.’” 

A Member said: ‘“There’s a saloon in Chicago where 
they give you a singing bird with every drink. The bird 
is a swallow.” 

Secretary Peck said that everyone who visited the works 
of the National Enameling and Stamping Company Friday 
morning would receive a nice souvenir. 

The visiting delegation from Chicago were invited by 
President Hessel to come to the next annual meeting of the 
Association. 

The convention adjourned at 4:30 p. m. 


CONVENTIONALITIES. 


The Art Stove Company, Detroit, Mich., had a very 
attractive exhibit in Room 89, where they were showing 
their Regal Laurel wood cook in a new dress, their 
Gem Laurel steel range in copper plated finish, their 
Crescent Laurel and Art Laurel base burner, and their 
20th Century Laurel for soft coal. The walls of their 
room were adorned by 60 or 70 photos, and they were 
distributing some neat circulars showing their goods. 


The Brand Stove Company, Milwaukee, Wis., with 
their customary zeal, had a coterie of their popular rep- 
resentatives in the corridors of the Republican House. 
They were giving away a handsome, morocco-covered 





memorandum book, and also a pretty medallion, one 
side of which showed their trade mark and the reverse 
of which contained the single word, “Brand.” 


a cO-Operative spirit among ourselves and we will win dollars 








cut of their establishment being shown on the sides. 


A very attractive and interesting souvenir was that 
presented by the John Pritlaff Hardware Company. 
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This consisted of a tape measure in a celluloid case, 
with a fine cut of John Pritzlaff on one side and a cut of 
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their building on the other. This was given to dealers 
to take home to their better halves, as an interesting 
souvenir of the eonvention. 


E. C. Atkins & Co., the Indianapolis, Ind., saw 
men, were represented by their Messrs. Rounds and 
Perkins, and the imitation gold saw they were giving 
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away was a greatly sought after and a highly prized 
souvenir. ‘There can be no question of the way this 
firm stands in the estimation of the Wisconsin trade. 


The following invitation was presented the mem- 
bers on behalf of the local manufacturers: 

“The hardware jobbers and stove manufacturers of 
Milwaukee extend cordial greetings to the visiting mem- 
bers of the Wisconsin Retail Hardware Dealers’ Asso- 
ciation. As your time with us is limited, we are unable 
to offer an elaborate entertainment, but as evidence of 
mutual good will we herewith enclose theater tickets. 
Wednesday evening, the Davidson, “The Sign of the 





The Wm. Frankfurth Hardware Company, Mil- 
waukee, Wis., were giving away a very handsome match- 
box with nickel-plated ends and celluloid sides, a fine 
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Cross.’ Thursday evening, the Alhambra, ‘Fulgora’s 
Stars’ (vaudeville'talent). Anticipating that your ses- 
sions will be both profitable and pleasant, we remain, 
yours very truly, John Pritzlaff Hardware Co., Fuller- 
Warren Stove Co., National Enameling & Stamping 
Co., Lindsay Brothers, A. J. Lindemann & Hoverson 
Co., Wm. Frankfurth Hardware Co., Brand Stove Co., 
Geuder-Paeschke Mfg. Co., Washington Cutlery Co., 
The Speich Stove Repair Co.” 

Geo. W. Trout & Co., 172-176 Lake St., Chicago, 
were represented in the corridors of the Republican 


House by their Messrs. Trout and Powell. These gentle- 
men were distributing a handsome calendar for 1901, 


showing “Lo” in various attitudes, that was voted “one 
peacherino” by the recipients. 


Chas. Lindemann, of J. P. Lindemann & Sons, 
Milwaukee, tried a little camera virus on the members 
of the association Wednesday afternoon. It took beau- 
tifully, and Mr. Lindemann is sending to Wiscon- 
sin dealers one of these elegant pictures as a souvenir 
of the convention. 

Local convention boomers for 1902 were out in force 
with a button reading, “Milwaukee, 1902. A bright 
spot.” 

The Toledo Register Co., Toledo, Ohio, had a very 
attractive display in Room 253, where their Mr. Auer 
had a number of samples of the Toledo side wall register 
with its many special features of interest. The various 
Wisconsin dealers who saw this register were greatly in- 
terested and kept Mr. Auer busy explaining its many 
special features. 


Berry Bros., Chicago, the varnish men, had a large 
exhibit of their goods in Room 248. 


The Washington Cutlery Co., Milwaukee, showed 
their Washington knives, razors, carvers, shears, etc., 
in Room D. 


Allerton, Clark & Co., Chicago, showed an extensive 
line of hardware in Room 182. 


Day Gordon, 8S. H. Corbett and Jos. Mente did the 
honors for Muley Bros., Saginaw, Mich., who had a 
bicycle and hardware exhibit in Room E. 


B. F. Isbell represented the Lawrence Bros., Sterl- 
ing, Ill., in Room 88 with an attractive display. 


The “Female Drummer” was unanimously voted a 
great success. 


The Great Western Mfg. Co., Laporte, Ind., showed 
the Adlake bicycles in Room 90. ~ 


The Wilcox Mfg. Co., Aurora, IIll., had plenty of 
callers in Room 84, to see their exhibit of Velix grind- 
stones, “Shelby Crown,” double-acting spring hinges 
and other interesting specialties. The personality of 
their representatives and the excellence of their goods 
both proved magnets to the trade. 


Annis Porter, representing the E-Z Manufacturing 
Co., Galesburg, Ill., had some interesting traps to show 
the trade and some attractive literature to distribute, 
with Room 84 as headquarters. The posters of this trap, 
showing a young lady climbing on a chair in fear of a 
mouse, which she was giving away, were greatly admired. 
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Walter Voigt, the genial and popular representa- 
tive of the Berger Mfg. Co., Canton, O., showed a fine 
line of Berger’s “Classik” metal ceilings in Room 84. 
These goods have a host of friends in Wisconsin retail 
circles. 

CAMP FOLLOWERS. 


G. T. Adams, Estate of P. D. Beckwith, Dowagiac 

Geo. Auer, Toledo Register Co., Toledo, Ohio. 

A. F. Bantelmann, Art Stove Co., Detroit. 

W. H. Barnes, H. M. Hooker & Co., Chicago. 

J. O. Becraft, Estate of P. D. Beckwith, Dowagiac, Mich. 

W. H. Bennett, Reading Hardware Co., Chicago. 

Bullen, John F., Coldwell Lawn Mower Co., Chicago, IIl. 

J. C. Bump, Eclipse Stove Co., Mansfield, Ohio. 

Cole, A. C., Heath & Milligan, Chicago, III. 

Geo. W. Cope, The Iron Age, Chicago. 

S. H. Corbett, Morley Bros., Saginaw, Mich. 

H. S. Crane, The Fuller, Warren Co., Milwaukee. 

Frank Dau, Enterprise Paint Mfg. Co., Chicago. 

Daehling, Wm., John Pritzlaff Hardware Co., Milwaukee, 
Wis. 

J. Davidson, Wm. Frankfurth Hardware Co., Milwaukee. 

Davies, C. G., John Pritzlaff Hardware Co., Milwaukee, 
Wis. 

Daniell, C. H., John Pritzlaff Hardware Co., Milwaukee, 
Wis. 

Dunning, E. E., Schwab & Sercomb, Milwaukee, Wis. 

M. J. Evans, Stowell Mfg. & Foundry Co., Milwaukee. 

L. Frankfurth, Wm. Frankfurth Hardware Co., Milwaukee. 

H. C. Frantz, J. L. Perkins & Co., Chicago. 

H. M. Gay, Wm. Frankfurth Hardware Co., Milwaukee. 

Geo. Geuder, Geuder, Paeschke & Co., Chicago. 

Day Gordon, Morley Bros., Saginaw, Mich. 

C. Haekler, Wm. Frankfurth Hardware Co., Milwaukee. 

E. J. Hahn, Art Stove Co., Detroit, Mich. 

H. H. Haney, L. J. Mueller Furnace Co., Milwaukee 

O. C. Harrison, Abram Cox Stove Co., Chicago. 

De Haas, Paul, John Pritzlaff Hardware Co., Milwaukee, 
Wis. 

W. C. Heimbuecher, Abner Acetylene Gas Co., Chicago. 

Julian A. Hurdle, Chas. Morrill, New York. 

V. Husting, Wm. Frankfurth Hardware Co., Milwaukee. 

W. F. Hyde, Brand Stove Co., Milwaukee. 

H. B. Ingraham, International A. & V. Tire Co., Chicago. 

O. Jahrs, Wm. Frankfurth Hardware Co., Milwaukee. 

Sidney P. Johnston, THE AMERICAN ARTISAN, Chicago. 

Chas. W. Jones, The Fuller-Warren Co., Milwaukee. 

W. H.: Kenney, Waterville Cutlery Co., Waterville, Ct. 

C. Knausslach, Wm. Frankfurth Hardware Co., Milwaukee. 

Delbert A. Lewis, Rochester Stamping Co., Rochester, N. Y. 

Chas. Lindemann, J. P. Lindemann & Sons, Milwaukee. 

W. H. Mason, B. F. Goodrich Co., Chicago. 

G. A. Metcalf, Wallis Robinson & Co., Chicago. 

A. D. Meyer, Brand Stove Co., Milwaukee. 

G. C. Mueller, L. J. Mueller Furnace Co., Milwaukee. 

L. J. Mueller, Jr., L. J. Mueller Furnace Co., Milwaukee. 

R. Nazro, Wm. Frankfurth Hardware Co., Milwaukee. 

A. C. Ohlendorf, United States Steel Lock Co., Clinton, Ia. 

G. P. Plischke, Wm. Frankfurth Hardware Co., Milwaukee. 

Miss Annis B. Porter, E. Z. Mfg. Co., Galesburg, III. 

John D. Powell, Geo. W. Trout & Co., Chicago. 

Chas. F. Riehl, Brand Stove Co., Milwaukee 

M. E. Rounds, E. C. Atkins & Co., Indianapolis. 

F. G. Schultz, National Enameling & Stamping Co., Mil 
waukee. 

L. R. Simpson, Wilcox Mfg. Co., Aurora, III. 

John J. Sinzich, Geo. H. Bishop & Co., Chicago. 

Chas. C. Sostheim, Richardson & Boynton Co., Chicago. 

H. G. Spencer, Wilcox Mfg. Co., Aurora, IIl. 

Daniel Stern, THE AMERICAN ARTISAN, Chicago. 

Jas. H. Stoddard, The National Saw Co., Newark, N. J. 

E. H. Streissguth, Wm. Frankfurth Hardware Co., Mil 
waukee. 

Walter Voight, Berger Mfg. Co., Canton, Ohio. 


A. E. Winter, Hibbard, Spencer, Bartlett & Co., Chicago. 
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Hager, Chas., John Pritzlaff Hardware Co., Milwaukee, 
Wis. 

Hall, Joseph W. (Whitewater, Wis.), Jewett & Co., Buffalo, 
i. ae 

Isbell, B. F., Lawrence Bros., Sterling, Ill. 

Koch, E. J., John Pritzlaff Hardware Co., Milwaukee, Wis. 

Kilian, A. J., John Pritzlaff Hardware Co., Milwaukee, Wis. 

Koch, J. C., John Pritzlaff Hardware Co., Milwaukee, Wis. 

Ledwidge, M. (Milwaukee, Wis.), Follansbee Bros. Co., 
Pittsburg, Pa. 

Lonn, E. J., Laporte, Ind. 

Mohr, Chas., John Pritzlaff Hardware Co., Milwaukee, Wis. 

Moeller, Paul, John Pritzlaff Hardware Co., Milwaukee, 
Wis. 

Maercklein, J. W., John Pritzlaff Hardware Co., Milwau- 
kee, Wis. 

McHenry, G. N., Brand Stove Co., Milwaukee, Wis. 

McCall, Frank, Berry Brothers, Ltd., Detroit, Mich. 

McEwen, W. R., Barrett Mfg. Co., Chicago, III. 

Robt. T. Merrill, Crown Ventilator Co., Milwaukee. 


Mertle, Jos., Morley Bros., Saginaw, Mich. 
Pier, W. H., Favorite Stove & Range Co., Piqua, O. 


Perkins, Julian W., E. C. Atkins & Co., Inc., Indianapolis, 
Ind. 

Pritzlaff, Fred C., John Pritzlaff Hardware Co., Milwau- 
kee, Wis. 

Pritzlaff, Rudolph, John Pritzlaff Hardware Co., Milwaukee, 
Wis. 

Petermann, John, John Pritzlaff Hardware Co., Milwaukee, 
Wis. 


H. H. Roberts, The Iron Age, Chicago. 
Sterner, C. H., The Great Western Mfg. Co., La Porte, Ind. 
Schnell, Wm., John Pritzlaff Hardware Co., Milwaukee, 


Wis. 

Schubert, Wm. J., John Pritzlaff Hardware Co., Milwaukee, 
Wis. 

H. D. Schull, Detroit Stove Works, Detroit. 

Stamm, E. J., John Pritzlaff Hardware Co., Milwaukee, Wis. 

Straka, Edw., John Pritzlaff Hardware Co., Milwaukee, Wis. 

Stansbury, E. J., John Pritzlaff Hardware Co., Milwaukee, 
Wis. 

Stamm, Edw., John Pritzlaff Hardware Co., Milwaukee, Wis. 

Schewick, A., John Pritzlaff Hardware Co., Milwaukee, Wis. 

Trout, Geo. W. &-Co., Chicago, III. 

Tighe, N. H., Black & Germer, Erie, Pa. 

Treacy, J. T., Patterson-Sargent Co., Chicago, III. 

Wieland, Leo, John Pritzlaff Hardware Co., Milwaukee, Wis. 

Warren, J. D., J. D. Warren Mfg. Co., Chicago, III. 

Zabel, Chas., John Pritzlaff Hardware Co., Milwaukee, Wis. 

Zweck, Chris. M., A. J. Lindemann & Hoverson Co., Mil- 
waukee, Wis. 
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MEETING OF INDIANA RETAIL HARDWARE 
DEALERS’ ASSOCIATION. 








Secretary M. L. Corey, of the Indiana Retail Hard- 
ware Dealers’ Association, sends us the following official 
program he is sending out to the trade: 


FIRST SESSION. 
TUESDAY, FEBRUARY 19, 10:30 A. M. 


Meeting called to order by the President. 
Roll Call. 

Appointment committee on credentials, resolutions and press. 
Address of welcome............000: Mayor Thomas Taggart 
Response by President. 

RECESS UNTIL 2:00 P. M. 

Reading of Minutes of last Meeting. 

Reception of Communications. 

Report of Committee on Credentials. 

Meeting goes into Executive Session. 

PE hh in tend br nnwdadadinxixndnceeks President Weed 
Report of Secretary and Treasurer. 

Private Association Matters. 

Reports of Committees. 
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Appointing Auditing Committee and Committee on Ques- 
tion Box. 
Evening’s Entertainment Explained. 
ADJOURN UNTIL 8:00 P. M. 


SECOND SESSION. 


WEDNESDAY, FEBRUARY 20, 9:30 A. M. 
Roll Call. 

Address—“The Allied Interests of Manufacturers and 

| Aree E. W. Clark, of E. C. Atkins & Co. 
Address—“Our Association”...... W. P. Lewis, New Albany 
EEO Tere ae me G. W. Landon, Kokomo 
Catalogue House Question........J. A. Shidler, South Bend 
Discussion of Subjects affecting our interests. See below 

RECESS UNTIL 2:00 P, M. 

Opening of Question Box. The Committee Reserve Right to 
Select Questions, Should Time be Limited. 
Unfinished Business. 

New Business. 

Election of Officers. 

Miscellaneous Business. 

Choosing Date and Selecting place of Next Meeting. 
QUESTIONS FOR DISCUSSION. 

“Could Our Association Add Fire Insurance to Advantage?” 
“How May We Be Certain that All Goods Sold on Credit 
Are Charged?” 

“Should Our Executive Committee Hold Regular Meetings?” 

With this program Secretary Corey is sending out 
the following letter: 

“We herewith hand you official program for our 
meeting Feb. 19th and 20th, and if you are not already 
a member, we ask you to fill out the inclosed blank appli- 
cation and forward at once to the secretary, or if you 
prefer, join us at Indianapolis at the meeting. 

“Whatever may have been your opinion of our asso- 
ciation in the past, its work and its objects, you must 
acknowledge, we are rapidly increasing in numbers, in- 
fluence, and experience in handling questions affecting 
our interests. Over 100 progressive, successful hard- 
ware firms have joined us within the year, many more 
are writing and will attend the meeting. 

“Our interests certainly are mutual. Our members 
all dealers like yourself. Our association protects, in- 
structs and adds many friends. We discourage a sys- 
tem that makes enemies of competitors, continual cut- 
ting of prices as the only means of gaining trade, and 
low, narrow, unprincipled schemers of business men. 
We ask you to step with us upon a higher business plane 
and aid our Association, members and yourself toward 
mutual commercial advancement. 

“We need not argue the existence of certain trade 
evils, that have slowly, almost unnoticed, grown upon us. 
The question is, what ought we to do? We must watch 
proposed legislation and not be caught napping. We 
must insist upon laws that benefit the men that pay 
local and state taxes, employ local help and aid local 
enterprise and improvement. We must spot the manu- 
facturers who sell specialties to catalogue houses at less 
than jobbers’ prices, enabling them to use as leaders, 
goods that we have pushed, advertised, sold, warranted 
and established a reputation and demand for. Let us 
insist as one man upon an equal chance and fair play. 
We can insist upon the jobber confining sales to legiti- 
mate trade and working with us for better trade condi- 
tions. 

“The very existence of our association is in itself a 
protection for every dealer, and remember this is the 
only medium, the only plan ever proposed that is prac- 
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tical and guarantees results. Our meetings combine 
business and pleasant features. You make friends, swap 
ideas, and good ideas are worth money. This is an age 
of organized effort. Will you join us? 

“Important—Buy ticket to Indianapolis, paying 
full fare. Take a receipt from your local agent for 
same, this will entitle you to return at one-third fare, 
provided 100 do this, paying 75 cents or more. Don’t 
fail to take receipt, because you help your neighbor as 
well as yourself. Deposit your receipt with secretary, 
soon as you arrive. Reduced rates at hotel.” 





REDUCED FARES FOR NORTH DAKOTA 
RETAILERS. 





Secretary Barnes, of the North Dakota Retail Hard- 
ware Dealers’ Association, advises us in a favor of Feb. 
4 that the association has perfected arrangements with 
the railroads for reduced fares on the basis of one and 
third fare (on certificate plan), applicable from any 
town in North Dakota to Grand Forks, whether the 
roads strike that paint or not. The only roads 
in the state that do not come to Grand Forks 
are the Soo and C., M. &. St. P., and they 
have arranged with roads striking Grand Forks 
to make this rate apply at all connecting points. The 
association has also arranged with Great Northern and 
Northern Pacific for the same rate from any station on 
their line in Minnesota, also from West Superior, Wis., 
to Grand Forks. These rates apply from 19th to 2I1st, 
with the customary number of days before and after that 
tickets are good for. 

Mr. Barnes adds: “Unless all signs fail we will 
have a good many visiting friends with us from Twin 
Cities and Duluth. The hotels have already commenced 
to reserve quarters for those coming. Many factories 
will have lines exhibited. Taking it all together I look 
for the largest attended meeting of any ever held.” 


ECONOPIY THE FIRST CONSIDERATION. 








To THE AMERICAN ARTISAN. 

I see by your last issue that the question of pay 
for secretaries of state hardware associations is being 
agitated by a Michigan man. I want to say I am flatly 
opposed to his view of the matter. The state organiza- 
tion idea was good when it was started, but it is growing 
more expensive every single year. 

I see that at the different state association meetings 
motions are passed appropriating $1.00 a head to the 
Interstate. Then a number of associations are paying 
away money to secretaries and organizers. Now the 
trouble is a state association is, to my way of thinking, 
the poorest employer in the world. Instead of getting 
a live hustler for paid secretary, they will pick up some 
bankrupt merchant or popular but superannuated trav- 
eler and provide him with a “berth” because he used 
to be a “good fellow.” The membership will be taxed, 
and taxed heavily, and will be no better off than they 
are today. Why should we pay for service we can get 
voluntarily. If the various associations would thrive 
they should be run with rigid economy. Now the IIli- 
nois association is run all right. It has a fine secretary, 
and if, instead of giving a slight sum, I forget what it 
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is, to him, would they get better service by paying $1,200 
or $1,500 and traveling expenses to some antediluvian 
whom a number of influential dealers happened to think 
should be taken care of? Let us have hardware dealers 
for secretaries. The work is not so very onerous but 
that plenty of bright dealers can’t be found who will 
take it up for a small honorarium. “ECONOMY.” 

, Iil., Feb. 4, 1901. 
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SHOULD BE ON A BUSINESS BASIS. 





To THE AMERICAN ARTISAN. 
I think it is about time we had our hardware as- 


sociations run on a business basis. ‘There is no need 
in hardware dealers complacently allowing some one 
retailer to take the hard job of secretary and put his 
private time in for the common good. You can’t call 
such a man down for neglecting association work and 
tending to his private business because he is a volunteer 
worker. Volunteers are all right, but let us have a 
“regular” there. Labor unions, composed of men who 
don’t get much money, in several cases pay $1,500, 
$2,000, or even $5,000, to their principal officer, and 
they get a man who can represent them in good style. 
I don’t know what pay Martin Fox gets, but he certainly 
couldn’t force the Defense people down on their knees 
the way he does if he was working at his trade at the 
same time. I suppose he gets them down because the 
store salesman always say that it’s the increased labor 
cost that makes stoves cost more. Life insurance is a 
good thing, but it must be talked up, so must associa- 
tion membership, and the paid secretary is the man to 
do it. HAWKEYE. 
——, Ia., Feb. 5, 1901. 


~~ 


FAVORS A PAID SECRETARY. 








To THE AMERICAN ARTISAN. 
Just a word about paid secretaries, as mentioned 


on page 26 of your last issue. Is a state hardware asso- 
ciation a social or a business body? If it’s a social body 
then let’s have volunteer officers. If it’s a business body 
then let’s have paid officers, the best we can get. A $500 
a year man would be a poor investment, but I believe 
an $1,800 a year secretary would prove a good invest- 
ment for the Illinois association. “MEMBER.” 
Chicago, Feb. 6, 1901. 


_ 





TOLEDO SIDE WALL REGISTER. 





The accompanying cuts show the Toledo side wall 
register, manufactured by the Toledo Register Co., 
Toledo, Ohio: 

This register can be placed in an ordinary partition 
where 334 inch studding is used, and utilize the space 
from the lath on one side to the outer side of the base- 
board on the other, which is 514 inches, or 77 square 
inch opening, the capacity of a 10-inch warm air pipe. 
This register when closed presents a solid plate, deco- 
rated to match other trimming in the room, but by not 
being open, there is no receptacle for dust. This solid 
plate is hinged at the top, and to admit warm air into 
the room, the bottom is moved back, making a deflector, 
which throws the air away from the wall, preventing the 
coloring of expensive decorations. 
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Another very important feature of the Toledo Side 
Wall Register is the ventilator, which is secured below 
each register, causing the cold or foul air to pass off 
around the warm air pipe in the partition to a point in 
the attic, where it should be conducted to a ventilat- 
ing flue. 

These registers are made in eight sizes to accom- 
modate any sized room. When the No. 1414, 16 or 1614 


























For First Floor Only. 


are used on the first floor, a collar is attached, which fits 
the flat wall pipe, 314 by 12 inches, which leads to 
the room above. By this means the heat can be turned 
all on the first floor or be divided, allowing what is 
necessary to enter each room down stairs or up; in this 
way the housewife, instead of running up stairs to close 
the registers, or down cellar to close the damper in 
pipes, when it is not desired to heat the second floor 
rooms, simply places the deflector back, compelling all 








Single on Second Floor. 


the warm air to pass into the first floor during the day, 
or force it into the bedrooms, heating them in a few 
minutes if so desired. 

By the use of this register a furnace can be in- 
stalled in an ordinary house of ten rooms with five large 
pipes from the furnace in place of ten, as is the case 
where the common registers are used, thereby prevent- 
ing loss of heat from friction and radiation; and cool 
instead of heated cellars, saving of fuel, and better satis- 
faction from the furnace is the result. Also a saving in 
pipes, elbows, angles, collars, dampers, labor, etc. 

This register uses two feet less stack than common 
side wall registers. 


THE GREEN BOOK. 





The Smith & Hemenway Co., 296 Broadway, New 
York, send us a couple of interesting green booklets. 
One is a pocket edition of their well known “Green 
Book of Hardware Specialties,” and accompanying it 
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is a handsome green memorandum book with pages for 
memoranda for each day of the year, population of all 
American cities of over 25,000, population of fifteen 
largest cities in the United States, and other useful 
information. 

The Green Book is certainly unique as a hardware 
specialty catalogue. Its verdant color may be a tribute 
to the thousands of rural gentlemen who deplete their 
local dealers’ stocks of this firm’s goods, or it may be 
a compliment to the hardware users who parade on 
March 17th. 

The pocket edition of the Green Book calls atten- 
tion to the fact that this firm are successors to Smith 
Herlitz & Co., Smith & Patterson, Maltby-Henley Co., 
Anderberg Importing Co., Bindley Automatic Wrench 
Co., and John Byrnes. This firm are also associated 
with the Utica Drop Forge and Tool Co. 

The goods shown include the genuine Giant nail 
pullers, Giant tack pullers, tack claws, Red Devil glass 
cutters, genuine Woodward glass cutters, and glaziers’ 
tools, original John Byrnes’ glass cutters, featherweight 
butcher knives, slicers and bread knives, genuine Swed- 
ish kitchen knives, old original shoe knives, genuine 
Swedish shoe knives, Klondike hunting knives, Crown 
and Anchor shaving sets, Ran-tan-ka-rus razors, gen- 
uine John Engstrom’s Swedish razors, washer cutters, 
Giant folding pocket screw driver, Never-turn screw 
driver, Hart shears, Meister’s angular boring machine, 
pruning shears, Swedish side cutting pliers, Swedish 
insulated pliers, Eureka skate sharpener, automatic 
wire clamps, reversible hog scrapers, axe wedges, can 
openers, hammers, Seavey’s improved mitre box, music 
wire, compound lever cutting nippers, improved Russell 
staple pulling button plier, famous Waldorf wire plier 
and nipper, Our Famous Brescian steel wire cutting 
plier, and many other specialties. 

This pocket green book is full of interesting data 
for the trade. It will be forwarded dealers on applica- 
tion. When writing for same, kindly add: “Saw it 
in THe AMERICAN ARTISAN.” 


BUSINESS CHANGES. 


NEW FIRMS. 





Tama, Ia—James Tacha embarks in the hardware busi- 
ness.. 

Avoca, Mich—Mr. McPhall, of Detroit, opens a hard- 
ware store here. 

Payson, Utah—W. L. Worsencroft opens a_hard- 
ware store. 

Pullman, Wash.—Libby & Clark will open a hardware 
store 

Truman, Minn.—Mr. Merritt will open a hardware store. 

Belding, Mich——Marion Green will engage in the hard- 
- are business. 

Cassopolis, Mich—Hayden & Reagan have opened a hard- 
ware store. 

Sault Ste. Marie, Mich—W. H. O’Neil and L. W. John- 
son have opened a hardware store. 

Spring Grove, IIl—A. Alexander and John Gould, of 
Hebron, Wis., will conduct a hardware business here. 

Quanah, Tex.—The W. G. Lewis Hardware Co. has been 
incorporated for $20,000. 

Le Mars, Ia—The Smaltz-Moore Co. has been incor- 
porated with a capital stock of $10,000. 

Waxahachie, Tex.—The Howell Hardware Co. moves 
from Velasco. 

St. Jo, Tex—Tucker & Prather succeed G. M. King. 















Advertising Department. 


Our readers are invited to send in copies of their adver- 
tisements in the local press for criticism. All communications 
should be addressed to the “Advertising Department” of 
THE AMERICAN ARTISAN. 








The accompanying advertisement of a Buffalo 
hardware company goes into detail with a thoroughness 
and a wealth of illustration that should secure abundant 
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returns. The prices are certain to attract attention and 
the goods offered embrace so wide a variety that the list 
is certain to be looked over carefully by every housewife 
who sees the paper. Sixty illustrations is quite a num- 
ber for an ordinary retailer’s advertisement. These show 
much of the quality and character of the goods offered. 
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For instance, a retailer might take a whole page of a 
daily paper to announce in glaring letters that he was 
selling a fine kitchen grindstone for 52c, and the prob- 
abilties are that at least half the readers of the adver- 
tisement would not take the trouble to think that he 
was offering anything different from the old grindstone 
they remember as standing under the apple tree back of 
the pig pen. The cut shows that. this grindstone has 
special adaptations for family use. This firm are cer- 
tainly to be congratulated on their judicious idea in 
combatting department stores with their own weapons. 
G. W. Crouse certainly has a very fair display for 
the head line and foot note of his announcement. It is 
to be regretted, however, that the body of the adv. is not 
set in type that was in active use during the late un- 
pleasantness. The confusing of the head and sub-head 
is in poor style, and the idea underlying the advertise- 


Implement -House, 


The OLD and the NEW 


We are now hammering on a new century.” At this date ofthe 
beginning of the Nineteenth Century, things were — different, 
solam told. How would you like to try the old Implements ig 
one hundred years ago? 

We can realize-very great adventages in the use of the Imple- 
ments and farm machinery offered u in the beginning of the New 
Centuty: so much so we all want the new. 

It 1s your Implement Dealer that has his eve on all maguiactu. 
rers 10 the Uuited States, and is reads to bring to the hands of the 
farmer the latest and most proStable Implement or Machine 
adapted to our use. I can only ask every ove to keep an eye on 
the Implement House when in need of anything to be used on the 
farm. 

Our new Plows are changing things ‘about. 

The Feed Cutters are growing in demagd. The Peerless Trac 
tion Engine and Skid and Portable E :gines tor Saw Milling bave 
become first choice. The Geiser Engine and Thresher is what we 
all like, 

Come to see us when you want a Sewing Machine, T We keep 
tur you Sewing Machine Ol, Engine Ol, Cylinder Oil. 

This tills my space. Will tell you mure later. 

Your Implement Dealer, 


G.W. CROUSE 


ment, although crudely expressed, is very forceful. The 
line “This fills my space” should hardly find a place in 
up-to-date advertising. It looks as though Mr. Crouse 
found the announcement of his goods to the people of 
his community a burden rather than a genuine pleasure. 
The successful advertisement is not one written-in a key 
indicative of its being an arduous task, but is written in 
a manner that suggests that the advertiser has just hun- 
dreds of things he would like to say if only he had the 
time. The ubiquitous eye of the implement dealer 
would indicate a superlative degree of commercial 
alertness, and while poor from a grammatical and 
artistic standpoint, its several homely virtues should 
cause it to prove fairly profitable. 
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THE MONON’S FLORIDA SPECIAL. 





Magnificent Pullman vestibuled train through to 
St. Augustine without change. Only one night from 
Chicago. Sleepers, dining and observation cars. Leave 
Chicago every Monday and Thursday noon. Arrive St. 
Augustine 8:30 p. m. following day. City ticket office, 
232 Clark St., Chicago. Frank J. Reed, G. P. A., Chi- 
cago. 
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Keating and Ventilating. 


Walter Brown is a new Clifton Heights, Pa., heat- 
ing man. 


G. W. Campbell is a new Middleboro, Ky., heat- 


ing man. 











T. O. Dwyer is a new heating man, located at 
New Canaan, Conn. 


The Girard Heating and Plumbing Co., are a new 
Girard, O., organization. 


Frank Jessup succeeds Jessup & Dunn in the heat- 
ing business at Stamford, Conn. 


The Underfeed Furnace Co., Omaha, change their 
style to the Western Furnace & Foundry Co. 


Salmon & Jenson are a new firm located at Hack- 
ettstown, N. J., who will manufacture heaters. 


The Montgomery Heater Co., St. Louis, Mo., have 
been incorporated with a capital stock of $50,000, half 
of which is paid in. : 

The Niagara Falls Heating and Ventilating Co., 
Niagara, N. Y., has been incorporated with a capital 
stock of $150,000. 


The Northern Mfg. Co., St. Paul, Minn., have been 
incorporated with a capital stock of $500,000 to manu- 
facture heating apparatus. 

The Barron & Cooke Heating and Power Co., New 
York, have been incorporated with a capital stock of 
$20,000 to manufacture heating and ventilating appa- 
ratus. 


John N. Stater, Galesburg, Ill., is traveling for 
Wireton Heating Co., Blue Island and Chicago. Mr. 
Stater is an experienced furnace man with a wide ac- 
quaintance with western stove dealers. 


Emery E. Dunning, who has been for twelve years 
past in charge of the furnace department of Schwab & 
Sercomb, Milwaukee, Wis., will continue to manage this 
department on the same lines as in the past, notwith- 
standing the recent important changes that have been 
made in this firm. 


The Raymond Mfg. Co., Middletown, Pa., manu- 
facturers of steam heating apparatus, have made some 
important improvements in their foundry, having in- 
stalled a 15-ton electric traveling crane and a complete 
air system for chipping, riveting and calking boilers, 
cleaning castings, etc. 


The Wireton Heating Co., 40 Dearborn St., Chi- 
cago, manufacturers of a large line of warm air fur- 
naces, hot water combination and steam heaters, have 
made arrangements with Geo. D. Hoffman whereby 
they secure the right to manufacture the well known 
line of the Geo. D. Hoffman furnaces. 


Several changes in the personnel of the. Gurney 
Heater Mfg. Co., 74 Franklin St., Boston, Mass., have 
been made. The vacancy caused by the resignation of 
John A. Fish as vice president and general manager 
has been filled by the promotion of William T. Isaac, 
formerly secretary and treasurer of the firm, and the 
vacancy caused by Mr. Isaac’s deserved promotion has 
been filled by the appointment of I. G. James, of the 





New York office of this firm, as secretary, and A. G. 
Merser as treasurer. 

Justice Dugro, of the New York Supreme Court, 
granted an order Jan. 28th dissolving the firm of Heck 
& Wahlig, manufacturers of steam heating apparatus at 
136th St. and Rider Ave., New York, and appointing 
Louis B. Hasbrouck receiver of the assets, in a suit 
brought by Herman G. Wahlig against Charles Heck 
and Charles Wahlig for a dissolution of the firm. 


A change of great importance has been made in the 
personnel of a firm that has long been a dominant 
factor in the western and northwestern iron and fur- 
nace world. Schwab & Sercomb, Milwaukee, for many 
years one of the leading foundries of the west and 


makers of the Gilt Edge furnaces, have dissolved part- 
nership, R. J. Schwab buying out the interest of C. A. 
Sercomb. These gentlemen have been partners and 


close personal associates for a long number of years and 
part the best of friends. 

We all know the story of the “House That Jack 
Built.” This old-time nursery rhyme doubtlessly 
furnished the idea for a circular sent out by the S. 
Obermayer Co., Cincinnati and Chicago, makers of 
Obermayer’s peerless pure East India plumbago. This 
circular says: 

This is the blacking, 

That made the castings, 

That started the engines, 

That turned the screws, 

That sped the ship, 

On her famous trip, 

Without a jar, or break, or slip, 
The marvelous record breaking run 
Of our navy’s pride, the Oregon. 
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A HEATING PROBLEM. 





To THE AMERICAN ARTISAN. 
Enclosed is a rude sketch of a building that I’ve 


been trying to find the trouble in. It isa hotel. The cut 
will show you the plan, and what I would like to have 
some one explain is why does the stove on the third 
floor on the west side smoke and the one on the east side 
always have a good draft? I’ve tried every way that I 
can think of. My claim is that the fault is that the two 
flues enter the chimney, which is an extra large one, too 
near opposite each other; but I’ve been told by men of 
experience that I’m wrong. Now if some of “The Boys” 
can tell me a remedy I shall feel well paid for the time 
I’ve taken THek AMERICAN ARTISAN in this one case, 
though I’ve gained much already by the help I’ve found 
studying it, and even though I’m away off up here yet 
I find it a. splendid companion in the shop. I don’t have 
to put up windmills, but I do put in pumps and great 
numbers of stoves. Some one help me out if they can. 
“Ww. &. H” 
Long Prairie, Minn., Jan. 22, 1901. 
ANSWER BY JAMES J. LAWLER. 

The accompanying illustration shows how our sub- 
scriber’s stoves are situated, and while we have not been 
informed in regard to the size of the stove pipes on either 
side of the house, we will suppose them to be of the 
same size, whatever that may be, and perhaps not larger 
than six inches at any point. Our friend tells us that he 











has tried every way he could think of to remedy the 
trouble without success, yet this does not enlighten us 
on the matter, as he fails to inform us just what he 
tried. Now we can only look at the illustration and 
figure it out for ourselves, and thus we proceed with the 
problem. 

In the east side of the building we observe that 
there are two stoves in which fire is made and one drum 
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the stove pipe from where it connects to the third floor 
stove on west side to chimney being too small; for the 
reason that this part of the smoke pipe must carry the 
products of combustion from three stoves, while possibly 
it is not large enough for two. So that it will be seen 
that this upper part of the west side smoke pipe has just 
one-third more work to do than the corresponding sec- 
tion of pipe on east side of house. 
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stove or heater, while on the west side there are three 
stoves for fire, with a few feet more of stove pipe on 
this side, as it passes through the hall to chimney. This 
all proves that the side where the trouble exists has dis- 
advantages to contend with and could not be expected 
to have as good draft as stoves on east side. We con- 
sider, therefore, that the trouble experienced is due to 





We believe that if the size of smoke pipe on west 
side is increased in diameter from point marked x on 
plan to chimney, it will improve the condition of same. 
There is also another point which is a detriment to the 
troublesome side, and that is the possibility of soot 
lodging at bottom of chimney and partly chocking the 
lower stove pipe. 
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Tinshop. 


TEE JOINT PATTERN. 








TO THE AMERICAN ARTISAN. 

I desire to submit the following pattern for the tee 
joint at other than right angles: Let ABC DEFG 
H be the outlines of the tee joint required. On the axis 
of each part construct a section as shown by J and J. 
Each of these sections divide into the same number of 
equal spaces, numbering them as shown. Through the 
points 1 to 9 inclusive section I, draw lines paralle] to 
the line H @ indefinitely. From the corresponding 
points in section J, draw lines parallel with the lines 
B C, prolonging them until they cut the line of same 
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number drawn from section J, all as shown. A line 
traced through the points of intersection thus obtained, 
gives us the miter line in elevation, or, the joint between 
the two sections of pipe. We next lay off the stretchout 
of the tee B C D E at right angles to the line B C, as 
shown by K L, through the points in which draw the 
usual measuring lines numbering them to correspond 
with the sections, care being taken to start from the 
point where seam is desired, and from the various points 
in the miter line, drop points parallel to the line K LZ, 
cutting measuring line of same number, as shown, giv- 
ing pattern of the tee B C D E. 

To obtain shape of the hole needed in main pipe, 
A F G H, laying off a stretchout of section J at right 
angles to H G, as shown by M N, numbering as before 
with reference to the seam, and through the numbers 
corresponding to those used to obtain the miter line 
only, draw measuring lines indefinitely, as shown from 
1 to 9 on line M N, and from the points of intersection 
in miter line, drop points cutting the corresponding 
measuring lines, as shown by dotted line, connect these 
points of intersection and we have the pattern required. 

Rosert R. JONES. 











Chicago, Jan. 29, 1901. 
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NEVER SAW OR HEARD OF A_ WINDMILL 
TINNER. 








To THE AMERICAN ARTISAN. 
I have read with considerable amusement and 


astonishment the variously colored opinions regarding 
the relation existing between the tinner’s trade and the 
art (sic) of erecting windmills. It seems to me too 
much. space. is allowed to the. discussion of this ques- 
tion, which is not related to the tinner’s trade. 

I have been a tinner for a good many years, and 
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have, in my first years of journeymanship, traveled in 
probably a dozen different states, and I have never seen 
or heard of a tinner who erected windmills and the 
towers upon which they revolve. True, the tinner who 
lives in a small town must often find some means to 
support himself and family outside of the trade proper. 
I have in mind now, the man who works for a salary, 
because it is not to be supposed that an employer will 
pay a salary very long without some returns. But the 
field to earn your wages, within the scope of the trade, 
is larger than some suppose. 

There are few hardware stores that are not in need 
of a little brightening up—improve your appliances so 
that you can make tinware better and cheaper—talk tar- 
roofing down and tin roofing up—persuade your friends 
that good, old style tin gutters are superior to the gal- 
vanized ones (and they are, and don’t you forget it). 
Go and arm yourself with facts and figures and prove 
to your well-to-do townsman that he is wasting fuel 
by having two or three stoves on the go. (You may get 
a furnace job.) But don’t fly off the handle if you 
see a brother tinner start out to some farmer with a 
wind machine on his wagon. The poor man you see 
must make a living, Mr. “J. J. C.,” and is doing the 
best he can. 

As far as that challenge to “J. J. C.” is concerned, 
I have this to say: I have the honor of his acquaintance 
andasI knowhim to be a gentleman (although somewhat 
erratic), and a better tinner than he is, is hard to 
find. So, boys, don’t be too hasty in challenging him 
in a contest ; the chances are you will find yourself at the 
wrong end of the money. In conclusion I will say, in 
writing to THe AMERICAN ARTISAN on this or any 
other question, sign your name. It looks more manly. 

FREDERICK SCHUSTER. 

Sauk Rapids, Minn., Jan. 31, 1901. 


THE SCIENCE OF ERECTING WINDMILLS. 





To THE AMERICAN ARTISAN. 

In last week’s AMERICAN ARTISAN I gave you some 
of my experience, opinions and advice. Now I don’t 
want any of my brother tinners to have the same 
experience. You need not take my advice, and you can 
roast me or boil me for my opinion. I won’t get mad, 
for I will consider where it comes from ; besides, I have 
taken so much abuse in my varied career that I can 
stand it. 

Now, if there is anything I do know, it is how to 
put up a windmill, as I put up a great many—some- 
where in the hundreds—and don’t mind telling how we 
used to do it. We had a pair of tackle blocks. They 
were heavy, and the darnedest conglomeration of rope 
you ever saw. We kept it in the attic of the warehouse 
and generally when we had a windmill to put up I 
would crawl up the ladder and find it all tangled up by 
some one who had borrowed it. You see we just put 
up a mill once in a while, and sometimes “two” in a 
while, so we could lend it occasionally. I say “we,” 
because I had a partner whom I will call Jim for 
short. Well, we would load up our mill and steel 
tower, rope, and a shear made of 4x4 about 20 feet 
long, and bolts, nails and tools, and start off. Now there 
was one funny thing about it—it always seemed to me 
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that whenever there was a mill job on hand, the weather 
would be bad as one could make it. Arriving at our 
destination, we always found the ground perfectly level 
and a nice clean place to bolt the tower together, did 
we? On the contrary, sometimes the holes were dug, 
and if they were, they were most always in the wrong 
place, and sometimes we had to dig them ourselves. 
All this time I was learning to be a good, first-class 
tinner. 

Well, we would get our tower bolted together, holes 
dug, etc., the first day, and the next day go out and 
finish up. You must bear in mind there was only Jim 
and I. We would get our tower up to the proper 
distance from the pump and lug posts or something of 
that sort to level with, stake down firmly, set up our 
shear, pass over rope, tie to a tree, or set a post to pull 
from, hitch on a team, and with a man at a guy rope 
on each side were ready to raise. I always put the 
wheel on on the ground, for I made up my mind that if 
it fell, it might as well make a clean job of it and smash 
it all. To that Michigan man I would say, put the 
wheel on on the ground and start to raise it from the 
ground, because the greatest strain comes on the ropes 
at that time, and if they are going to break at all, or 
some of your knots are not well tied, they will show up 
before any damage is done to the mill. 

Do you know, if I put up a thousand mills, I 
would never get over a feeling of nervousness till I had 
all four posts firmly planted in the ground. I was 
always thinking of the small profit the boss was making 
on that mill, and if it fell how it would knock all the 
profits on the whole season’s business—besides, think 
of it!—my reputation was at stake (as a tinner). We 
used to raise the tower first and put the wheel on up in 
the air, and one day the boss went along to help, so 
we had him tie on the sections of the wheel, and we 
would pull them up as we needed them. The wind 
was blowing a gale and one of the sections got away 
from us somehow and whizzed down on the boss who was 
sitting on a log and darn near cut one of his ears off. 
He never went with us again. 

Putting up new mills is not so bad, but once get 
the reputation of a windmill man, you are called on to 
fix every old mill in a radius of ten miles, and you can 
put in all your time at that without doing much tin- 
work. I will tell you some more experience at other 
fellows’ trades in my next. 

“R. J. 8.” 

Dixon, Ill., Jan. 27, 1901. 





“J. J. C.”” REPLIES TO HIS CRITICS. 





To THE AMERICAN ARTISAN. 
After reading THe AMERICAN ArtTISAN of Feb. 2, 


I feel as though I ought to take a shot at the hayseed 
who is doing so much crowing out at Dawson, Minn. 
Now, Mr. Hayseed Tinner, in your letter of Jan. 29, you 
accuse me of throwing insults at Michigan Tinner and 
also yourself. Well, that is too bad. You ought not to 
have any insults thrown at you, for it is not fair to 
insult a man who is an all-round hayseed and rail- 
splitter. You say you have no desire to have a contest 
with me unless I should insult you as I did Michigan 
Tinner, by giving an uncivil answer to a civil request 
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and declare that you are not a tinner. I will say it over 
again. You are not a tinner; you are what they call a 
tinker, or, as I would size you up, you are a has-been. 
You also say it is not only because I insult Michigan 
Tinner, but there are more or less insults flung at your 
present occupation—that is why you are after me. 
Now, look here, Mr. Hayseed, any time you wish to go 
after me, you are welcome to do so, but you want to 
be careful that I don’t go after you. If I do, I will not 
let up until I get your scalp, and if I can’t make you 
brush the Minnesota hayseeds out of your corn-silk 
whiskers, I miss my guess. 

Now, Mr. Man, as you are not working at the 
tin business, and you are apt to get into trouble, you 
take my advice and step down and out, for we tinners 
are going to do up the windmill class of tinkers. 

How do you like R. J. Slothower’s letter? There 
is a man who is a tinner, as I know him to be a first 
class workman and an all-around good fellow. 

By the way, how do you like Kid Glove tinner’s 
letter? He must know you of old, by the way he comes 
at you and, furthermore, I will say to Kid Glove Tinner, 
of Elgin, Ill., if I and the hayseed ever come together, 
you can bet your cane that I will make him go some, 
Brother Tinner. 

Now, Mr. Man from Minnesota, I wish to have you 
understand that I am not a scab, neither have I ever 
scabbed on another man’s work or his trade. I am a 
tinner. I stick to the tin business, and my advice to 
you windmill class of tinkers is to go at the trade you 
have learned ; stick to it, and you will come out all O. K. 

J.J. C. 

Cuba City, Wis., Feb. 4, 1901. 





“J. J. C.”” GETS A SAVAGE ROASTING. 





To THE AMERICAN ARTISAN. 

Some time ago I asked for advice for putting up 
steel windmills. I have received answers through your 
paper, and must say that I am very much delighted 
in causing such a storm of enthusiasm. 

In the first place, let me say a few explanatory 
words. Frankenmuth is a German settlement, and 
just as lively a town as there is on the face of the 
globe. Five years ago I opened a tinshop here, coming 
from Pigeon, Mich., where I learned my trade. I had 
success in this little town, and then opened up a hard- 
ware store, and pumps belong to hardware, and to sell 
pumps, I must sell and put up windmills. That’s why 
I asked the readers of Tue AMERICAN ARTISAN to tell 
me how they raise their windmills, so that I can go 
to work and take out the best points and do my work 
with ease and do it well. 

How Mr. John Jumping Clown can go to work 
and put all his brains into so few lines I can well under- 
stand. That is why I never expected a man like Mr. 
“J. J. C.” to answer my question, for he doesn’t know 
anything about putting up a windmill, so my question 
never asked him for an answer at all, nor does he know 
much about the trade, if I can judge him by his tongue- 
lashing. Never you mind, Mr. “J. J. C.,” if the wheel 
in your head does not affect you any more than the 
one in my head does me, it will never be a hindrance 
to you in your business. I hope that you show a little 
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more common sense in your future literary attempis 
than you did in the one in Dec. 29th, 1900, issue of 
‘THE AMERICAN ARTISAN. 
MICHIGAN TINNER. 
Frankenmuth, Mich., Jan. 31, 1901. 





CREAS1 CANS. 





The American Tinware Mfg. Co., 79-83 S. Jeffer- 
son St., Chicago, are manufacturers of the cream can 
shown in the accompanying cut. 
These cans have extra deep out- 
side cover. This is a new con- 
cern, but they are starting out 
with a seven-story factory fitted 
with the very latest and most im- 
proved machinery and manned by 
experts of the highest character. 
Others of the goods on which this 
firm offer special inducements are 
their oval flat copper bottom wash 
boilers 1C, and their coffee boil- 
ers with 1C flat bottom. This 
firm make all kinds of tinware, 
stamped ware and metal goods. 
The trade should write for circu- 
lar. Kindly add, saw ittin THE 
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Cream Cans. 





NOTES AND QUERES. 





ICE-MAKING MACHINERY. 

From Badger Lumber & Hardware Co., Conway Springs, Kan 
Where can we buy ice-making machinery? 
Ans.—Edward P. Allis Co., Milwaukee; Arctic Ice 

Co., 26 Pike Bldg., Cincinnati, O.; Buffalo Refrigerat- 

ing Machine Co., Buffalo, N. Y.; Creamery Package 

Mfg. Co., Chicago; Crescent Iron Works, Springfield, 

Mo.; Fort Worth Iron Works, Fort Worth, Tex. ; Frick 

Co., Waynesboro, Pa.; George S. Grier & Sons, Milford, 

Pa.; Harrisburg Ice Machine Company, Harris- 

burg, Pa.; Hendrick Mfg. Company, Ltd., Car- 

bondale, Pa.; Isbell-Porter Co., Newark, N. J.; Mur- 
ray Iron Works, Burlington, Ia.; Sulzer Machine Co., 

Louisville, Ky.; Triumph Electric & Ice Machine Co., 

Cincinnati, O.; Vilter Mfg. Co., Milwaukee, Wis. ; York 

Mfg. Co., York, Pa. 

SHEPARD’S TURNING LATHES. 

From Bradberry Bross., Hurley, S. D. 

Where can we get Shepard’s turning lathes? 

Ans.—Samuel Harris & Co., 23-25 S. Canal St., 
Chicago. 

OLD FILES. 

From Peter M. Fels, Homestead, Ia. 

Where can I sell old files? 

Ans.—St. Louis Scrap Metal Co., St. Louis. 

GASOLENE BURNERS. 

From Peter M. Fels, Homestead, Ia. 

Where can I buy gasolene burners? I have a Blue 
Flame oil stove and I wish to make a gasolene stove out 
of it. One burner is good yet. The stove is made by 
the Electric Oil Stove Co., Homer, Mich. 

Ans.—Geo. M. Clark & Co., 72 Lake St., Chicago; 
Schneider & Trenkamp, Cleveland, 0.; Ringen Stove 
Co., St. Louis; Standard Lighting Co., Cleveland, O. 
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ITEMS. 


The Garry Iron & Steel Roofing Co., of Cleveland, 
Ohio, report that they have just shipped one of their 
pneumatic cranes to the New York Central Railroad, 
which makes the fourth pneumatic crane of this type 
which that road has in use. 





The Slatington-Bangor Slate Syndicate, Slating- 
ton, Pa., send us the largest calendar for 1901 we have 
yet received. This calendar is 30x20 inches in dimen- 
sions, and the figures for each month are in the largest 
and clearest type. This calendar is a deep yellow and 
the lettering is red and black. 

The Galesburg Cornice Works, Galesburg, IIL., 
have dusted their commercial parlor and “set it to 
rights,” so to speak, although their quarters are brand 
new and extend a cordial invitation to the Illinois 
dealers who come to Galesburg to attend the convention 
to drop in and make their offices their headquarters dur- 
ing their stay at the forthcoming convention of the 
Illinois Retail Hardware Dealers’ Association in that 
city. 

The Illinois Roofing & Supply Co. have very com- 
modious and nicely arranged quarters at their new loca- 
tion, 23 Lake St., Chicago. They occupy the entire 
building at this number, six stories in all, 30x90 feet 
in dimensions, with magnificent light, splendid ship- 
ping facilities and a fine office suite. Their offices are 
magnificently decorated with four artistic designs in 
classified ceilings. This firm constantly carry on hand 
an extensive line of roofers’, tinners’ and cornice makers’ 
supplies, corrugated iron, eave trough and conductors, 
galvanized iron, tin plates and metals and patent steel 
ceilings. 

W. J. Burton & Co., 164 West Larned St., Detroit, 
Mich., send us their catalogue “H,” which describes 
Burton’s fuel economizer and radiating damper. The 
top of each damper wing has a check draft which re- 
tards the hot air and allows only enough to enter the re- 
turn flue to provide the desired draft for the fire and 
an escape for all unconsumed gas and smoke. These 
draft dampers are regulated by pushing in or drawing 
out the damper slides when it is desired to increase or 
reduce the draft. The last hole in each check damper 
cannot be closed, so there is always enough draft for 
safety. The air in the return flues is conducted through 
them to near the base of the economizer, where it is 
forced against the casing, giving additional chance for 
radiation. Being confined by the check draft the hot 
air is compressed in both the economizer and the stove, 
as well asin the pipe between them, from all of which 
it must then radiate into your rooms, as the easiest way 
to escape. The fire burns more slowly and steadily, but 
radiates increased heat and makes an even temperature. 
The confined air becomes so intensely hot that it con- 
sumes nearly all the cinders, gas and smoke arising 
from the fire, converting them into additional heat. 
Any cinders or sparks not consumed between the stove 
and the economizer fall back into the stove, as they can 
neither lodge in the economizer nor pass through it and 
set fire to your roof.’ One of these little catalogues will 
be forwarded the trade on application. When writing 
for same kindly add: “Saw it in THE AMERICAN 
ARTISAN.” 
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a pace. sasecelle Michel, Oscar..... eokeseveweents. ‘7 Garry Iron & Steel Roofing Co......80 Supplee Hardware Co...........++- 
rey 4 Onsc0ee covers veseers ~77| Michigan BarrelCo............----.78) Kanneberg Roofing & Ceiling Co...82| Heaters—Hot Water and Steam. 
ove O.... pebbbbdoecceteeset 4-5| Miller, Jas. A. & Bro.........-.--+77| La Crosse Steel Roofing & Cor. Co.80 ? 2 
Asbestine Mfg. Co......... hile dai 22) Milwaukee Automatic Co.... ......70 Cornices American Radiator Co.... ......-. 
Adicins, B.C, & Case cecece cccocee ace " + ° Kewanee Boiler Co....... «.++++.0+- 2 
r- . 0 84 Monarch Stove Co. S00 eveeseecercese | i 
tlas Bolt & Screw Co ...... ...... 1| Montross Metal Shingle Co.... .....83) pon w j.&c 68 Horse-Shoes. 
Atlas Mig. ash susaeethaniankonan 84 Mueller, Ra. a Furnace Co.......... 19 _ Prete me pe pee ee Old Dominion Iron & Nail Works ..83 
B : Canton Steel Roofing Co....... .... 82 
rennet, TE. TEs B Ca. ciice cccsccced 69| National Enameling & Stamping “ . “ i 
cn aan Oe 1 Co : Garry Iron & Steel Roofing Co......30 Hose Coupling. 
Beckwith, Rotate ct P. D.......... 24) New White Light Gas Lamp Co...88 a  nng Ceiling Co...81; Clayton, Lambert Mfg. Co.......... 71 
Beindorf, Chas.......... .... ......78| Niagara Machine & Tool Works....83 . a oofing CO...+.... +... «80 House-Furnishing Goods. 
SE, SID oss ccnncnsoneteaan EE SI Es Dncoccnns atenen psaen 80) orrugated Arches. Cleveland Stamping & Tool Co....-62 
Berger Bros. Co.............. ..:...82] Obermeyer, S. Co.. weeeeee ss 72) Canton Steel Roofing CO... 0000 vee 82! Enterprise Mfg. Co.... .....+++.e09 55 
cscs aascke ont cone 81) Odin Mig. Co.. +1272 Cresting. Handy Things Co.. TEE: 
Bergstrom Bros. & Co.... .......... 19; Old Dominion lion & Nat’ 1 Works. 83| Canton Steel Roofing Co....... .... 82) National Reameling & ‘Stamping 
SE SE nar enicen opecee baneut 68) Osborn, J. M. & L. A.... 2. ee eee eee 72) Kanneberg Roofing & Ceiling Co...82, Co.......-- oe ce ccrcccedecve tO 
SE incite teseccenetsons U} Poskins. J. L. & Co... 2.00 cc ccccccSB Damper Regulators Sperry, D. R. & Co. centdostvutiatcestrdl 70 
Boynton Furnace Co........-...... 17| Peters Cartridge Co.. eebeteans +2069 Lawler Water Feed & Damper Reg. | Toledo Tinware Co.......--+-..-++.78 
I cc itt recdinmirenit 20-23) Peterson, A. A. & Co.....--...-555- 78 ES eee 80 Tatves 
ON EA i Tks 72 = : 
aioe > me Phila. Hdw. & Malleable ison W ks Door Hangers. Smith & Hemenway Co ........++++ 52 
rammer, H. F. Mig. Co....... ..... 78) Pittsburgh Stove and Range Co....17 7 01. Bros C 1 
Bridgeport Crucible Co.............71| Powers Bros.........- +++ ssseee eee: . yes lh Lanterns 
Brosi, Fred T ; = Eave Troughs. : y 
UE, FUN Fs Beis scce ccctccce cc 71) Pritzlaff, John Hdw Co......... .... 72 Berger Mig. Co... coos ccecccese — 
Buckeye Paint & Varnish Co... ..-.70) Quicklight Mfg. Co........2. -++00 93] Serger Bros. ..... 2.0.0. s0eeer seeees 78 er 
Burgess Soldering Furnace Co..... @1| Ringen Stove Co..... .....++++- see g| Berger Mig. Co...... 2... ..eseee coon 81) Lights. 
2) ear ee ~ oy a 7 68' Acorn Brass Works...... «-++ «+++ 76 
Byrnes, John.. + Se eee 14, Canton Steel Roofing Co.. ..82) Chicago Solar Light Co... _ 
Canton Steel Roofing hg of ant ee 82! Schneider & Tecubanio ng 6 Clark, Quien & Morse.. ..78| New White Light Gas Lamp Ce Psa 
Champion Steel Range Co.... .... 67| Schreiber & Conchar Mfg. Co...... 61 - asm, mae ae 908 eccsee se 1) Quicklight Mfg. Co.........+.-.+++.78 
Chicago Solar Light Co............. 73| Sheridan Stove Co........-.. ..++:: 16| Garry Iron & Steel Roofing Co....,.80 
Clark, George M. & Co......... +++. 7| Shipman Bradt & Co...............72) Lilimois Roofing & Supply Co....,..81 Metal — 
Cin BR Bhan ncee ossccs cose anes ll Saute, GRO, Od. .0c2sekes oncssees 20 pers Roofing & Ceiling Co...82| Berger Mig. Co... anata 
Siete Maret Cee. cccc cscscece cccs 2) Smith, Bradner & Co...... .....+.: 84 La Crosse Steel Roof. & Cor. Co....80 Paton ae S Co. aa olglalala —— 
Clark, Quien & Morse........ ......78| Smith & Hemenway Co....... ...... 79| Miller, Jas. A. & Bro................84 ee —~ a aes 7 
Clayton, Lambert Mfg. Co..... ..... a SF + ere 70 Riter Bros. CO-+++ sees eeeeeee 244+ 68 — _ er ane ae 
Hattie Be BIRR 5.x gi ones ccccevssce 18) Standard Lighting Co.............. g, Welling Mfz.Co.. +69 ye nen | oe age my ~— 
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East Bangor Consolidated: Slate Co. 81| Wireton Heating Co............-++. 21 i 
Eclipse Stove Co al I Tice te seu teten gcse tans 1 Nails. 
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Gobeille Pattern Works............70) Burton, W. J. & Co......0s++.s00en 69| Front Rank Steel Feraate Co...... g2| Dixon, Jos. Crucible Co............ 62 
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hi oer ee i . 7 
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Pumps. Scales. 
Brosi, Fred T. Co............2 ....71) American Cutlery Co...... ..69) 
Radiators. 
American Radiator Co.... ......... 2) , Shears. 
Smith & Hemenway Co.... ........74 
Razor Strops. 
Smith & Hemenway Co............. 79| Siding. 
Razors. Canton Steel Roofing Co....... ....82 
pL 
Smith & Hemenway Co............. 79 Sporting Goods. 
Utica Drop Forge & Tool Co...... 79 Peters Castsidee C 69 
Refrigerators, a 
Ideal Mfg Co.. ae Skylights. 
Michigan Barrel Co. -- 77) Berger Mig. Co........ seccessceees 71 
Registers. Burton, Sal ko ee gl coccce 088 
i A | Le 71| Canton Steel Roofing Co.. --82 
Canton Steel Roofing Co........... 82) Friedley & Voshardt.. ++e +80 
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Canton Steel Roofing Co........... 82) once aanllenmanaanan ee A 
Cortright Metal Roofing Co......... 78 - 
East Bangor Consolidated Slate | Stove Lining. 
nll vik pcunaenneens duce pate Gubeeds 81] Asoestine Mfg. Co............ceceee 22 
Bs Bo Wie BE Ctscennas soceeccaacs 80| Connors, Wm.... .. eee 
Garry Iron & Steel Roofing Co..... 80) Bridgeport Crucible Co. peses oceceees 71 
Kanneberg Roofing Co.............82 
La Crosse Steel Roofing Co........ 80 Stove Patterns. 
Miller, Jas. A. & Bro.............--g1 Acme Pattern Works............... 70 
Montross Metal Shingle Co..........83 Cope, Geo. W. Pattern Works... .. 70 
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Sykes Steel Roofing Co...... ...... _, i} 2 Reo -70 
Ms We OE ie CR vik doe ciinnaceecac 84 
Saws. Stove Polish. 
ere 84! Dixon, Jos. Crucible Co............ 66 
Disston’s Henry Sons.... .......... 78) Hoffman, Geo. W ........0...++++ +78) 
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Gheen, Astoria, Ore. 


667,253—Air-tight 


Rush and Vincent Mrasek, Neosho, Mo. ; 
signor to said Mrasek. 

667,259—Soldering tool. 
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Great Western Stove Repair Co....80 


Stoves and Ranges. 
Ret QE iictcscccinees sepewecew 4-5 
Beckwith, Estaet of P.D........... 2 
Brand Shewe Co... ..ccccsessess 20-23 
Champion Steel Range Co.......... 67 
Cfeveland Steel Range Co.......... 15 
| Cox, Abram Stove Co..........-++: 10 
SS IEEE CT 
Enterprise Stove Co.........c.0--+ 20 
Excelsior Stove Mfg Co......... 12-13 
Joliet Stove Works...... .... .... .16 
NI Iii ccacscccecccessse SE 
Odin Mfg. Co... cccce ceccccecccers 73 
Pittsburgh Stove & Range Co...... 17 
St Pt awd nome ecabeneneed 17 
Sheridan Stove Co.....+. ....4+..--18 
Tinnerman Steel Range Co......... 21 
White, Thos. Stove Co...........++- 14 
sR, WO Givccs sexs ctodcodustes 17 
Stove Trimmings. 
a ene ee 77 
| Atlas Bolt & Screw Co..... .......- 1 
Columbus Bolt Wks............+.... 80 
OOS BE CO ccccscces asescseecs 56 
SIT HE EM nna coseceen cane dues 70 
Tape Measures. 

Lufkin Rule Co.. eens 
Tinners’ Tools a Guanine. 
Berger Bros. Co.........ccccccceees 56 
RR oo cna aehbag een 68 
| Danielson Machine & Tool Co..... 83 
EEE Pree 
Jones & Dommersnas.............. 71 
Lufkin Rule Co.. “a 
| Niagara Machine & Tool Works. +88 
(SS § eee ate 83 
Stanley Rule & Level Co............ 68 


Stove Repairs. 
RE eee er 70 


. (Xi eee 





Tinplate. 
American Tin Plate Co.... .........82 
Burton, W. J. & Co...... ......----88 
Canton Steel Roofing Co..,........82 
Garry Iron & Steel Roofing Co... .. 80 
Illinois Roofing & Supply..........81 
Kanneberg Rooffng & Ceiling Co..82 


La Crosse Steel Roof. & Cor. Co..80 
McClure & Co.. oates Ce 
Osborn, J. M. & L. ke coos ot 
Bees Bhs BGS. Che occ ccc cece cesced 84 
Tinware. 
anne GG ow oc ac escccccccccss & 
Enterprise Mfg. Co.. : ..78 
National Enameling ‘& Stamping 
Co.. “ -.76 
Peterson, A. A. & Co. a 78 
Toledo Tinware Co........ ........78 
Tubing. 

Canton Steel Roofing Co....... .... 82 
Urns and Vases 
McDonald Bros.... ces cccecssscces 70 
Ventilators. 

Berger Bros. Co... 2... 000.00 +0++ 88 
Berger Mfg. Co......-eeeee eee coeees 81 
Burton, W. J. & Co.. ii ..68 
Garry Iron & Steel Roofing Co. ...80 
Globe Ventilating Co......... ..... 1 


Kanneberg Roofing & Ceiling Co. .82 


La Crosse Steel Roof. & Cor. Co...80 
PGE TB iaans 06e0 ccceectscceresce 2 
Wagons. 

Shipman, Bradt ...000 2.0.0. eeeeee es 72 
Washing Machines. 
Benbow Mfg. Co...s.-eceeesceececes 78 
Brammer, H. F. Mfg. Co....... .... 78 
Clark, Quien & Morse.............. 78 
Wire. 

Dow Wire Works.....- ..c.eecseees 80 
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Trade Report. 


BRADSTREETS’ ON IRON AND STEEL SITUA. 


TION. 

The editor of Bradstreet’s, New York, telegraphs 
this report of the iron and steel market, 

Iron and steel have been rather quiet, but steady 
and even strong as to price, with finished products, par- 
ticularly structural material, in active inquiry. Imme- 
diate delivery of steel billets can only be obtained at 
advances of 50 cents to $1 over the pool price. Besse- 
mer pig iron is strong and 25 to 50 cents higher on the 
week. Sales of foundry pig iron to the manufacturers 
are liberal at Chicago, and St. Louis Stocks are claimed 
to be not accumulating at furnaces in the former dis- 
trict. Birmingham reports the coal supply inadequate 
to demands of iron furnaces, which are reported sold 
two months ahead. 





IRON AND STEEL. 


Demand for scrap steel has increased, including 
steel rails and axles. The market in old steel rails is 
decidedly acitve, demand covering all sections. Sales re- 
ported during the past week included 1,000 tons heavy 
section tees by a railroad at $16 per gross ton, delivered 
on seller’s road, and 500 tons street rails, girder section, 
at a price said to be equal to $15 per gross ton, delivered. 
Negotiations on several smaller lots are pending. There 
is a better demand for heavy section tees in old iron 
rails, and one sale of 1,000 tons was made at $19 per 
gross ton, delivered on line of seller’s road. Demand 
covers all sections, but especially heavy section tees. 





WIRE NAILS. 

Very few dealers had large stocks of wire nails on 
hand when prices were put up last week. The increased 
price has stimulated demand. Carload lots are $2.45, 
and small lots from stock are quoted 5c higher. 





CUT NAILS. 
Cut nails have advanced to correspond with wire 
nail prices. Carload lots are $2.25, and small lots from 
stock are 10c higher. 





BARB WIRE. 
Barb wire is quoted at $2.75 for painted in carload 
lots, and $2.80 for small lots. Galvanized wire is 
quoted at $3.05 in carload lots, and $3.10 for small lots. 





SCREWS. 

Screws show a downward tendency. Latest dis- 
counts rule as follows: Flat head iron are 90 per cent 
off; round and oval head iron are 8714 per cent off; 
round and oval head piano, unpolished, are 8714 per 
cent off; fillister head iron is 85 per cent off; flat head 
brass is 8714 per cent off; round and oval head brass is 
85 per cent off; flat head bronze metal is 7714 per cent 
off ; round and oval head bronze metal is 7714 per cent 
off ; flat head nickel plated on iron is 80 per cent off; 
round and oval head nickel plated on iron, 80 per cent 


off; flat head nickel plated on brass, 80 per cent off; 
round and oval head nickel plated on brass, 80 per cent 
off. 





SHOT. 
Shot is very irregular. Drop shot, sizes smaller 
than B, are $1.25 per 25 lb. bag; drop shot, sizes B and 
large, are $1.30 per 25 lb. bag; buck and chilled shot 
is $1.30 per 25 lb. bag, and dust shot is $1.50 per 25 Ib. 


bag. 





BINDER TWINE. 

White sisal binder twine, 500 feet per lb., is 7c; 
standard, 500 feet per lb., is 714c; manila, 600 feet per 
lb., is 9 to 914¢c, and pure manila, 650 feet to lb., is 
1014c per Ib. 





PAINTS AND COLORS. 

White lead is in poor demand at old prices, but 
higher prices are looked for. In lots of 500 lbs. and over 
the price is 614c per ]b., and in lots of less than 500 lbs. 
the price is Ye per lb. 





LINSEED OIL. 
City raw linseed oil is 65c to 67c in lots of 5 barrels 
or more; state and western brands are 65c to 66c per 
gallon in large lots. 





SPIRITS TURPENTINE. 
Southerns are 40c and machine made barrels are 
4014c per gallon. 





COPPER. 

There is a much firmer tone to the market in cop- 
per than there was a short time ago, and demand is 
strong, while prices are firm at 167%@17c for lake cop- 
per, and 1614@16%c for electrolytic. The market in 
London was easy and lower, the prices at noon being 
£71 5s per ton for spot copper and £71 15s for futures. 
The close was steady, however, at an advance of 1s 3d 
per ton over the lowest price. 





TIN. 

There was more inquiry from consumers for tin, 
but no improvement in prices. In London the market 
was quiet, sales being exceptionally small, but prices 
were firm. 





LEAD. 


The lead market closed dull and unchanged at 
434c per pound in 50-ton lots. In St. Louis the market 
was quiet, with small sales of chemical at 4.174%4@ 
4.20c, while for soft Missouri 4.1714¢ was asked. Cables 
to the New York Metal Exchange quoted soft Spanish 
lead in London at £15 7s 6d, and soft English at £15 12s 
6d, but private cables received in that city gave the 
London price for soft Spanish lead as low as £15 2s 6d@ 


£15 5s. 
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Quotations. 


METALS. 





FIRST QUALITY BRIGHT PLATES. 


Per Box 
i gquaeecndeetd)dacnescsanscasane 10x14 $7 75 
IX .10x14 9 50 
IC .12x12 7 75 
Ix .12x12 9 50 
Ic .14x20 7 75 
IX ..14x20 9 50 
IxXxX -14x20 10 00 
IXXX . .14x20 11 00 
BORMEEE 600000 acteencacencdcecscgn tit 14x20 12 60 
ae: | ~ “Seemindeuedsocucesdeaeniad ees 20x28 15 50 
1X ..20x28 17 25 
1XX ..20x28 19 00 
{iXXX ..20x28 20 75 
IXXXX -- 20x28 22 50 

COKE PLATES 
Ce  ircndintascn davies IC 14x20 970 
renee IC 20x20 10 00 
Cokes, 210 lbs ........... -IC 14x20 10 30 
Joker, full weight................ IC 20x28 $11 50 
Joker, full weight...............1X 20x28 18 50 
Pe coos cescesecncceness IC 20x28 11 2% 
| ee IX 20x28 18 25 
i Pi adusccecgeds aoene IC 20x28 1115 
eee IX 20x28 18 15 
eee IC 20x28 1100 
ih PT adcccteces cannteds IX 20x28 18 00 
PIG IRON. 
Lake Sup. Charcoal......... .......$18 50@$19 50 
Local Coke Fdy No. 1.............. 15 30@ 16 00 
Local Coke Fdy No. 2.......... .... 14 3@ 15 00 
Local Coke Fdy No. 8...... ........ 14 00@ 14 50 
Local Scotch Fdy No. 1............. 15 50@ 16 00 
Local Scotch Fdy No. 2............. 14 50@ 15 00 
Local Scotch Fdy No. 8............. 14 00@ 14 0 
Southern Coke No. 1..........00 cee. 15 10@ 15 60 
Southern Coke No. 2................ 14 60@ 15 10 
Southern Coke No. 8................ 14 10@ 14 60 
Southern Coke No. 4........ ..ese0> 13 60@ 14 10 
Southern No. } Soft....... ccccscccose 15 10@ 15 60 
Bamtetes WS. OGG. 0000 ccscccccoce 14 60@ 15 10 
Southern Silveries..........:..cceees 16 2@ 16 75 
Jackson Co. Silveries................ 18 50@ 20 00 
Ohio Strong Softeners.............. 16 80@ 17 30 
Alabama Car Wheel...........:.... 21 75@ 22 75 
Malleable Bessemer................. 15 00@ 15 50 
Se I inns cc dccck cbcesoche se 15 00@ 15 50 
BLACK SHEET STEEL. 

iin. isin. Nos. 8 and 10.............. perlb. 290 
4 Be eer per lb. 2 95 
i cipabininbtes: dunes een per lb. 8 00 
NE NE Din cdoane covees sosesen secs perlb. 3 05 
No. 20, 22, 24, 25 and 26...........s00. per lb. 3 00 
lb ians Giknpeaste cenhongpé per lb. 3 10 
DN sinh sa eOrsdd snc dbapeed.biseeanl perlb. 38 20 


PATENT PLANISHED SHEET STEEL. 
Patent Planished Sheet Steel..‘‘A”’ $10 95,""B’’ $9 95 


GALVANIZED IRON. 
SI GIN anne vintnes cite 000886080 ane W0s& 54 


IE, . iinc ncnedigenesadiabnitennesieedl 20c 


SHEET ZINC. 
600 Ib Casks, base.......seseecececeees 7c per Ib. 


PR POOE meee meee ee eee etee eeee ee ease 








HARDWARE. 


QUOTATIONS. 


(The quotations given below represent the 
current hardware prices. They are not given 
as manufacturers’ prices, and manufacturers 
should not be held responsible forthem. Man< 
ufacturers sometimes name higher figures than 
those quoted for goods; they are not always 
selling at the price quoted, but goods are being 
sold at the figures printed below by manufact- 
urers and jobbers.) 





AGATE NICKEL STEEL WARE. 
Agate Nickel Steel Ware...................85&108 
AMMUNITION 
CAPS, PERCUSSION—per 1000— 


PE, Waterponel, BGs. o0cccccnccececcteceessclt 


EF irnsa+ iss coanamesOeeneednntignns een umennne. aa 40c 
Eley’s.. 52c 
CARTRIDGES. 

Peters Kim Fire Cartridges................ 50&34 
Peters Cent Fire, Pistol and Rifle.......... 25&84 

Peters Cent Fire, Military and Sporting 
I  ccahangneiet nescence kenaneneaest 15&54 


Peters Blank Cartridges, except 22 and 82, 
an additional 10% from above discount. 


Peters Blank Cartridges, 22 cal.......... $1 75 2s 
Peters Blank Cartridges, 32 cal.......... 8 50 2s 
Peters B B Caps, Round ball................ $1 18 
Peters B B Caps, Conical ball............... 1 90 
U. M. C, Rim Fire Cartridges.............. 50&34 
U. M. C. Cent. Fire, Pistol and Rifle....... 25&34 


Winchester Cent. Fire, Military and Sport- 


ing Cartridges.. ~~ ..- 15& 84 
U.M. C. Blank Cartridges, 2 and ‘2 eal. auiaeael 10% 
U. M. C. Blank Cartridges, 88 cal........ 50-10-105 
U M.C.BB Caps, Round Ball....$1 75..25&10s 
U. M. C. B B Caps, Conical Bail........ $2 00 net 
U.M.C. Rim Fire Shot Ctgs........... 50&15&3¢ 
U.M.C. Cent “ ‘* ceceeeee CW&10&3¢ 

PRIMERS. 
err rere .$1 CO 
BD SIN ine enbcidens cons @hiese bandas 110 
U.M, C. Primers... sal: seimaiiiniaasis 1 08 
NT ID bbs occe: 00060000 conn stan 1 08 


“SHELLS. 


Peters & King Empty Paper Shells, 10 and 


12 gauge. Quickshot & League........ K%&10% 
Peters & King Empty Paper Shells, 16 
gauge. Quickshot & League............ 20& 108 


Peters & King Victor Nitro shells ............29% 

Peters & King Loaded Sheils, Quickshot, 
League and Semi Smokeless 

Peters & Kings Victor Loaded Shells with 


King’s Smokeless.................40&10&10&54 
U. M. C. New Club, 16 gauge............+. 208105 
U. M. C. New Club 10 & 12 gange boomin 8334 & 54 
U. M. C. New Club.. sececes SBK R58 
Re 1s 
Wha hn G.I Ba osc cdca acctccnccsacenenes 18% 
U,M, C, Trap.. 83% &10&7% 
Winchester Blue Rivals Lsdadttipinn abeneeaaaiat } 20% 
Winchester Yellow Rivals.............++. 
Winchester Repeater ............ cece cones ASS 
Wee BARE. 00cce cece cites cccces 838% &10&74 
VU. . 3 C. Loaded Shells, Black ...... 

MENED -. oad sidhattnteedl an tk seeeoyion sO&EX 
waakean sane a, oes . 

Powder ..... 
DLE. sceséecsanasbdbbaees "Smokeless 
WOGMONOEE .ccccce 28esesicacce (40&10&10& 54 
GUN WADS—per 1000 

GRE: He isscccustecsesscssdentedes 2&5s 
WD. We GS, Qa BID ncdn cccves dese dcceseces W&5s 


POWDER, 


King’s Quickshot Powder; Kegs $4 00; % kegs 
$2 25; % kegs $1 25. 

King’s Semi-Smokeless. .............. ++. «- 20&5¢ 

King’s Smokeless... occ: ccccccsccccccese 25, 20&10¢ 

Austin Quickshot Powder, Kegs $4 00; % kegs 
$2 25; % kegs $1 25. 

Dupont Smokeless, Sporting........ 25, 20&10&10¢ 





SHOT. 


a — sizes smaller than B, 25-lb bags 


rrr rrr errr errr rr me reece ree 


cece coe S888 cece COFFS oes Sess cees CeCe Se 


Buck Shot, 25-lb bags, per bag........++..+0+ 1 60 
Chilled Shot, 25-lb bags, per bag............ 1 60 
ANVILS, 

Hay-Budden, 70 to 84 Ibs......++++ see 10c per Ib 
Hay-Budden, 85 to 150lbs............+. Qc per lb 
AUGERS AND BITS. 

Snell’s Boring Machine Augers......... 60&10&5¢ 
Snell’s Car Bits, 12-inch twist.........+00+ «+++ 404 
—_— Pattern Auger Bits.. «oe eee SOK108 
usself Jenning s’ Augers and RR 25& 10s 
_ Augers Li Hommedieu Bits........... +++ A 
| noses seeute pubs emnea acer onal 
AWLS 
Bead, hamdhed...... ccccccccsssececces per doz. $ 35 
Brad, shouldered, assorted 1 to 4. .... pergr. 2 C0 
pa ~ arene assorted 1 to 6...... per gr. 2 4 
Peg oon = Naa per gr, 1 00 
Ne’. Scratch, handled. per gr, 4 80 
No. 5, Scratch, socket.. per doz. 6 00 





BEAMS—SCALE. 


Scale Beams, List Jan. 12, 82. 





BEOSY'B..occcccccce cove cccces 
5 y ) Bees ae 
BELLS 
Hand Polished.. ies cian tinal 60s 
PT Eden dig onntinttbbbeesescncasassebegnedh 70% 
BELLOWS 
ge £500: 200050 56s cnsachonneodacehi 704 
BNE, GE MBcnce cececoccsepececcecses per doz. $4 50 
DNOOET, OP Bn qccstcocccdhdccosecese per doz. 9 00 


BIT STOCK DRILLS. 


Standard List.......-++.ceceee sees or «-+-OOQO0&59 
BLOCKS, 
Common Wooden, .....-++.+++++++e. 70% to 708-10 
Eddy Steel Tackle aE’ 663% &! 
BOLTS. 
CARRIAGE, MACHINE, ETC, 
Common, list Jan. ee W0&2%4 
Norway Iron, $3.00, Net Bet. Ti, Witinebiaces 75& 104 
Boit Ends, list Jan. 30, O5...........-00 see. 10% 
Machine, list Sept. 20, 99. ............0.ee00 70&108 


DOOR AND SHUTTER. 


Ives’ Patent Doo Po 
Wrought econ, “Standard iccas axonal 70&10% 
Wrought Flush “1 ann Gee 
Wrought Square, Standard list. onc'ee cosh queces aay 
BRACES. 
Rarber’s . ee 
Common Ball, ‘American. Donan ameehepheedd $1 50 
Fray’s Genuine S$ saeew's. ~~ scunaee 
Fray’s No. 307 to ides peneun ani - 40&54 
Fray’s No. 508 to 522. pesumeeodeesss Seaceeuseces 508 
BRACKETS. 
Cast Iron Plain.. coaniiasiels -50&10¢ 
Ww PTO <caseu soutien deeetadebe ; 2.70810 to 754 
Bradley’ ’s wn inet cinenectha cenkoursadel T5to75& 10% 
BROILERS. 


EE 


BUTTS. 
Bright Butts, Nos. 800, 802, 804, 806, 808, 810, 


Bright Bi Hs No SS i sen n° 
t tts . 
+ 888, 2, 843 B44, 4, 84 B46, $48 -- 108104 
= Butts, Nos om, 82 82244, 823, 823%4......... 
Ja hg Nos. 700, 701, 70a 7 1. = 
es, is 08, 708, 710, 711, 726, 727, 728 
5 cubsnalts suqabeneecheened T0to7TV&5% 
CAGES—BIRD 
ND | oo cbueesce.decdes auc seedeceecese stn 
Brass 1200 BOE Racinc cc cceccccceceseceees cocses 88s 
CASTERS. 

‘ 7 10&5# 
Bete 60&10&5% 
Martin’s Patent (Phoenix). ncestucoukoodpnaed 50&54 

CEMENT. 


| pan oe we Cement, 5 and 10 lb. cans, 
perib.. 
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CHALK 
Blue. oo eee cece secs ce cress cccccecees per gross 60c 
Biliiawes svee noes socceneens ores sonses = ate 

CHISELS 
Witherby....., $7s&Bto70&106 

CLAMPS 
Be. BB Adinatathe, oc cccessccccce cccces 50&10to60s 
Carriage Makers’.......00+ 2.0. ee0+cecees 50&10&54 


COFFEE MILLS. 
Enterprise Mfg. Co., list Jan. 17, 98...........254 
DT indéidnnné eed ene te hetdneue eseste 50& 10% 
Pe nctns 0066ecegunds 6666b cpap socncecce 

DOG COLLARS, 


Pope & Stevens’ List: 
rass (full assortment) .........++++>. net price 


DOOR CHECKS. 


Eclipse.. ine 
Cortte .... ccceces 


DRILLS AND DRILL’STOCK. 


Common Blacksmith’s Drill........... $1 
Bench Drills, Steaims’.............ss0 
Blacksmith’s Self-feeding, each........ 5 
Breast, Millers Falls, each, $3 00.............. 
Goodell Automatic Drills.........- $12.00 to $15 00 


FASTENERS, BLIND. 





Zimmerman’s......+++++2 ees -- 5O&108 
FAUCETS. 
Standard Motal Key. ccccs cccstccccccccces coscce 254 
B. & L. B.Co. 
Redlich’s Wood Faucets. 

Red Cedar escalate 
CTE snams Ganeeads sateen econ 
CRE sda bese Sans adonnens Net Prices. 
CE cnn nnncen G0es be 
4 eee 
Self Measuring: 

Enterprise, per doz. $36 00............- ss... 408 

FILES—Domestic. 

Best Brands, lis Nov. i, 99... ee 
Good Brands, list Nov. 1 , 90. «++. T5&108 


Imported. 
..- Stubs list. 5¢ 


FORKS AND HOES. 


Coke and menace im. bonean sete 
Coal Forks.. 































Barn or Ice Forks.-.........c0c++++eeeceeee 
Beet Forks. noite 
Ballast or Stone Forks.. 
ET EE cnces 0000 V0ed 0600 coc qneseses 
SR rac ct vede cvcccccc-cs 000see case 
Potato p Forks pede deeons eonnienen 
[  . | Re gRSR qa eA 
Sluice Forks shied 
Heavy Mill, Manure or a Ledeen 
Steel Tar or Asphalt Rakes.. 
Asphalt Hoes... 2000 sccccececccccess 
ime Tine Ha ay Forks Ly —~- Size 
Three Tine Hay Forks, Standard Size.. .. 60&15¢ 
Four Tine Hay Fork Standard Size...... oe 
Socket Four Tine Hay Forks............. one 
Socket Four Tine Manure Forks .......... 10% 
Socket Four Tine Spading Forks, 70&5& lgs. 
Three Tine Hay Header and Baler Forks 
see geeeeawunet hongeccneceggtecescnatee shea 4 
Four Tine Hay Header ont von eee % 
Grain or Barley Forks, . oo awa .. W&06 
Four Tine Manure Forks.......- one 
give & Six Tine Manure Forks.. 
nyt Forks...» 00220000 --. 0&2 
pees SN ik «cistighe 06 beeetn Bebeed 
Stone Pic orks... ee 
Garden H sevendaneanaee 
Meadow “a Rhode Island Hoes...... borers 4 
Sunbeam Meadow Hoes..........++..+. 75& 
Mortar and Street Hoes.. qtemnide innit 
Planter Hoes, Regular | baci 70& 30% 
PEED coe. nnncocecccttocorgnepeh teil T5&208 
Cotton Hoes - 10&10&10&5&26 
Rough Finish Shank Cotton Hoes ...... T5& % 
Cotton Chopper Hoes.........+....++ 75&10&7%44% 
es’ Cotton Hoes........0.....sees T5&10&7 44 
BER BRUGES occdcccces cost cece sed 0& 254% 
oy Ladies’ and Boys’ ae 70& 10to70& 10&5% 
rr mages ee See anit 
oO Vo) ¢ Ser rrr rr errr rr 
SOG MEE nhc 400000800008 0000 0c ccce sce 





Steel Garden Rakes... pking 

Steel Garden Rakes Stamped blank. eudbelbcadiokl 708 

_ SAE ween 

| ee Road Rakes........... 
arpers’ No. 7 waned aoe ‘ 

Truck moe ai . 

Ss eee "75S 108 

Hoe Down Hooks . abt Waeaseoen 

.. J. -Prerorqeerpeenspeer 

Laid Steel Edge Hoes..................+.25, 





GAUGES. 


Marking, Mortise, etc . 608 
Stanley R. & L. Co.’s Butt & Rabbet Gauge. Net 


GIMLETS. 
RII ia. ss mastitis teen Oe aneiaddea tiie ene mata dees 605 


PT... secactnbelign oath oun nial 83% & 10% 
ROG DOVE coc 000 cocccccccccseees cecces coce 83% &108 
GLUE POTS. 

Tinned . neeusecnencesbasncasen socsenesenedly 
GLUE. 

Martin’s Liquid, List.............-. 334 off List 

Martin’s Liquid, List.. ‘ 


a4 off List 


Martin’s Liquid, List.. % off List 


GREASE, AXLE. 


GRINDSTONE FIXTURES. 





Stowell’s .. a 
Reading Hardware santo aparece Net 
HAMMERS. 

“Artisan’s Choice,” A. E. Nail.........40&10@50 
Engineer's and B.S.H ans. ss etanndguadaia BOk54 
Machinist’ s Higmeness.. .BO&54 
Bell Face, A. E. Nail.. 50&54 
HANGERS. 

NE on cines Cunt eoncengnatess eeeenseseseesl 60< 
DEE BPOCC cccceccectccscnches donhcont 83%4 

nth nb ackk hobhonch ences 'e eden Wd quid 
ER Oey AG. 50& 10% 
iti nndnade gpangenaiekial 50& 10 
Nn inns bu bdnkie bine ws eeStnbeue 50& 108 
PEGE EDGE s 000 cose cocece 6090 cece seocsccesseus 
a ae aa Ie a 50& 104 
SE NT on 00s ocne nbns ebagnces ner 
Steel, Nos. 800, 400, 500, ... 2... ce cece ccees 
ne ees es 
Zenith for Wood Track.. ae 
Extra 5@108 ‘often’ giv en. 

HATCHETS., 
American Axe and Tool Co..... 
Heat's. tds tabedeedee spanenns 
Hurd’s 
Dttittcheoens eodketnee eh 40&10&54 
COTE Be 0.0000 0000 0000 0008 cove 
C. Hammond & Son............ 
Fayette R. Plumb............... 


HAY AND STRAW KNIVES 


CII. 000 cote cece cccccesnetccceses $6 50&$7 0 
HINGES. 
Light Strap Hinges, No. 800... ......e+++se+ses 754 
Heavy Strap Hinges, No. 808...........++++ 75&108 
Light T Hinges, No. 805................+ --G5&10% 
Heavy T Hinges No. 807... on oe es OOSC108 
Extra Heavy Hinges, No. 809........ 79&10& 10% 
Long Chest Hinges, No. 811...........++++: 50&5¢ 
Hinge Hasps, No. 4 shies acatnneebwadaiel 50&10&5¢ 
Crate Hinges, No. 815 ....... esses sccceesess 66%% 
Crate Hasps, Single Swivel, No. 817...........- 4 
HOLLOWWARE. 

Stove Hollowware Ground... ......essee+ eee 508 
Stove Hollowware Unground.........++-..+.++ 

BS Fe cccc v00000 065060 0060 cccceckse 70&104 


IRONS—SAD AND POLISHING. 


Mrs. Potts’ No. 50..........ceceeseeeeeeceeece 
Mrs. Potts’ No. 55..........+. seceuees copecbes 


RT TBD ance conc 000008 00ve 04s0escces 
Mrs. Potts’ No. 65.... é0btenseue coos 


#3 83 











KNIVES. 


0 I 

Bae aE eo o00 cccccccsccccccecesd 25@33 Kx 

x0 000ccn0s00cnes ccerscecce sees 80& 10@40< 

SE 25% 

PT Cc. 6666s ve cve seccesvecce 00004000 20% 
KNOBS. 


Base, 2%in Birch Rubber tip, @gro.... 
ee ee eee BW doz. 70c 
eo ener 





LADLES. 

Cidne Sina ccdcsa seeded eaneeisbedeesmal Net 
IE nGks naeddeen-naeketanneiekie dnde-meseed Ne 
LANTERNS-—TUBULAR, 

No.0. Berger’s ‘Bail a. se ) 
Seaidtahalatisiaiin iaineninitabnitaaneatiel z$9 50 
No. 0. Bergers “Bail Li t. m Cia. 
i ESET er doz 10 50 
No.2. Berger’s ‘Bail ift,” 
wiiet Giiid. abide Gime. pedeaiid er doz 18 00 
No.2. Berger’s ‘Cold ae ” 
iadeenwhidnes Néteetes anne ce doz 16 00 
No.0. Berger’s Dash Board, {—~ p 408105 
anned, Plain Globe...... per doz 18 00 
No. 0. Berger’s Dash Board, Jap- 
anned, Bull’s Eye...... per doz 18 50 
No. 2. Berger's D s pen Board, Jap- 
anned, Plain -per doz 17 00 
No. 2. wenger Bot ocae Jap- 
anned, Bull’s Eye...... per doz 17 50) 
BULL’S EYE POLICE. 
2%-inch flash light.......... per doz $3 50@$3 75 
8-inch flash light............ perdoz 4 00@ 4 25 
Se in ons deesnnenecenae per doz 8 50 
SPE MN bit dicts canubeneeaones per doz 8 57 


LEMON SQUEEZERS. 


Wood, Common, per gr., No. 0, $5.00; No. 1, 
$6.50; No. 2, $10.00. 
Wood, Porcelain Lined, No. 1, 


$0bs wise 6560 068006 008800 beds perdoz $8 00@$3 50 
PN ODL, bikiad necsecandaen per doz 1 25 
Iron, Porcelain Lined........ perdoz 8 25@ 8 50 
Jennings’ Star................per doz 1 8@ 1 90 
eiiandudeaikas snusdein aenmiee per doz 


STOVE AND PLOW. 


Piow. see cocece cove ce 0 MO108 
Stove, list ‘Dec. 2, "1800... eciemuiieeatade tilendiantend 65&104 
TIRE, 

Common, list Dec. 28, 1809............. 65&10to70s 
eID snnns: 00asds cooeesesccnets 724% 
Norway eee eee e e mnen aegee 754 
BORING MACHINES, 

Jeoning upright without Augers........ 82 
MALLETS. 
Fiber Head Stearns...... --30&108 
PT cnc 0000 66000000 sees csc ce cvcconsessened 405 
Ligmumvit®, ......000 ccc cece cccccccces 40@40& 108 
Tinners, Hickory and Applewood, 
C06n60 660000 6000 00 000s cc 600eee per doz 75c@$1 50 


MATTOCKS, 


Reagralar Mat... oc 000000 cccscccce co cece 000000 ccc cD 


MOWERS, LAWN. 


CBIR onc c0 nsec cs 8000 000000006 all sizes, $2.00@2.10 
sans 000008 cons ercpen scenes all sizes, $2.50@2.75 

10 12 14 16-in* 
High Grade.............4 450 4.75 5.00 
Pennsylvania and Continental..........Net price 
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NAIL PULLERS. 





























































































DS errr ere per doz., 4 =. 408 
a § ee 00. 40% 
we. (ees ” 315 00. 408 

Aiex.. ‘ wenannanNe .. Net prices. 

MET isn scdcauks.anekcavaceael per doz., $ 9 00 

EERE ee perdoz., 12 00 

Bureka..... cccccccccececcccescccces per doz., 1000 

NAIL SETS. 

NT, occas ceed cxnsenns per gross, $8 $9 00 

SS ayer per gross, 8 oy) 

Cannon’s Diamond Point ... per gross. $9 00 Net 

NUT CRACKERS. 
Sargent’a No. 12. . .00e ..0.0c ccc cscs cccces voce $1 50 





Sin Or Biel oc ccs cecses cee 

ME canenteeeedaentee cave anees es 

Malleable Hammers a 

Malleable Hammers, Old pat., same list....... Net 
PADLOCKS. 

Sargent Dog IT .cn-counntnces000¢snepeeceen 70% 
Sargent W Foust | Steel RE Bec vce cease cass 804 
PLANES. 

Stanley Planes, No. 100.. or $.30 each 

Bets Bev 00606 cccece cenees .85 
PLIERS AND NIPPERS. 
Swedish & wae Cutting Pliers... .cccecccecceses $F 
a Diag rn: 2 ooo casas 
Selle = ound NIDGOlS .0.0 cccccccccccescoes 40% 
U.D » COx, All Kinds ....cccce ccccee cece Net 
PLUMBS AND LEVELS. 

RE, ondide toviunbs dedescede es cbte vee 
DE Bic adnqu ctlaccisscksbenarectecsbecesaadel 60% 
POACHERS 
Buffalo Steam Egg No 1, per doz......$7 20, 50% 
PULISH, 


POLISH—METAL,. 


U. .. Metal Polish Paste, 3 oz. boxes, per 
z. 50c; per gr. $450 sb voxes, per doz. 

ot 35: 7 Ib boxes, per doz $223 
S. Liquid, 8 Bs cans per doz. HB; 


gr.. 2 00 
althelee? Friend Metai Polish, per ‘doz. 

CE Sey DOE EE cccc ccc cccccesecscecces 660ese 18 00 
Universal Paste, 8 02 boxes........2.eeee seers 608 
Burnishine Liquid 5 Ib.........--+- eee ee cree 16 00 

POLISH—STOVE. 

Eon 0n090004 cacecncescoeuees per gross, $5 75 
Dixon’s Plumbago. ...... 2.0. ccccesceees per mm 63c 
POPPERS, CORN. 

Round or Square, 1 qt........-++++ per doz..... 654 
Square, 13% Qt... 2... ccvceesccccceees per doz., $1 00 
Bauasre, BGt...0ce ccccccccccese cece per doz., 1 00 
POST HOLE AUGERS AND DIGGERS, 
Iwan’s Patent Post Hole Auger.........+++.... 405 

Eureka Perfection Post Hole Digger, per 
TE ccnapaeeeeeesse sects POORER ALT $10 00 
Sed é.dn06es cnenGredeosatsé oaks een perdoz., 8 25 
POWDER. 
IN CANISTERS. 
Bitte 9D Gath oc once ocee cece gecvsseteocesseveced 45c 
Fine Sporti oe eee 75c 
Rifle, 1m each....... $1 00 
IN KEGS. 
Duck, 636 Kegs....cccsccecccccvccccecscccces $2 50 
Rifle, 6% RMB 0060s cc concer casecscocceseccs BaD 
Rifle, 12% kegs... pecassdsentbendasaeoeonenénne 2 25 
Rifle, WM kegs.......scsvecsscceeecccesecccees 400 
PRESSES—FRUIT AND JELLY. 
Enterprise Manufacturing Co,.........+-sess00s 254 
PULLEYS. 


Hay Fork, Swivel, or Souaye, —heeeyan a ses vb) 
Hot House, other Fise etc. .. 50 
in 






Japanned Clothes Line.......-++ssseeseeeseseee 
apannedScrew .. 6600000 00-900000 c0nee 
apannedSide..........00ecssccccescseeeees 50& 10% 
ash (Auger Mortise): 

Common Sense, 1% im... -++++....+++ per doz., 19c 

Common Sense, 2in. .+-. per doz., 20c 

Empire...... RR © ES wATe.; 2 in., 22c 
SASH PULLEYS. 

Fox No, 8 or No. 7, 2% ween. venene seed 25c per doz 

Fox No. 9, 1% wheel.. epee cc ccc cen BOF GOS 

xtra for plated o> “oetpgebepepets: 25c per doz 

Extra for Anti-Friction Bronze 

ee ee 10c per doz 
RAZORS. 
fox Razors No. 43 * eR: per dozen $20 4 
“ g2°"""(Platina) “ 4 00 
Discount 40% 
Pimrbetnet cas: cechsccces cocees e “ 16 00 
REGISTERS. 

Sask i Joponast 2d Registers, Ventilators, Faces 

orders & 10tob0s 

White Japanned ‘Registers, ‘Ventilators nt 

Pidahdneccanbees ntnncabetssceaennnl &10to506 

Bronzed Finishes in Imitation of Gold, Silver: 

Camner OF TGGNEGs o0cics c00s cccshoccndecde asec 
ES SGI 2 50& 10to60% 


Electro-Plated in a oem, ek or 
Oxydized Silver.. ee 
White Porcelain... a 
Solid Brass and Bronze Metai.. ee 








RIVETS AND BURRS. 
ON Se a 3 ae a a 50« 


ROOFING SUPPLIES. 
EAVE TROUGH. 





Perfection” Galvanized Eave Trough... .75&10% 
Eclipse” Galvanized Eave Trough...... .75&10% 
Double Bead Galvanized Slip-Joint E 
III sack aniensiacnnntenentaiinamsaiiad baie 5& 108 
Dou oie Bead Galvanized LapJoint Eave 
acadtcnnwsrdsatenkdvenudasekiawesad 75&108 
GUTTERS, 
Roof Gutters, Galvanized..........---.0+++ 75& 10% 
PIPE. 


Plain Round Pipe,Galvanized,Nested 60&20&2%4% 
Plain Round Pipe, Galvanized, Un- 


SND na wis Rb ccnbaieada Sonu tine ceadweoun 60& 204 
VALLEYS. 

Valleys, in Rolls, IC and IX Terne............. 
Valleys, in Sheets, IC and IX Terne..,........ Oe 
HOOKS. 

Flashing Hooks.. 9s0se ceqpecensn chen 
Wrought Conductor “Hooks” SOE 608 
CUT-OFFS. 

Re TE cs. 6scnce cetntantensesesatsoeee 
REGS SEED nkc06-00004ncnnnsonsagnenudenses 10&10% 
SMe 
Comtammial Tim once cccccc cose cccesccces cosevess 205 
EAVE TROUGH HANGERS. 

— ine Hangers, Single and Double 


ELBOWS. 


One Piece Conductor Elbows, Galvanized, 
I on 0 a nircthteehia Gin eres wees Nell 
Adjustable eee 508 


PREPARED ROOFINGS. 


—— 2ply Tarred Roofing, coms 
ph, CONE He ERs EF, per sq. 






ue — hopin came pepepeoepah com- 

plete . $2 00 per sq. 

ROPE. 

Manila, 7-16 inch diameter and larger,...... 

tkionmanbete® reecvte sebtumeeaent perlb 11%c 
Manila, #in......... perlb 11%c 
Manila, % and 5-16 in.. --perlb 12%c 
Sisal, 7-16 in and larger. . perlb 7c 
SE TE TE nck onbe occa sutceedeesel or 8%c 
Sisal, ME GtOE BO8 Bia «ccc cocccecccess perlb 8%c 
Sisal, Medium Lath Yarn...........- perlb 9c 

BOXWOOD RULES. 

3 Re Ne ee ee /~ 4 per doz 
oe 18. 2 - ih) 

26 





Lufkin’ s Steel.. 


SASH LOCKS. 
Septet, PGGt.000c.00senncens cnsseccces cose 60@60&54 
Payson’s Perfect... 2... 2. ccc cceses cece sevcce Net 
Payson’s Signal, (mew list.........+.... see. Net 
SAWS. 
Atkine’ Claculas coc cc ccccccscccces ctoces ccccce Net 
Attlee? Weed ooce occc cc ccccee cocccs ccvceccccece Net 
Be CGB GR onc 009.00 0000 cece cs cocccese Net 
Atkins’ Mulay, Mill and Drag.........-.++ +++. 40% 
By COE TI 0060 0n000000d es 0000 66 ence Net 
Atkins’ Circular Solid and Inserted tooth...... 508 
Atkins’ Bands over 2in. wide..........++....+- 60% 
Atkins’ Bands under 2 in. wide...........- 50& 108 
Atkins’ Mill, Mulay and Drag.............+..-- 508 
RNS? Cr0OD WOR eo 0.0 00 20.00 vescccs cote once. cous 40% 
PN nt 40&108 
Atkins’ Narrow Cross Cuts........00 sees eeeees 408 
Atkins’ Wood Saws and Blades............ 40& 10% 
Dern? Tams GamOecc0ce vevcce cocces ccssee 40& 108 


— Butcher Saws, Compass and Key- , 
BeBe nn00 ong) bb nben4es0sg4s 600s toques cones 
Disston Circular Solid and menage oe. .. 508 
Disston Cross Cuts .. Net 
Disston Narrow Cross Cuts..... 
Disston Mulay, Mill and aang 
Disston Framed Woodsaws.. 
Disston Woodsaw Blades.........s0+seceeeeees 
Disston Woodsaw Rods...... ....-.eesee+seeeee 
Dison ee Nos. 12, 99, 9, 16, D100, 





errr rere eer r ert? cere ees) 


Disston AAS Ay =} Ee 808 
Disston Compass, Keyhole, scene enntitaiaiaiel 254 
Disston Butcher Saws and Blades.............. 358 
SCREWS. 
BENCH AND HAND. 
Bench, Iron.. S6esese -- per doz., 60% 
Bench, Wood, Beech. eeseee gate taen “per doz., $3 50 
Hand, Wood... aus saandes pandaseanedeienth alee 














COACH, LAG AND HAND RAIL, 
Coach and Lag, Gimlet Point, list Stes, 20, 
TERS. eR eR AOE Re. T5@ 7&0 
Lb 4 


JACK SCREWS, 
Fe 


woop. 
MANUFACTURERS’ CIRCULAR PRICES, 
New List. 
ER TCS ORE 8F¢ 


Round and Ova! Head Iron 
Flat Head Brass. 

Round and Oval Head ‘Brass... 
Flat Head Japanned 





SHINGLES, METALLIC. 
Eastlake I. C. Tin Shingles, painted, pr sq. 


Eastlake I, C. Tin Shingles, galvanized, pr 
square 

Ouleaun Fluted 1. ¢. Tin Shingles, painted, 
OE BHUBRIO, 0000 00 cncane 868006 cece ce cceccces 

Octagon Fluted I. C. = angen, ~asiionl 
ized, per square, . 


SIFTERS, 
a besenmniiiiii 5 
Hunter’ s Genuine........ ventas 00 

SKATE SHARPENERS. 
kate Sharpeners, Eureka..... er doz., $2 00 net 
Vasher Cutters, Woodard’s. th - 7 50 net 
SLATE. 
GENUINE NO. 1 BANGOR. 
24x14 20x10 
24x12 
_ ; bss 50 per sq. et $4 50 per sq. 
22x11 16 
sn m 
x 16x10 
16x12 }$3 75 $4 25 per sq. 
itai0 per sq 16x 9 ' 
12x 7 
14x 7 fax 6 $8 25 per sq. 
GENUINE NO. 1 BANGOR RIBBON, 
24x14 20x10 
Mxi2 ¢$3 00 per sg. 3010 
22x11 18x 9 > $3 50 per sq. 
Batt {825 prea. #9 
14x 7 — 


SOLDERING FURNACES. 
No. 8 Gems tin reservoir... ee ee 
No. 6 Gems copper reservoir......-...ss+ccee 8 
_ |, Renan e pane rainpnte heres 3 
Clayton & Lambert No. 1 Fire-Pot.. wet 
Clayton & Lambert’s Special Fire-Pot.. .... 7 


SPRINGS, DOOR. 


Star (Coil) list set "05... 
Torrey’s Rod 39 
Warner’s No.1 


OOO eee ee meee ETE eee ween tees 





STAPLES 
SM cited neve debk esate ennai 
Ey GUI i000 t0s0se uc keecdnv0ed per Ib., 5c 
STAPLE PULLERS. 
Runell Staple Pullers... ..........per doz., $9 00 
STOVE PUTTY. 

5. 10 & 25 pound Cans............eeeeees per Ib., 5c 
I ates cncherastncccoeiiad per lb., 43c 
TWINE, 

Pin ie BC B 
No, 9, % and A% BP oc cece cocoon 24c 
No. 12, % and % Ib. Balls.. 17c 20c 


No. 16. % and %& lb. Balls.. 
os % ang % lb. Balls.. 





36, % and % |b. Balls. . 8c, 1 
Chalk Line, ‘Cotion, Ib, Balis............ 18@20c 
erin k a Wrap, ing, 5 alls to Ib...-....... 16 to 20c 
ay — a E and % Ib. wrens Gpring 
8-Ply oo Bh TER ca.cuty oss uben anced 
ee SOON, BIG BD. Bici.seos tocccccccceccanes ee 
8,4 and Ply Jute, Ib. wate psdencfeccennonst 8c 
ason Line Linen, a concen 
No, 264 Mattress, 4 and % ib. ‘Balls... ..B4c 
Nisin sx sido ences tascastebbebedeselsahsonan 5 @6c 
WASHERS, 
Size bolt........ 5-16 % 
Washers........ $7 00 36°50 $4 00 sie si’ 


In lots less than one keg add Kc lb; 5-1 
boxes add 3c to list. - ic per . 


WIRE CLOTH AND NETTING 


Galvanized Wire Netting.................. 80& 204 
Painted Screen Cloth, per 100 ft............ $1 10 
WIRE AND WIRE GOODS. 

Brok sn’ Ann, Nos.0 to 18 B0@Q60& 
roken Ann, Nos.0 to 18 ............. 1 
Cop’d, Nos. 0 to 18...... 2... eee. iokivgureioees 
Galvanized, Nos. 0 to 18 «... 2... ces cece cccces Net 
Tinned list, Nos. 0 to 18............ 60&10@H0&15< 
Annealed wire, on .- pm oéeesbéasenanuied 60&10¢ 
SORE; TEE TOR. By WO 5000 ce'vcce dove entbccescocdl 
Copper list Feb, 26, Wiksdeic4endsscetutinceies 10% 
WRENCHES. 

Agricultural... nica asantensen 
Acme Brigh cc cnanthuamninecannsiilie ven 
Baxter’s . 0000 seedesenenecten acnattel 60& 158 
Coe’s Genuine snaweesebeamenee Couenieainaeel 
Alligator...... sees -- OO¢& 108 
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Wants and Sales. 


For. yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing te secure employees, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, &c. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 


PATENTS. 

H. W. T. JENNER, Patent attorney and mechanical 
expert, 608 F street, Washington, D. C. Established 
1883. I make an examination free of charge and re- 
port if a patent can be had and exactly how much it 
will cost. Send forcircular. Member of Patent Law 
Association. 














For Sale—Clean stock of hardware, tinware, 
stoves and tinners’ tools, in one of the best parts 
of southern Minnesota. Good live town, popula- 
tion 2,000. Stock will invoice about $3,000. A 
good business and profitable. Reason for selling 


is sickness. Address, “N. P.,”’ care of THe 
AMERICAN ARTISAN, 69 Dearborn street, Chi- 
eago, Ill. 5 





For Sale— Half interest in a good hardware and 
some machinery stock. Good reason for selling. 
Good town, good farming country. Land has 
advanced from $4 to $65 per acre in 13 years. 
Will not trade unless it is for good land in Sioux 
Co., or some good landin Iowa. Stock will invoice 
about $4,000. Box 15, Ireton, lowa. 5 





For Sale—A new clean stock of hardware, fur- 
niture, stoves, tinware, implements and under- 
takers’ goods in a live mining town, having a new 
mine with 9% ft. vein of good coal and another to 
be sunk this summer. There being 54 new houses 
built this summer and prospects are that it will 
be doubled this year; its a regular gold mine for 
we have done a good business since here and 
surely have good reasons, otherwise would sell 
for no price. Will sell building and all which is 
all new yet. Don’t write unless you mean busi- 


ness. Address H. Koch & Son, New Baden, ite. 
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Wanted—Sober, reliable tinner who under 
stands bicycle repairing, to purchase half n eres 
in good hardware business. Have always kep 
tinner by the year. Postoffice in store. Abou 
$2,000 required, married man prefered. Address 
**Dakota,” care of THE AMERICAN ARTISAN, 69 
Dearborn street, Chicago, Ill. 3 


Wanted—At once an experienced tinner and all- 
around man for a new town in northwestern lowa. 
Steady job for right party. Must be sober and 
furnish references. Wages $10 per week. , 
Rebman, Melvin, Ia. 3 


Wanted— Experienced tinner and furnace man, 
one who can also do plumbing and with a fair 
knowledge of steam and hot water heating. Must 
be temperate and industrious. Steady job to the 
right man. When answering, state wages expected 
apd experience, etc. Address ‘‘Industrious,’’ Care 
of THE AMERICAN ARTISAN, 69 Dearborn street, 
Chicago, Ill. 





Salesman—Calling on stove or hardware trade 
to sell our asbestine stove linings on commision 
only, no others need to apply; state territory cov- 
ered and present employer. Asbestine Mfg. Co., 
Windber, Pa. 3 





TINNERS’ TOOLS. 


Wanted—Second-hand tinners’ tools. Send list 
and price to Chas. Hahn, Red Lodge, Mont. 6 











For Sale—Tin shop, furnace and plumbing busi- 
ness in a growing town of 1200, as and water 
works, large territory, prosperous people. Near- 
est tinner 13 miles. Very ttle competition and 
lots of work. Have the best set of tools in the 
county, which with stock will invoice about 
Am obliged to sell on account of health. This is 
an elegant chance for a good workman If you 
mean business write at once to Chas. E. Maris, 
Williamsburg, Iowa. 6 





For Sale—Weil established hardware, tin and 
stove business, together with a well paying tin 
shop, with or without property. Southwestern 
part of Ohio. Address “C.C.S.”’ care of THE 
ree ARTISAN, 69 Dearborn street, Cotes, 


For Sale—A $3,000 stock of hardware, stove and 
tinware, in one of the finest towns in southern 
Wisconsin. A good paying business which will 
bear investigation. Address “Ajax,” care of THE 
AMERICAN ARTISAN, 69 Dearborn street, Chi- 
cago, Ill. 6 








For Sale.—Business for sale for cash, the old- 
est established hardware and farm implement 
stock, with set tinners tools. in brick building on 
best business corner, in live southern Minnesota 
town on the Iowa stateline. Will also sell or rent 
buildings. Nearest competition twelve miles. 
Stock will invoice between $5,000 and $6,000. 
Done a $20 000 business last year. Rare oppor- 


tunity. Good reason for selling. Address 
“R.R.” care the AMERICAN ARTISAN, 69 Dear- 
born street, Chicago, III. 6 








Having a complete set of hot air furnace pat- 
terns, would like to make arrangements with 
some stove company for manufacture and sale of 
same. Furnace has been tested and proven satis- 
factory. Address ‘‘Furnace”’ care of the AMERI- 
CAN ARTISAN, 69 Dearborn St., Chicago, Ill. 6 





For Sale—Entirely new stock of hardware. tin- 
ware, stoves, harness, etc., with a full set of tin- 
ner’s and harness tools, in one of the best towns 
in northwestern lowa; best of reason given for 
selling. Addrees “X. Y. Z.’”’ care the AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, II]. 6 





Partner Wanted.—I have invented a milk pail 
holder; it is made of wire and can be attached to 
any pail with wire in it. I will send sample to 
anyone that wants to go in with me and give my 
terms. B.B. Morrison, 507 South Main Street. 
Belvidere, 111. 6 





For Sale.—Hardware business situated in Car- 
roll County, lll. Stock invoices over $9,000; can 
easily be reduced. Over $27,000.00 of business in 
190). Stock consists of hardware, implements, 
buggies, harness, etc. Reason for selling 
is poor health. Address ‘‘Reduced” care 
the AMERICAN ARTISAN, 69 Dearborn Street, 
Chicago, Ill. 6 





For Sale.—A good clean stock of hardware. 
stoves and tinware with tinshop combined, will 
invoice about $2,000; in a town about 70 miles from 
Peoria and 90 miles from Chicago, also a two- 
story frame store balling for sale; will sell stock 
and rent building or sell both. Best reasons for 
selling. Address Lock Box 317, Piper City, Ill. 6 





For Sale.—Hardware stock of $6,000in town of 
2,500, southern Minnesota. Address ‘**‘South M”’ 
care the AMERICAN ARTISAN, 69 Dearborn St, 
Chicago, Ill. 6 

Wanted--To buy a tin shop and tools, in city of 
2,500 to 5,000, where there are city water works, 
by a first-class tinnerand plumber. Wisconsin, 
Illinois or Michigan preferred. Address, ‘“*Plum- 
ber,’”’ care of THE AMERICAN ARTISAN, 69 Dear- 
born street, Chicago, III. 5 








For Sale—Well established hardware, tin and 
stové business, with a well paying tin shop and a 
ull line of agricultural i ements. Will invoice 
bout $8,000. J. P. McAllister, Kingston, Ill. 5 











Wanted—To buy a second-hand 30 in. bar folder 
and a small hand punching machine, or punch and 
shears combined. Must be in good condition and 
cheap. Will sell a new No. 0—30 in. Gutter Beader 
cheap, never was used. Simsen & Ruppenthal, 
Hilbert, Wis. 6 


Wanted—2nd hand, old style, Stow’s patent, 
double seaming machine. Also 20 in. tin folder. 
Geier & Peppler, 700 Lincoln Ave., Chicago, Ill. 6 

Wanted—To buy a second-hand set of tinners’ 
tools, by March 1st; must be in good condition. 
Send list and lowest cash price toatinner. Lock 
Box 20, Stronghurst, Illinois. 5 


HELP WANTED. 








Wanted—A good all round tinner, for in and 
outside work, for furnace work and clerking store. 
Got steady work the whole year to the right man. 
Give reference and state wages wanted. Th. Han- 
sen, Holstein Iowa. 6 





Wanted—A good soter and reliable tinner, who 
can take charge of shop, when proprietor is absent, 
in acountry town. Must be Gorman and under- 
stand windmill, pump and bicycle work. A single 
man between 25 and 30 preferred. Steady job to 
right man. Give references. Address ‘‘Michigan,”* 
care of THE AMERICAN ARTISAN, 69 Dearborn 
street, Chicago, III. 6 


Wanted—By March Ist; an all around active 
and reliable tinner that can do furnace work, 
plumbing, pump work and such work as usually 
comes up in a country shop. State age, experi- 
ence, references and wages expected. Address 
John Seger, Morning Sun, lowa. 6 


Wanted—Good tinner and cornice cutter. One 
that is sober and industrious and a willing worker. 
Aug. E. Lindemann, 3127 Maino Ave., Cincinnati, 
Ohio. 6 


Wanted.—A good reliable tinner, must under- 
stand shop work, inside and outside tinwork, 
roofing and guttering; gasoline stoves and a good 
knowledge of furnace work, bicycle repairing. 
Absolutely temperate and a gentleman, perma. 
nent position to the right man, state age and 
wages wanted. Harris Bros., Colfax, lll. 6 





Wanted—An Al man, who can do first-class 
meta! work, tin roofing, spouting and hot air fur- 
nace work. Man with some knowledge of plumb- 
ing preferred. Will pay fair wages to start, and 
increase same as business increases. O.H. Allin- 
son, Jobstown, N. J. 





Wanted—At once an experienced tinner that 
has had experience in a hardware store. To an 
honest reliable man, we will pay $60 a month. 
Unmarried man preferred. Address all commu- 
nications to Tomkins Bros. Hdw. Co., Amethyst, 
Colo. 5 





Wanted—A first-class cornice cutter, one that 
has had experience in handling a large force of 
men, in and outside. State former employers and 
wages expected. Address, “‘Cutter,’”’ care of THE 
AMERICAN ARTISAN 69 Dearborn street, Chi- 
cago, Ill. 5 


Wanted—By March Ist, a tinner; must be good 
on pumps, windmills. Steady job to the right 
man. Must bea hustler and not afraid of any 
kind of work. Must be strictly honest and sober. 
State wages and references. Address, Lock Box 
1516, Anita, la. 





Wanted—By March Ist, a tinner, one that can 
do anything that comes in a tinshop. One that 
can do furnace work. A steady job to the right 
man. State wages. Address, ‘‘Shop,”’ care of 
THE AMERICAN ARTISAN, 69 Dearborn street, 
Chicago, Ill. 5 





Wanted—By March Ist, good tinner and slater. 
Steady job for the right man. Must be strictly 
sober and furnish good reference as to ability and 
reputation. Good wages paid. Henry E. Davis, 
Girard, Ohio. 3 


Wanted—A good reliable tinner for inside and 
outside work, fair wages paid. Western man 
preferred. M J. Williams, Baton Rouge, La. 2 


SITUATIONS WANTED, 


Wanted—A position by a thorough hardware 
man and tinner to take charge of a business, or as 
tinner with a view of taking an interest or the 
whole business. Years of experience in buyin 
and selling. Address Hardware, Esterville, Ia. ‘ 














Position Wanted—By experienced stove sales- 
man. Best of references. Address ‘‘References,” 
care of THE AMRRICAN ARTISAN, 69 Dearborn 
street, Chicago, Ill. 6 





Position Wanted—Young man can do all kinds 
of tin work, furnace, plumbing, steam and hot 
water, pump and windmill. Am sober. State 
wages. Address“ Box W,’’ care of THE AMERICAN 
ARTISAN, 69 Dearborn street, Chicago, III. 6 


Situation Wanted—By a first-class tinner and 
and job worker; do all kinds of building work and 
a good man on hot air furnace work. Can figure 
from plans and also do cornice work and slaté 
roofing. Am 27 years of age and have 17 years of 
experience in the business including the hardware 
line. Would like to hear from a man that hasa 
good steady job. State wages and address “Box,” 
care of THE AMERICAN ARTISAN, 69 Dearborn 
street, Chicago, lil. 6 


Wanted—An experienced salesman with A No. 1 
references, good presence, untiring persistence 
and rare personal magnetism desires an engage- 
ment as traveller fora stove or hardware house. 
ace W. G. De Haven, 361 E. 43 St., Chicago, 

. 6 


Change Wanted—By a first-class, up-to-date 
tinner. Am German, age 28, understand all 
kinds of work expected of an up-to-date tinner; 
references given with first letter. If you want an 
honest man, write to August Ebert, Wells, Minn. 


5 





Situation Wanted—By March Ist, by a good all 
around tinner. Have a thorough knowledge of 
the hardware business. Furnace work a specialty. 
Able to furnish estimates on all work from plans. 
Worked 20 years at the business, am married, 
sober, industrious, always pleasant and agreeable 
in business. Can ieoniak first-class reference. 
Address, ‘““Box 20,” care of THE AMERICAN 
ARTISAN, 69 Dearborn street, Chicago, Ill. 5 


Would like to correspond with hardware firms 
wishing a first-class man. up to datein furnace 
work, tin, copper and general jobbing, plumbing, 
steam and hot water heating. Can figure from 
plans on all work. Can take fall charge of shop. 
Sober and industrious. Address, ‘*Ohio,” care of 
THE AMERICAN ARTISAN, 69 Dearborn street, 
Chicago, Ill. 5 


Situation Wanted—By a first-class tinrer of 20 
years’ experience,with considerable knowledge in 
plumbing and steam heating. Have had a good 
deal of experience in making furnace trimmings 
and setting up furnaces. Have had considerable 
experience in general jobbing. Would like a 
situation at once. Address C. E, Yates, Box 88, 
Paxton, Ills. 





Wanted—Situation as tinner, by a young man 
29 years old; 10 years experience at trade, can do 
anything in timer’s line. Address S. T. C., 201 S. 
Sec. Ave , Canton, Ill. 4 


Situation Wapted—By a tinner, good assort- 
ment, job and furnace man, strictly sober and 
reliable. Address Tinner, 710 Locust Street, 
Joplin, Mo. 4 
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Situation Wanted—Am a first-class tinner and 
furnace man and understand some plumbing and 
bicycle repairing and can clerk in store; speak 
German. Address “Box 47,” care American 
Artisan, 69 Dearborn St., Chicago, Ills. 4 





Wanted—Position as clerk and salesman in 
hardware store by young mana of ability, educa- 
tion and experience; total abstainer, steady and 
a hustler; best of references. Address H. T. 
Cornell, Alexandria, So. Dak. 4 


~ Situation Wanted—By a young man as tinner, 
strictly temperate. Icando all inside and out- 


side work; ready for anything that comes toa 
tinshop. Address J]. W., P. O. box 14, New 
Rome, Minnesota. + 





Situation Wanted—By experienced, first-class, 
all-around tinner; single man, aged 29 years, 
strictly sober and reliable; very best of reference 
furnished; am also good bicycle repairer, have 
had charge of shops. the last 7 years, moderate 
wages for good steady job, city or country. Ad- 
dress G. H. Atkinson, South Woodslee, Ont. Can. 

+ 





Situation Wanted—By first-class atl-around 
tinner. 1 understand the trade in al! its branches 
including furnace work, country plumbing and 
pump work. Have 17 years’ experience at the 
trade and in store. Am 33 years old, married, of 
German descent and have first-class references 
from late employer for whem 1 worked 9 years. 
More particolers will be given by addressing “F 
C.”’ care the American Artisan, 69 Dearborn St., 
Chicago, Ills. 4 





Wanted—A position as tinner. First class at 
inside and outside work, also have a fair know- 
ledge of furnace work, plumbing and pipe work. 
lam a married man, with thirteen years’ experi- 
ence at the trade. I prefer the west or southwest- 
ern states. Address ‘*U. S.,’ care of THE AMER- 
ICAN ARTISAN, 69 Dearborn street, Chicago, Ill. 

3 





Situation wanted—By a young man as tinner, 
all around man, 7% years’ experience, can do 
pump work, assortment work, etc., am apmety 
temperate, reliable; try me, Illinois preferred. 
Address, ‘Box 203,” Frankfort, Ind. 2 


_ SPECIAL NOTICES. 








a FOR SALE. 

Fine stock of hardware in thriving county seat in 

central South Dakota; 90 per cent of the trade is 

American; no trades. Do not fail to inquire into 

this splendid business opportunity. Address 
Box “Z,” care THE AMERICAN ARTISAN, 

69 Dearborn St., Chicago, Ill. 





I have machines that are needed 
in every tinshop inthe land. On 
account of conducting my retail 
hardware business, I have not the 
time to devote to developing this 
business. Here is an opportunity 
for an enterprising man to make 
money. I will dispose of my pat- 
ents and rights cheap, if appli- 
cation is made at once. I mean 
business. Address “TOOL,” 

care AMERICAN ARTISAN, 
69 Dearborn St., Chicago, II. 


FOR SALE. 





Part of a set of Tinners’ Tools, Price, $75. 
Address FY. Walters, 
5 Amory, Miss. 





FOR SALE. ‘ 
An Unusual Opportunity. Wholesale, retail stock 
hardware, good will business, located enterprising 
city, N. ¥. State, $12,000 to $14,000, consisting 
Builders’ Hardware, Paints, Oils, Glass, Stoves, 
Ranges, Furnaces. Will be sold at a bargain if 
bought immediateiy. Address, 
“G. M. Ss.” 


THE AMERICAN ARTISAN, 
4 Chicago, Ill. 





Young man, well known in En- 
gland and Continental Europe, 
familiar with the different lan- 
guages, wishes agencies for a few 
lines of American manufacture. 
Prompt and careful attention, best 
of references furnished. Let us 
hear from you at once. 


Stern & Co., 


Liverpool, Eng. 


89 Paradise St., 
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SPECIAL NOTICES. 








Gas Stove Patterns For Sale. 
Complete line of patterns. including three 
styles, eight sizes, of heater patterns which are 
entirely new; our large heater in two sizes, excels 
any other on the market; two lines of hot p ates 
in four sizes each, frame,stove, etc. These goods 
commana highest prices, have nice trade estab- 
lished and patents pending; would accept cou. 

pany’s stock in payment. Catalog furnished. 

ddress PATTERNS,” 

Care THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. 3 


| 
| 


SPECIAL NOTICES. 

We have a new specialty, seils 
at sight to every stove dealer. 
We want traveling salesmen to 
handle it as a side line on com- 
mission, 


Independent Register Co., 
156 Champlain St., 
Cleveland, @hie,. 





WANTED 


To purchase back numbers of THE 
AMERICAN ARTISAN for 1896, 1897, 1898 
and 1899. My collection was destroyed by 


fire. Address FRED SCHUSTER, 
1 Sauk Rapids, Minn. 





Capable business man desired with capital; we 
will organize stock company or consider partner- 
ship for manufacture ot goods for hardware and 
stove trade; business established; goods command 
highest price: capita! required to extend business. 
We court fullest investigation. Address 


“Staple Line,” 


Care THE AMERICAN ARTISAN, 69 Dearborn 
Chicago, Ill. 


> 








DIXON’ ssuica GRAPHITE 


FOR TIN OR SHINCLE ROOFS AND IRON WORK. Tin roofs well painted have not re- 
IT IS ABSOLUTELY WITHOUT AN EQUAL. 


If you need any paint it will pay you to send for circular. 


JOSEPH PIXON CRUCIBLE CO., Jersey City, N. -T- 


PAINT 





quired repainting for 10 to 15 years. 





Send 10c. in prampe te of 
ample o 


for Free 


The Cleveland Stamping and Tool Co., 


‘*Solid-Steel’’ Lava Enameled Ware. 





CLEVELAND, 
OHIO. 





* 





4 


body can use it. 


factured only by 


‘ 


x 
AY 
im\ 


\ 


< 


\\ 


For sale by all leading jobbing houses. 
this and a dozen other “handy things” on application. 





Fjandy Fruit and Vegetable Slicer. 


is rapidly becoming a household necessity on account of its varied 
usefulness in slicing fruits and vegetables in fancy designs. Any- 


Illustrated catalog of 
Manu- 


yandy Chings Company, 


299-301 South Canal $t., Chicago, Ti. 





ouT THis ovuT. 





——_—_ eel we a 





to discontinue. 


‘ 
To the Publishers THE AMERICAN ARTISAN, 
69 Dearborn S8t., Chicago. 
Please send us THE AMERICAN ARTISAN each week ~ 
for three months. At the end of that time we will remit Two | 


Dollars, for one year's subscription, or 50 cents tn case we decide 








NAME 
ADDRESS. 





TOWN 








STATE 




















_—— ee 
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Champion, 
Active Champion, 


Champion Fr. ana 
Marquart 


Universal favorites with house- 
wives because they save time and 
strength. They POSSESS AN 
ADDITIONAL PLUE, A FEAT- 
URE FOUND IN NO OTHER 
RANGES, These ranges cannot 
be surpassed in simplicity, econ- 
omy and workmanship, and at the 
same time they are graceful orna- 


STYLE Ae ments to any kitchen. : STYLE c. a 


Champion Steel Range Co. a3 Cleveland, 0: 
AGENCIES: Rumsey & Sikemier Co., St. Lonis, Mo.;: Corbett, Failing & Robinson, Portland, Ore.; Lee, Glass, Andreesen Hdw. Co., Omaha, 
Neb.; Richard Conover Hardware Co., Kansas City, Mo.; J. M. Litchfield, 105 Beekman St., New York; Chicago Stove & Range Co., "Chicago. 














































Asbestos Furnace Cement 
Buy only COLEBROOK’S ASBESTOS FURNACE CEMENT and STOVE PUTTY. 


Best that can be manufactured and quality tells. If we please you, tell others; if we don’t, tell us. All 
we want to know is what you want and we can fill the bill. COLEBROOK’S ASBESTOS FURNACE CEMENT 
gets as hard as iron and no heat can destroy the same. Put up in all size removable cover cans, tubs. barrels 
and half barrels. 

Insist on having COLEBROOK’S ASBESTOS FURNACE CEMENT and STOVE PUTTY and you will not 
have to apologize. Samples for the asking. 


MANUFACTURED ONLY BY 


W. H. Colebrook, Sons & Co.., 


SYRACUSE, N. Y., U.S.A. 


Largest Manufacturers of Asbestos Furnace Cement in the World. 
















———s 


4 
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THE 


Freeport Mop 





vevY vevvvVvY vevvvYvYvT 


pen: Plumbing Tells 


How to are, | Joints of all kinds. 


Ne = 


+ a “— 


pwwvevevTrTT TT 





How to make Repairs. 





} American Plumbing Tells - Best of All. 
How to make Bends. = Neat Looking, Strong and 
} American Plumbing Tells = Durable. Easily and quickly 
— era Cepeees adjusted. Never fails to hold 
| American Plumbing Tells Patented the cloth securely. Operation 
ov one as \goe . perfect. Pleases everybody. 
, American Plumbing Tells ina , sm Manufactured by 

How to Run Pipes. § | Fully war- Arcade Manufacturing Co. 
} American Plumbing Tells : 3 | Write for prices. 104 Lake Street, CHICAGO. Freeport, Ill. 

, ow to Arrange Vents. 

t American Plumbing Tells JONES’ PATENTED 





and sold at $2.00 by Send for circular. Write your jobber to send for sample. 


. 
‘ 
e 4 
American Plumbing Tells ;| COPING SAW 
How to Test Plumbing Works. ; IN OPERATION. 
7 4 
American Plumbing Tells , ‘ This ow is constructed with a tebular back, 
; 4 through which runs a string or a cable connecting 
Laws and Rules Governing Plumbing. both ends of sz wg my which cz am Gee lade to 
° turn to any angle by turning the handle only, 
American Plumbing Tells : without removing it from the work. 
Form of Specifications, 4 
: Furnished with One-half Dozen Blades. 
Written by ALFRED REVILL, > 
4 
< 


DANIEL STERN, 
69 Deerborn St., = CHICAGO. } Jones & Dommersnas, 


anaanaannss | 31 & 33 Indiana St., ° . CHICACO, ILL. 
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Stanley Rule :.. Level Co. 


IMPROVED CARPENTERS'’-TOOLS ‘Solid by All Hardware Dealers 


NEw BRITAIN, CONN. 











Little Giant 
Grass Hook 


is a Miniature Scythe, 
looks right and cuts right. 
For further particulars 


write for Catalog D. Se Also Patented 


- in U. S, 


Feb. 13, 1900. 
June I 
fh. S. Earle, jan. 1, ao 
705 4TH AVE., In Canada, 
May 22, 1900, 


DETROIT, MICH. 





Su 
lights and Metallic Ceilings. 


W. J. Burton & CO. Petrol 








ait 
” 
~ 


ys 








. Pay You & 


to illustrate 


\ 


your advertise- “4 
ments in your ~ 
local papers. Se 
A sheet of comic 
adverfisingcuts 


sent on applica- 


sion. 


These cuts are fur- 
nished with catch- 
lines showing their 
application to the 
hardware, stove and 
tinners’ trades. 


ADDRESS 


| Janiet Stern, . 


69 Dearborn St. 
CHICAGO. 


I-III 





/ 


Ma 



















\WAWAW 


| sux Nght or heavy work, all sizes for squaring, 
| trimming and slitting, also cutting triangular 
| or square holes, 8 different styles. 


Latest Improved 
CAP SQUARING SH EARS 
(Treadle or lever combined] or Belt Power 












Improved Combined 
PUNCH AND SHEARS 


12 sizes, 10 to18in. blades (also arranged 
for cutting. triangular or square holes], Im- 
proved Rolls, Crimpers, purches, etc. 





















Advertising is the root of all money. 






No. 12. 
No, 7. Quarter- 
To drive pitch. 
into Use under 
Box Tin, Shingles 
Cornice. or Slate. 


Made of wrought iron, will bend te any pitch 


without breaking. 
Sold at a lower price than malleable, yet they 


are the best. 


Riter Bros. & Co., 


PHILADELPHIA. 
The Handy Riveter 


A neat and compact tool for mending broken 
harness, straps, belts, etc. Simple in construction, 
unbreakable in use and powerful in operation. Al- 
ways ready for use, can be carried in the pocket, 
which makes it an indispensable tool for the 
Farmer, Livery-man, Mechanic, Engineer, Driver 
and Harness-maker. No household should be 
without it. Body and screw are made from malle- 
able iron; sleeve from cold rolled stock; plunger of 
hardened tool steel. Will clinch any size of tubu- 
lar or bifurcated rivet and make a perfect job. 
Weighs only 5 ounces. 


Mitwaukee Automatic Machine Co., 


MILWAUKEE, WIS. 


Z. R. SIPES, Arkansas City, Ark., writes: ““We could hardly 


keep "house without Che American Artisan,” 
































Take Your Choice. 


— You “Get Your Money’s Worth.” 


Peters Shells. 


ideal. A high-grade, rich, cherry-colored 
shell. High brass reinforcement, battery 
cup, Peter’s No. 8 Primer, loaded with 
King’s Smokeless, highest velocity, even 
pattern. 


. 

New Victor. medium grade. A 
beautiful green shell, brass reinforcement. 
Loaded with King’s Smokeless. A perfect 
load for trap or field. 


Referee. Any trap shooter or hunter 
now using black powder should try the 
R2feree. Loaded with King’s Semi-Smoke- 
less Powder. It has all the advantages of 
Smokeless and costs but a trifle more than 
black powder loads. 


League. The king of all black powder 
s. They are loaded with specially 
selected material and are unexcelled. 


he Peters Cartridge Co., 
CINCINNATI, O. 
Eastern Branch: T. H. Keller, Mgr., 80 Cham 


rs Street, New York. 
Hibbard, Spencer, Bartlett & Co., Chicago. 


[ne [uplex Proiler 
5 











Broils both sides Plate, Gasoline or 
at once. The Oil Stove. It’sa 
best utensil ever 
made for a Hot 


ee 





<—— 
; 


‘2 


from tin. 








“SS 


W.H 


= rr = aos 


i iP & Co., Norfolk,Va. 








sh se hich De Be 2 


John Selzer, 
Morning Sun, Iowa, writes: 
“Picase discontinue my ad 


for Ginners tools, am sup- 

lied have received replies from 

all states from Dirginia to 
exas. 


Sedo doskobopop 
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Ke TIN WARE, 
Stamped Tin 
and Metal Goods 


are being sold by us at figures 
you cannot afford not to get. 
Our large seven-story factory, 
equipped with the latest im- 
proved machinery, enables us to 
undersell all competition. 








American Tinware Mfg. Co., 
79-81-83 Jefferson St., CHICAGO. 











With The New 


KZ Y. 


—————=hfandle. 


The best medium priced Potts Pattern Iron manufactured. 
The EZY handle that goes with these irons is made of semi- 
steel and never breaks. 


Schreiber § Conchar MEG. Co. puovare, 
Peerless Rain Water Cut-off. 


It is made of a high yey of Tin and Galvanized Iron 
and will last for years. The force of water cannot turn the 
water back, requires no weight or catch on the lever to 
keep it in place. The lever is short and cannot be broken 
loose by trying to turn it the wrong way. — 

Having the shifting tube working loosely inside tne 
case instead of a thin scoop or pan, the flat surface of the 
tin does not come in contact, consequently it is not liable to 
rust or freeze fast. 

Write for prices, discounts and descriptive matter to 


WELLING MFG. CO., 


35 N. Front St... - - COLUMBUS. 0. 




















IMPROVED 


Young America Scale. 


it is Made of Steel. White Tile Top. 
Tin or Brass Scoop. Brass Dial. 
BrsT IN THE WoRLD. 


A most beautiful and attractive scale for all pu 
Beautifully enameled, ornamented and striped. Weighs 
20-pounds by ounces, Occupies but little space. Is light 
and easily moved. It can ber ted by turning the brass 
screw on top. It is always y and easily understood. 
It is a convenient scale to use and has no weights that may 
be lost. You can look this one in the face to prove its 
accuracy without king for weights. Every scale ex- 
before Jeaving the factory and warranted correct. 


MANUFACTURED BY 


AMERICAN CUTLERY CO., “"<t°° 



















‘‘T subscribed for your 
paper one day, and 
obtained a position the 
next day.” 


Don Abars, 











Morning Sun, la., 
WRITES: 



























































No. 7. 


4 ~ 
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is made of pure Mexican graphite and is especially adapted to steam 
boilers, wood or metal roofs, bridges, the decks of vessels or any surface 
where the color is not an objection. It is guaranteed to cover more su 


and wear longer than any paint made. 


Buckeye Paint & Varnish Co., Toledo, 0. 


Range 
Gravity Handle. 


MANUFACTURED BY 


The Fanner Man- 


ufacturing Co., 


CLEVELAND, OHIO. 














; 


2A. G. Brauer, sis: 






REPAIRS F 
STOVES « 


OR ALL 






RANGES. 





8 North Third St., 


ST. LOUIS, MO. 
ecececececeeceees 






















IDEAL 
DAMPERS | Have Non- 
Heating 
Handles of 
Elegant 
COVER Design and 
LIFTERS = [Finish 
“ )» AND the Best. 
nN POKERS 
— STOVER MFC. CO., FREPSRR TE: 









































We may live without poetry, music and art; 

We may live without conscience, and live without heart; 
We may live without friends, we may live without fads; 
But business today cannot live without ads.—American A 




















PATTERNS for 
HEATERS 

















THE Ceo. W. Cope 


STOVE PATTERN WORKS, 


Randolph and Atwater Sts. 
DETROIT, MICH. 


PATTERN 
F. S. WELLER 


PATTERN WORKS. 
State St., Quincy ILL 














PEEPS EEE EE 


Experience. Correctness. + 


; & Acme Pattern Works © 


+ STOVE ana HEATER + 
: Patterns & 
of Promptness. 


AKRON, OHIO. s 
oon 4 
PATTERNS 


OF HICHEST CRADE 





| W. L. Megseeuver's Partern Worxs 


dvertiser. | | 





435 E. Peari St. 
CINCINNATI, O. 








Vases and 


Lawn Settees 


Manufactured by 


McDonald Bros., 
COLUMBUS, 0. 


A large 40 page catalogue 
free upon application, 
with liberal discounts to 
the trade. 
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| Look Out for Frozen 
Diamond Extension Stove Back. ¢ Pipes! 


This torch will 
pay for itself 
the first cold 
morning you 
have. You will 
note that sol- 
dering cop- 
ers ma be 
reated if de- 
sired, Ourcat- 
alog tells 
about ourcom- 
plete line. Job- 


Price $3.00net, or $3.75 DeTS sell prem 
by paid express, or we will Ship 


eee The Adams Stine pany, oo Clayton & Lambert Mig. Co., 


DETROIT, MICH. 


Champion Stove Clay L AWLER’S 


The only Stove Lining made of crucible ma- 


terials. 
Packed in 2% lb., 6 lb., and 10 |b. pasteboard 


boxes and also in bulk. 
Order it from your jobber. 
The best and most refractory lining made. 


BRIDGEPORT CRUCIBLE CO. 


BRIDGEPORT, CONN. 


tre Stay-in Flue Stopper 


Brass finished, nicely decorated, is the very best on 
the market, is sold only with a positive guarantee to 
be absolutely soot proof, and cannot be pulled, jarred 
or blown down from the flue hole. 

We are headquarters for Asbestos Mats, Flour 
Sifters, Peoria Fruit Presses and a full line of Pieced 


Tinware. ask YOUR JOBBER FOR THEM. 


Stuber & Kuck, 


PEORIA, ILL. LAWLER WATER FEED & DAMPERTREGULATOR CO. 
181-189 Mercer Street, New York City, or Caleage 
Baginser Supply Co. +» 167-169 Lake Street, C 


"Fine Best I Ewer Saw — 








The Only [Back without BOLTS, WEDGES or KEYS. They are easily adjusted and 
fitted to a stove by anyone. 


Patented, July 11th, 1893. Canadian Patent, June 14th, 1994, 




















Automatic 
CELLAR DRAINER 


The best and most 
successful machine for 
the purpose in the 
market. 





© 
; 
a 
5 

















OUR OWN SANITARY VENTILATED 


Is what every dealer selling the ** Perfect’’ Flue 

Stop says of them. The “Perfect” Flue Stop over- Chai n -. u m 
comes all objections found in other makes. Is abso- 

lutely soct proof, cannot be blown out of place, is 
easily and firmly fastened in flue by turning rod in 
center of Stop, and is as easily removed, as its con- 
struction does not permit of rust preventing its re- 
moval. Sells for 10 and 15 cents. 


The only chain 
pump curb con- 
structed on 
scientific orin- 
ciples. The 
side and top 
openings are 
covered with 


Manufactured by galvanized wire 


G. A. HIGGINS & SON, 


GALESBURG, ILL. 
Write for prices. Pat. Feb. 28, 1899. 


Stove, Range...Furnace 
Repairs of all Kinds. | tore 


| is painted a handsome gray color and nicely 

stenciled. Every curb is thoroughly inspected 
| before leaving the factory, and we guarantee it to 
be the best and handsomest pump curb on the 


| pains Weight, crated ready ler shipment 
merican Stove Frepa k ant 
A Stove Repair Works, Fred T .Brosi Co. 


186-188 West Seventh Street, St. Paul, Minn. QUINCY, ILL. 


screen, All the 
hxtures, the 
reel, nozzle, 
bearings, han- 
dle and reel 
shank are thor- 
oughly gal- 
vanized, mak- 
ing the curb as 
well as the fix- 
tures rust-proof 
This curb has 
no cast iron 
rims; the body 
and lower rim 
is formed from 
one sheet of 
galvanized 
iron; the side 
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Clark’s 20th Century Golden Hook Husker 


NEw’. (Matking.) 


Unsurpassed for strength and beauty. The metal plate fits and clings to the hand, taking the strain from the leathers, and is held comfortably and firmly 
by one sirep havin x four connections. The hook has five positions, adjustable at any angle. Fits tall or short men, in tall or short corn. Ask jobbers for 
CLARK’S GOLDEN HOOK, Made in steel, brass and nickeled brass. (Nothing as good or like it in the market. 


Cut No. 400 a. Side Point Pins Cut No. 40 


The point is turned and the hand is held in natural, up- 
right position. No other pins as well made or as easy to 
work with. 

No. 300, retail 20c; No. 400 at 25c. (See cut). 

These SIDE POINT PINS make husking easy. 
Ask jobbers tor CLARK’S No. 300 and 400, 

ARGE SHIELDS—better than a cot; divided 

straps do not bind the fingers. 

CLARK’S STRAIGHT POINT PINS, 
Side Points same steel as No. 800 and No. 400. No. 3, No. 4, No. 40 
No. 3, retail 10c; No. 4 at 15c; No. 40 at 20c. Straight Points. 
More leather protection than any other goods. 


9 66 99 A new five-cent pin (Cracker Jack) well named. Ask for it. Insist on getting it. Ribbed 
ar ~ rac er Jack point, Corrugated hand part, adjustable leathers and T-hook fasteners. If your jobber 
es a does not have Clark’s goods, he can get them and you should notify him at once to 
send samples, Other sources failing, the factory wil! fill orders direct, or for your jobber. 


R. F. CLARK, Manufacturer, 237 5th Avenue, CHICAGO, ILL., U. S. A. 


E The Toledo 
‘| | Side Wall Register < 


Takes 2 Feet of Stack Less than 
the Common Register. 


by si No Mutilation of Carpets. 4q hd | 
fe S No Discoloration of Ceilings. eo Ss 
=] * Ventilators for Foul Air are made ~——— « |||  — 


- in 8 Sizes, to Accommodate any 





No. 300 and No. 400, 





























G Yy mh SK” : 
™ Y =Yf Size Room. = 
Uj ——=7z_ Send for Circular. 











Toledo Register Co. 
Showing Double on Second Floor. Toledo O For First or Second Seer, 
eT. E. HENRY, 
a + 

















10 Long St. CLEVELAND, O. OUR 702 


PLUMBAGO 


A BARREL 

FOR THE ASKING. 
Give same most 
severe test pos- 
sible. If not as 
represented and 
does not do your 
work to the pink 
of perfection, re- 
turn at our ex- 
ense. Write for 

“EVERYTHING Cat. “C.” 

YOU NEED IN 

THE FOUNDRY.” 


THE 
. OBERMAYER CO. 
‘incinnati, O., Chicago, Il). 
Cable address, ‘*‘ ESSO,” 
Cincinnati, O. 

A B C Code. 


















ALL SIZES—ALL STYLES 
OF FINISH. PROMPT SHIPMENTS. 


Quality and finish unexcelled. 













































SEND FOR CATALOCUE. 


{Register S ana A Special Hardware Wagon. 








Ventilators. 


Low Down. 


A Full Line, Unique Designs ¢ |Short Turn. 


Quality and finish unexcelled. All styles ¢ High Wheels. 
of finish, from Japanned to Gold Plated. $ Saves the Heavy 
& 


Lifting. 
‘lakes Quick De- 

livery. 

For Prices, 

Terms, &c., 


: Send for Catalogue. 
| The Philadelphia 





Hardware and Mal- 


leable Iron Works 
Philadelphia, Pa. 











Address, 


SHIPMAN, BRADT & CO., «305 North 30S. DE KALB, ILLS. 
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The Quicklight Lamp 





is the only lamp fit for house use. 
out, but is quiet, and a steady light. Made in DOUBLE, 
SINGLE and STAND LAMPS. Write for circular and 
price list, and terms to agents. 


THE GREAT OBJECTION to all of the different makes of gas- 
oline lamps heretofore offered to the public has been that 
they jauire generating, which means tiresome delay in light- 
ing, difficulty in yo in working order and heavy expense 
for repairs; the different parts of the lamps being compli- 
’ cated. There is also the expense of alcohol, which is an 
absolute necessity with all generating lamps. The “Q”’ re- 
uires no generating, no alcohol, no waiting, it is operated 
the same as ordinary city gas, eat instantly, can be turned 
up or down, as desired, and is absolutely safe. 

You are doubtless familiar with 
generating Jamps and the many dis- 
agreeable features. No generating 
=e KL. sell at any price where our 
Quicklight Lamp is known, and as a 
gift the generating lam will soon cost 
r we - many —y = ee a . pepeies etc.. r 
fm \\\Y than our lamp at full retail price. Z 
We are not trying to compete with ty 
cheap Lamps. You can buy them at C4, 














_ oo 





| tint tte cee eines tenn dal | 





en ee mae 


= 


any price. We prefer to offer you 
the best lamp ever made. 


We guarantee entire satisfaction. Patented July 24, 1900. 


Quicklight Mfg. Co. 


323-325 Dearborn Street, CHICACO. 


No noise, no flicking | 





Erie Gas Cookers 


The most durable, economical and 
low priced Cooker on the market. Low- 
| er in price than Oven and Hot Plate 
| separate. Write for catalogue and prices. 


OdinStoveMan- 


ufacturing Co. 


ERIE, PA. 











The Nulite” 


150 SoWer ARC ILLUMINATORS 


Produce the finest artificial light in the world. Superior 
i to elec-ricity or gas. Ch r than kerosene oil. 
A 20th Century Revolution in the Art of Lighting. 
They darkness into daylight turn, 
And air instead of money burn. 
No Smoke. No Odor. No Noise. Absolutely Safe. 
They are Portable. Hang or stand them anywhere. We 
also manufacture Table Lamps, Wall Lamps, Pendants , 
Chandeliers, Street Lamps, Etc. The best and only 
really successful Incandescent Vapor Gas Lamps made. 
They sell at sight. Good Agents Wanted. Write 
for catalog and prices. 


Chicago Solar Light Co. 


81 P, Fifth Ave., CHICAGO, ILL. 


Live Men Want Light 
Dead Men Don't N eed Any 


For saie—gasoline lamps both pressure and gravity. 
Twenty different designs, including the best gasoline 
system for lighting stores on the market. Our 700 
candle power arc street lamp has no equal. Send for 
Catalogue at once. Agents wanted everywhere 
Special prices io the trade on lamps and supplies. 


The New White Light 


281-283 W. 


Gas Lamp Co., Madison St., 


CHICAGO, ILL. : 














We repair grind 
2 é / tery 4 . hone and handle ra- 


THE CELEBRATED FOX , zors. Write us. 


ee Fox Razors 








Every Fox Razor honed and in 
spected the day we ship it. 


FOX CUTLERY CO. 


Write for new cataloguetc @ 
Dubuque, la.. - 925 Main St. New York City, 48 Center St 








Writes: ‘Please take my ad. out of your paper. 
if you don’t I will have to nire aman to an- 
swer the letters I am receiving.’’ 


A AN 


JOS. P. BELL, 
Baraboo, Wis., 


¢ 
Ane Yn 





ARE MADE BY US. & 


The Lennox 








Steel Furnace 


oct. Lennox Machine Company, 


15 East Fredrick St., Marshalltown, Iowa. 
Catalog Free. 





Bungs 


Cheapest 
Made. 


J. M. 


<> | itchfield, 





10§ Beekman 
Street, 


New York. 








RUFUS SLOTHOWER, Shulls- 
| burg, Wis., writes: “I consider 
| your manuals of inestimable value 
| to the craft and notinner can afford 

to be without The American Arti- 
| san.” 
































“ee 
~ 
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John Pritzlaff Flardware Co. 


MILWAUKEE, WIS. 
















Hardware, Cutlery, 
Iron, Bicycles and 
Bicycle 
Steel, y 
Sundries, 
ren, Guns, Rifles, 
Etc. Ammunition. 





Contractors’ Mail Orders 


inners’ S Ul Dp Dp I i CS. aie 


Lumbermen’s 








. LHE Lag NINES PAY ANIA LAWN MOWER... 


Our factory produces —~ THE FIRST 
and sells more a La wn AY ena es 
High-Grade =. EVER 


MANUFACTURED 
Lawn Mowers af ~Laa Ba an 
AND he —_ OF GEARS..... 
Our capacity is far 'C) Bee 
in excess of any _ ~ 
other manufacturer . A y eee over unevel 
in the world. . ower. (eee surfaces 


} THE SUPPLEE HARDWARE CO,, Phitadetpnia 


Made to ride 








Magie Pattern Rule 


Will lay out patterns for any size and angle of elbows in three minutes’ time 
Gan also be used as Straight-edge Rule, Circumference Rule and Trammell. Co 
Sheuld be in every Tinshop. Will save its cost in a few weeks. Thousands " 

| are in use and every one giving excellent satisfaction. Price, complete in ea . 
alee wooden box with Chart. $4.00 net cash. (Mention Tmz AmtmricaNn ARTISAN.) Saginaw,Mich. 















WILLIAMS & JOHNSON, eeeese ‘Please take out our ad. for a tinner, as we are supplied. Have been =| 
“Farmer City, HL., write: literally snowed with replies and want the ‘avalanche’ stopped.” ™ 































Include one (no charge) with your first order. 
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The Book That T clic 


All About Igor 
Hardware 


From 


Axes to Zinc 


The most complete descrip- 





tions of articles, packages and 





weights ever given in any 





catalogue. 





Farwell, Ozmun, K irk & Co. 


Wholesale Hardware, 


ST. PAUL. 





GENEVA STEEL GOODS 


LEAD ALL OTHERS in quality, workmanship and excellence of finish. 


Greatest variety, latest and most approved designs. 





Write for catalogue and prices. 


Wm. Frankfurth Hardware Comp’y 


MILWAUKEE, WIS. 
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ROTARY 
FLOUR SIFTERS 


The Nesco Flour Sifter has the han- 
die with the crank running 
through same, and is one of the 
best made. 

Good Material—Good Wokmanship. 
Result—Good Sifter 

Do not forget to include a lot with 
your next order. 

The Acme Flour Sifter, with upright 
back handle and crank running 
through side, will soon be ready 
to offer. 

Prices are right. 

Ask our salesmen about these goods. 

Address branch office nearest your 

location. 


NATIONAL ENAMELING  srancs 
AND STAMPINGCO, °" 


ITLITILILILIIIIILIILILLerrereseiilitiiivtititcvyT [Tete tit TT Pee TTT iL it 


Every Lamp | ro appLy For EhHe Agency 
Sold OF THE 


Sells Another. Doran Lighting System 


Remember the FIRST in the field will reap the harvest. Our improved Doran 
Lamp is the height of perfection in Hydro Carbon lamps. DON’T confound this 
with the common 100 candle power gasoline lamp. We have something entirely 
new, pronounced by ALL who have seen it the BEST thing they ever saw. 

























BALTIMORE, 





~ 











Beet e&egne 


| 














BSeSeR EBS TEAR 





1250 Candle Power. Handsome, looks exactly 

No fount to fill and break A Few like the best electric arc 
mantels. lamp. 

No shadow below, light all of its Last, but not least, the 
around. (i ood cheapest system on the 

Turned up and down in- market, both in first cost 


stantly with a chain. and in operation, which 


2 
Simplicity (it will surprise you). Points is 1-6 of any other light 
Practically noiseless. of its power. 


RERGERRRE SEBS 


NEW ay CHICAGO, 
ST. LOUIS. MILWAUKEE. 























We are appointing agents now for every town and city inthe U.S. It will be 
profitable to you because we have POSITIVELY th: best system of lighting ever 
invented. It has absolutely NO FAULTS. Every lamp guaranteed to be perfect 
and give satisfaction when received. As to our responsibility we refer to any bank 
or mercantile agency in Chicago. 


imi trimer] Acorn Brass Works, 


and 19a Jefferson Street, CHICACO. 


Street Lighting. SPECIAL NOTIGE.—All infringements on this patent will be prosecuted to the full extent of the law. 
Exchusiwe. Ferritory wvill be grarted. 











BREA 








| 











PRQ a aSsaeenese 
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YUKON, 
ECONOMIC, 
n CHILKOOT 


The Creat Sanitary 


Refrigerators 


Honestly made and beautifully finished. 














A perfect Refrigerator and a great economizer of ice. 

The originators of successful white enameled provision 
chambers. 

There are many imitations but ours is the only perfect enam- 
eled Refrigerators on the market. 

Eight walls-to preserve the ice. 

If you want a first-class line that will please your customers 
and bring trade 





Write for Catalogues and Discounts to 


Our enamel is baked on galvanized iron. 


The Michigan Barrel Go., sos 












5 Pia 
New Century 


and with it the introduc- 
tion of 


The “Sanitary,” 


a strictly high-grade, 
wood -lined 


Refrigerator. 


Constructed on scientific 
principles, insuring per- 
fect preservation of food 
products. 

A GUARANTEE OF 


GOOD HEALTH. 


For further particulars, cata- 
logue, discounts, etc., address 


The Ideal Manufacturing Company, Mich’ 






























































Patented 1898. 


Because it is the only Rotary Washer that has 
Revolving Steel Ball Gearing, therefore light 
funningand noiseless. Noescape of steam; made 
of red cypress lumber; solid leg staves (not re- 
movable, breakable legs); wheel turns either 
way; dasher reverses automatically, cleaning 


clothes without rubbing them to pieces. Made | 


to last. 


H. F. BRAMMER MFC. CO., 


Davenport, lowa. 





BARKEEPER’S 
FRIEND. 
Marble,Glass, 
Nickel, Brass, 
Copper, Tin 
and German 
Silver 
can all be cleaned 
and polished with 
iteasier than with 
anything else. 
Price 25 cents per 
pound. 
Let us send 








Tin, Zino, Brees, Copper,| YOu free sam- 
Nickel and all Kitchen end ome —— 
Pisted Utensils. EO. WM. HOFFMAN 
Class, Wood, Marbie, Por- 295 E. Washing- 
colain, Eto. ton St., Indian- 
CEORCE WM. HOFFMAN, apolis, Ind. 


FOR SALE BY 
JOBBING TRADE. 
























Bic Four ROUTE 


Indianapolis, 
ll ip q | ( Cincinnati, 
to< Leuisville, 
ersten a nme the 





su tos, | NBW YOIK 
cedeeats | MG East 


W. P. DEPPE, 
A. G. P. & T. A. 


CINCINNATI. 
J.C, TUCKER, G. N. A., 234 Clark St., Chicago 


W. J. LYNCH, 





Beindorf’s Telescope Stove Pipe. 


The pipe that people want 
and the kind that will sell. 
Why? Because it can be 
varied in length in a few 
seconds without cutting the 
pipe or breaking your New 
Year Vows. Ask your job- 
ber for them, or address 


Chas. Beindorf, 
189 N. 5th St., 
Columbus. O, 





| South and Southeast | 


| 


| 


G. P. & T. A. | 
; 
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f which great) 
wf) 6wash days. 


from t 


Peoria Washing j 
1 Machines. 


BEST IN THE MARKET. 
MADE WITH BALL-BEARINGS. 


Have a Compound Lever Handle" 


: he motion used in vi- ¥ 
‘ panting the handle takes the strain 
e back and lets thearms do the 

work with a great reduction in labor, 
d for 

Secure the Agency. 


CLARK, QUIEN & MORSE, 
PEORIA, ILL. 


SPEGRIA 
we WASHER N°* 
MANUFACTURES © ssf 's 


CLARK QuIENS 
“PEORIA It 


reduces the work of 


Catalogue. 











THE ORIGINAL BRAMMER 


Rotary Washer 


An especially well made and light running machine 
and Guaranteed to give Satisfaction. 
powerful and durable movement. 
tub is made from a select quality of Cypress Lumber. 

Made also in square style. 

We manufacture the most complete and satisfactory 
line of washers on the market. 
catalogue, 


| Benbow-Brammer Mfg. Co., 


1007 N. 13th Street, 
ST. LOUIS, MO. 


Most sim 


Facteries: 
St. Louis, Mo. 


ple, 


The very substantial 


Send for illustrated 


Davenport, la 





The Toledo 


and always in place. 
Order a sample dozen of y 
jobber. 


Made Only By 
The Toledo Tinwa 
Miz. Co. 


Calvanized Tub 


With Wringer Attachment. 


The Best, Neatest and Strongest 
device for attaching a Wringer to 
the Tub ever placed on the mar- 
ket. It holds the wringer solid on 
Tub, strengthens the body of Tub, 


our 


Fitted to our No. 1, 2 and 3, Tubs. 


re 


Toledo, Ohio. 








SPERRY’S CALDRONG.... 


TWELVE SIZES ALWAYS IN STOCK. 





Full measure, guaranteed perfect, 
original patterns, with metal distri- 
buted where it is needed. Many 
Caldrons are made from our castings 
as patterns. They are inferior to orig- 
inal, as they have light bottoms and 
heavy sides and hold less. 


D. R. SPERRY & CO., 


HOLLOW-WARE FOUNDERS, 
BATAVIA, ILL. 


( 
( 
( 










MILK CANS 





from tearing out. 








Elgin ‘Style. 


These ca1.s are made of Heavy Cold Rolled Stee]. The cov- 
ers and necks are made seamless; hence there are no seams 
for sour milk to collect in. 
dered to both cover and neck, thus preventing the holes 
The handles are heavy and of malleable 
iron—made solid. The handles are riveted to the breast with 
two heavy rivets on each side of the handle. All] cans are 
lettered to order with 1% inch copper letters. ALL LEAD- 
ING DEALERS HANDLE THIS CAN. Write us for prices. 


Arthur A. Peterson & Co., Maple Park, 


Manufacturers of Extra Heavy Dairy and Pieced Tinware. 


A heavy steel washer is sol- 








RAILROAD 


. ’ 
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UTICA’S PLIERS. 


WNippers and Pliers of ICA’'S name 

Put to hard usage remain just the same. 

Only the best is made in that town, 

All buyers’ wives can have a new gown. 
MORAL. 





The Utica Drop Forge & Tool Co. make the 
best. Are ROP Fi good for you? 


UTICA DROP FORGE & TOOL CO., 


SMITH & HERERWAY Be- 
THOMSON BROS. $EO 
296 Broadway, ew York. 




















THE ..‘DISSTON SAW” WILL DO MORE WORK WITH 
LESS EXERTION AND HOLD ITS CUTTING EDCE 
LONCER THAN ANY OTHER BRAND OF SAW. 















Fully Warranted 





as to 
Material For 
—_ Additional Information 
Send a Postal 
Manufacture. vied 
Our Pamphlet 
Henry Disston & Sons, nc, “Practical Mints 
——— Keystone Saw Tool Steel & File Works. To 
Philadelphia,‘ Penna. Mechanics.” 


















“BEN TFB RPRIS EE”? 
teams Mills “ Extractor pectin 


35 Sizes and Styles for Hand and 
Power from $1.25 to $125.00 








_ 
_—# No. 21, - $2.50 
aa Te . « Order from your Jobber ‘ , 
No. Oo, $1.50 Descriptive Catalogue mailed Free No. 750, $7.50 





The Enterprise Mig. Co. of Pa. 


™ Gn Gee Philadelphia, Ue Ss. ere — re tnt 
@ee5uas54agoeeeeeeaeeee0eee@e2e e2e2e2@e2e2@e20e2e20ee20e0202028068680 


ae (CT 


OSCAR A. MICHEL, 





SOLICITOR OF AMERICAN AND FOREIGN 








seal NO ADVANCE romptly. 
) rae FEES FOR UNDERTAKING rocured. 
mm SALES OF ublished. 
mast PATENTS wena 

ss FOR CLIENTS. 


SoeRaeaeAE RB eBe ee eee ee ee 


302 BROADWAY, DEPT. 27, NEW YORK, N.Y. 


sss ss 2 ee ee ee ee eee eee eee eee ee eee eee 





‘ 
be 
Copyright 
- 
‘ 















6 eee errr rts eee eee eee eee eee 
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uer’s Metal Ceilings 
Well 
BECAUSE Their Designs are Artistic, 
) They are Easily Applied, An 
= ——— They Fit Well. Agent 
" WE ALSO MAKE Wanted 
d Eaves Trough and Conductor Pipe, Imitation Brick Ia 
: and Stone Siding, Steel Roofing, Corrugated Iron, Every 
i Oil and Gasoline Cans, Steel Dry Measures, Etc. iy. 
‘ 4 




























208 E, Fifth St., 
09 CANTON, OHIO. 


J. H. Eller & Co 


OOFING Roll and Cap 


Standing Seam. 


PLAIN, CRIMPED OR ROCK-FACED BRICK. Corrugated. 


Eave Trough, Conductor Pipe, Elbows, Cornices, Sky- 
lights, Finials, Ventilators, Cut-Offs, Crestings, Etc. 

















La Crosse Steel Roofing and Corrugating Co., La Crosse, Wisconsin. 


Art Metal Ceilings 


} where you are sure of the best that money 

can buy. Prompt Service, Honest Treat- 
} ment and at No Fancy Prices. Our goods 
will give entire satisfaction—they are good 
i] Sellers. Our Art Metal Ceilings are the best 
f on the market for Design, Finish, and Dura- 
I bility. We carry a large assortment of Steel 

Ceilings and Ornamental work in stock, and 
i can fill orders promptly. ESTIMATES promptly 
furnished. SPECIALTIES — Architectural Sheet 
Metal Ornaments, Finials, Copper, Bronze, and Zinc 
Statuary, Crestings, Spun Work, Copper Plated 
Ceilings in Antique Finish, etc. For further infor- 
mation send for our catalogue and Prices, or address. 


Friedley & Voshardt, 


194-200 Mather Street, CHICAGO, ILL 








' Place Your Orders For 





NW € Sil 
METAL 
CEtLI NGS 
R— 











a (a > 
“ re . 
om ~~ 4 
An, 
| | " 
p 


tee 


Pipes 
Won't Burst. 


The twist in the corruga- 
tion checks the sudden fall of 
ice and water, thus A 
the joints. It stands har 

knocks because it is corruga- 
| ted. Again, it is much hand- 
| somer than plain pipe. Made 
| in copper and galvanized iron. 
Catalogue and information 

















Hardware Dealers 


Can Handle | free. Address 
Northrop’s | wee The ... 
Stamped 


American Steel Roofing Zo., 


Steel Ceilings Middletown, 0. 
and do well for their custom- | 
ers and themselves. Send for | § 
catalogue—give diagram and | , 
description of room for an esti- | 
mate and we will no the rest. 








Window Guards, Office 
and Bank Railings, Iron 
Grills and Wickets. 

















ORNAMENTAL GATES & 
WROUGHT IRON 
WORK 


GARRY—IRON-& STEEL 


ROOFING-COMPANY 
CORRUGATED 
ROOFING.SIDING & CEILING 


CLEVELAND OHIO. 








Spark Guards, Poultry 
Netting and Garden 
Fencing. 


} ** Nothing except the mint can make © 








money without advertising. ’’ — —Gintetene, 



















artistically right. 


are artistically correct. 
They combine mechanical exce 
If you do not know just what we can do for you, it will pay you to find out. 
complete line of metal ceilings upon the market. 
We want active, wide-awake dealers everywhere and will gladly forward handsome catalogue and full 
particulars upon application. 


THE BERGER MFG. CU., 


CANTON, OHIO. 


JAMES A. MILLER & BRO. 
129 So. Clinton St., 
CHICAGO: 





Correspondense Solicited. 





Say 
winitae: 




















Ring and Circle Shear for Bench. 


West Mig. Co. 
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“THROWING BOUQUETS” AT THE DEALER. 


Buyers don’t “Throw bouquets” at dealers who sell them goods that are wrong. 
This applies to the Metal Ceiling business as much as to anything else. 
Don't sell your customers poor metal ceilings, when you can just as well sell them good ones. 

Don't sell them ceilings that are artistically wrong, when you can just as well sell them ceilings that are 


The sure way to be on the safe side in the Metal Ceiling business is to handle “Berger's Classik.” 


” 





They are poonetty stamped. 
lence and artistic beauty. 


New York OFFice: 210 E. 23d Street. 
PHILADELPHIA OFFICE: 1013 Arch Street. 
































WESTERN BRANCH: 1428-30 N. Broadway, St. Louis, Mo. 


We have the largest and most 


SPECIALTIES: — Ceilings, Roofing, 
Siding, Eave Trough, Conductor, 
Hangers, etc., etc. 





Corrugated and other 
IRON ROOFINGS. 
SKYLIGHTS, 
CORNICES, 
CONDUCTOR PIPES. 
GUTTERS. ETC. 





CLASSIFIED 
METAL CEILINGS 


’Tis a pleasant subject, and a profitable one, too. 
Has it ever been presented to your We should like 
to take it up with you. It means money. 

Catalogue free. 


Illinois Roofing & Supply Co., 
23 Lake Street, Chicago. | 


This is only one of 














our many good things 
Ask 


your jobber for our cat- 


for the tin shop. 
alogue. If he does not 
supply it, write us, giv- 
ing his name and we 
will see that you have 


one at once. 


BUFFALO, 
N. Y. 








GRAY’S ELBOW PATTERNS. 


From 1” to 40” in diameter in two sets, Set 
(a). From 1” to 20” in 2-3 and 4 pieces, made 
on blue print paper, post paid on receipt of $1.00. 
Set (b), From BY ” to 40” in 5-6-7 and 8 pieces 
on blue print paper, post paid on receipt of $1.50 
or both sets, 144 patterns, for $2.00. Full in- 
structions with each set. 


Cc. L. GRAY, 
140-148 Ferris St., Galesburg, Ill. 








S.C. SMITH WM. BRAY 6B. W. RIBBLE 
* President 


Treasurer Secretary @ 
The East Bangor Consolidated Siate Co. 
o +++ MANUFACTURERS OF.... 
Laundry Tubs, Burial Cases, Urinal Stalls, 
Tiles, Genuine Bangor Roofing Siste 
and General Structural Slate. 


EAST BANGOR, PENNSYLVANIA. * | 


Post sees i 


Yourself by sending in $2.00 

















fora year’s subscription to THE 
AMERICAN ARTISAN, published 
weekly at 69 Dearborn Street; 
Chicago, the best hardware, 
stove and tinware paper, pub- 
lished. Send for our list of 


premium books. 
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WANTED 


We want a responsible local agent in every city in the United States to handle 
our Embossed Metal Ceilings. 


We will offer special inducements. 
Write at once for full particulars. 


Kanneberg Roofing & Ceiling Co., 


iT NEW YORK OFFICE: 173 W. 26th St. CANTON, OHIO. | 
— " =I} 


az x ’ We do make Metal Ceilings. We 
I should smile also make Cornice, Skylights, Fin- 


ials, Roofings and Eave Trough. 
























































Write us for Catalogues and prices. 


Canton Steel Rooting Co., 


_CANTON, O. 


aeaeeee 


| American Tin Plate Company | 


MANUFACTURERS 


Tin Plate 
RY Terne Plate 


6 MS és 


Black Plate 


: GENERAL OFFICES: Battery Park Bidg. New York. 
BEESEEEEEEE | rt] 
Berger’s Pipe Hooks 


Corrugated or Round. 

Wood er Brick. = aN L. S. bo etige gl 
Black or Tinned. ‘ir “Your at. > eee 
All Sizes in Stock. i See 
pede Vor Cetesog, of . . 2 eS =e 


Tinners’ and Roofers’ Supplies. ~ | myself, and in every instance the 
“i result has been surprising. 


“Through the late notice giv- 


| | “ve en me by it, asking for work, Ihave 

e r e r ros Oo | | | received seventeen answers from 
o . | Ve Ohio, Indiana, Illinois, Iowa, Wis- 

consin, Nebraska, Dakota, and 


A A any one of them presumably 
231 & 237 ARCH STREET would be a good place to go, as 
they are highly rated in Dun’s Re- 


PHILADELPHIA “i port » Ficete tate ons my notice. 
— a anks to E AMERICAN AR- 
us tor Catalogue and Low Prices on BES1 one TISAN, I had a place from the first 


Steel Rooting, C Corrugated [ ron, Et:. 


We are ‘rae manufacturers of these goods 
and can save you money. 


SYKES STEEL ROOFING CO. ancisiies: onie 
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Tron 


Cut 


Nails. 


Made 
of 


IRON. 


Better than Steel-Cut or Wire Nails. 


NT uM 


UU \ 


So LL UUM ult 


























Send for P rice s. 


: 
(pic [pominion [ron § Pai ((Jorks 


Arthur B. Clarke, prest. 














Richmond, Ua. | 





‘‘Sampson 
Brand’”’ 


Pure Asphalt Roofing. 


Never Dries Out or Cracks. 


J. L. Perkins & Co., 


Building Papers, Rooting Cements, Paints, Etc. 


241 Lake St. 


wviee we CHICACO. 


for prices. 


pr Brand Tarred Ready Roofing, Slaters’ Feit, | 





OT technicalities, but a plain, 


sensible business talk with 


KIMBALL BROS., 
1061 9th St, 
®euncil Bluffs, Ia. 


GP POPIDIDIIIIDIDIDIIIDSIDD 


eaduer Smith & fon. 


your pocket book in our new 


booklet—tree fo 





ra pi Stal. 


a 





Philadelphia and Chicago. 


MMLNLUUULLUUUAULLVAR LAUT 


= = = METAL 
ij) TILES 


FoR =— 


1 ROOFING 





a 
<s 
fr 
= 
ce 
= 
vad 
bee 4 
hr 


CHICAGO. 


BUILDING, 


WRAPPING, 
WRITING, 


NEWS, 
BOOK | 


plication. 


It will pay you 
to send tor it. 


3333939333333 332323933333333922375. 


Camden, N. J. 


|| Cortright Metal Roofing Co.) 


Illustrated Cata- | 
logue free on Ap= | 


Montross Metal Shingle Works | 





On First and Third Tuesdays in each month to 


VIRGINIA, 


Via NORFOLK & WESTERN RAILWAY. 


Forallinformationas to RATE 
for LAND PAMPHLETs and desc 


address ALLEN HULL, D. P. Agt., C 


wager} 


Send for Catalogue. 


"ceeeeecceccccecececececcecececececeececeeeeee 


st matter, 
ylumbus,Ohio 


Sceeceeccecceecceceeceeee” 





HOMESEEKER EXCURSIONS | 


s and TICKETs and | 


hs 2? 


| f Toots for Sheet Metals 
Cinsmiths’ 
Roofers’ 
Cornice 
Makers’ 


Cools 


Presses and Dies, 
Rolls. 


| Shears, 
Punches, 


‘Niagara Machine and 
Tool Works 


Buifalo, N. Y. 


| Send for 
Catalogue A. 





te te tt 


WRITE US FOR PRICES ON 


my Presses, 
, Dies, or 


| 
| 
| 
| 
} 


<< Machinery 


Dies and Machine F\ rging s one 
of our Specialties 


; The Danielson Ma- 
¢ chine & Tool Co, 


S >. Lake St., CLEVELAND, OHIO. 
4808088088 888888 


THE NEW YORK 
CLIPPER 


Contains a Reliable Record 
of all the Events in the 


THEATRICAL WORLD 


AND THE 


WORLD OF SPORTS. 


PUBLISHED WEEKLY. 
$4.00 A YEAR. SINCLE COPY, !Octs. 
For Sale by all Newsdealers. 
SAMPLE COPY FREE. 
Address NEW YORK CLIPPER, 
NEW YORK. 


SVS VSUVSsseseseses 


* 
é 
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To Repair 
Broken Arti- 
cles use 


Major's 
s(enent 


| ‘ > 2 J dil vem 
| tara é. Vp MAJOR'S 
eZ Lm y Y RUBBER 


| 
| 


CS eZe yy CEMENT, 

jij MAJOR'S , 
IAA / LEATHER 

g CEMENT. 








A. E. Jacobson, Charles City, Ia., writes: 


“Please take my ad for situation out, or! wil 
have to hireastenographer to do my correspond- 
ing. Ilhaveu sy oe received eighteen letters 
and jobs. Will say I could not be without Tus 
AMERICAN ARTISAN.” 


do without 
winking 
in -the 

what 
—— nobody —— 


Trying to- 
advertising is 
at —a——— girl 
dark; —-——— you - know 
you are ——— doing —— 
else ——does. 


business 
like 


z : 
: Geo. W. Brown, Jr., witsboro, 1H., writess 
; **You may kindly. discontinue our WANTED T 
$ NER adv. that you have so kindly carried Au. Z 
have received replies ¢ 
and think that we : 


: 


| 
3 the past three issues. 1 

from Uermont to Dakota, 
E have secured a good man.” 











S4 THE AMERICAN ARTISAN AND HARDWARE RECORD. 


E ARE ow prepared to furnish promptly from our own works, (Tyler — ns ORIOL KKK KIN ; 
Charcoal lron Tin Mills, Washington, Pa.,) OX CBOE “ 














“ 


" * 
‘‘NicClure’s Genuine Charcoal SCREENS OFALL KINDS 


-Di i in.” PERFORATED METAL 
Iron Re-Dipped Roofing Tin,’’ ! PERV ORATED Tae 











which is guaranteed J5 years. 



















McClure & Co., “*"Yigstaze. | 

PITTSBURGH, PA, 211, 213 and 215 Second Ave. PHILADELPHIA, PA., 115 North 7th Street. : 
BRADLEY Bs : 
SHELF | TS PERFORATING CO. 


O 


4 


212 N. UNION ST. CHICAGO. ILL.U.S.A. 


. 
is 





BRACKETS. 


Strong, Light and All Right 
ATLAS MFG. co., New Haven, Ct. 


Bolts, Nuts, and Carriage Hardware- 


oe" 
25 


BEX RA OOOOOO OOS RDO OOOO 
AREER I ROE ERK ORR KEY eer 


i, > 
> 
L) 
\) 

















ILLUSTRATED CATA- 


LOGUE AND _ PRICES 


Independence 
Hall... 


THE Taylor 
“Old Style’’ 


Brand of Roofing 
Tin covers Inde- 
pendence Hall. 
This roof is just 
as good to-day as 
when put on years 








ON APPLICATION. 








20 
ago. 


N. & G. 


Taylor Co. 

[ Manufacturers 
Philadelphia 

New York Chicago 





On roofing plate our mark de- 
notes honest value. Look for 


Osborn’s Guar- 
anteed Old Style. 


It is too far superior to ordinary roo.ing plate 
for comparison. It is heavily, richly, uniformly 
coated by our special hand-dipped, palm-oil proc- 
ess. It will positively outwear any roofing plate 
on the market. 

This plate can also be furnished with genuine 

Charcoal Iron Base—not steel. “Osborn’s Charcoal Iron 
Old Style” is guaranteed for 15 years. 
J. M. & L. A. OSBORN, Cleveland and Columbus. 











CHARLES AUSTIN BATES NY 


bé , 
The Greatest Saw to Saw that I Ever Saw Saw. 


is what a practical lumberman said on seeing an Atkins’ high grade Cross-Cut Saw 








in operation. Our saws are unequalled in metal, temper and finis’. 


Write for catalogue. 


E. C. Atkins & Co..... 


INDIANAPOLIS, IND. 


BRANCH HOUSES: Memphis, Minneapolis, Atlanta, Portland, Ore. 





We sell only 
legitimate 


Hardware Deal 
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